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STREET TO BE THE MAN 


TO SUCCEED JOS. H. LENEHAN 





Change is Anticipated in the Western 
and Southern Department of 
the Phenix 





(FROM A STAPF CORRESPONDENT) 


New York, Dec. 22—It is regarded 
here as a certainty that J. H. Lenehan 
will retire as general agent of the Phe- 
nix in its Chicago department office 
and that Charles R. Street, the assist- 
ant general agent, will succeed him. 
Mr. Lenehan was here last week in 
conference with Henry Evans. 

Just when the change will take place 
is not known. So far as I can learn, 
there is no reflection on Mr. Lenehan. 
The loyalty displayed to him in the 
west, his personal popularity and the 
way the Phenix business has held to- 
gether in his baliwick speak much for 
Mr. Lenehan. 

The fact is that Mr. Evans cuts out 
sentiment when it comes to selecting 
his lieutenants and no doubt sees in 
Mr. Street a man better adapted to the 
new regime. 





On receipt of the foregoing advices 
from its staff representative in New 
York at the hour of going to press, 
THE WESTERN UNDERWRITER conferred 
with Mr. Lenehan and Mr. Street. 
Each stated that no intimation had been 
given of any change but in this day of 
Phenix rapid surprises, neither. felt 
called on to comment on the informa- 
tion. 

Mr. Lenehan’s host of friends will re- 
gret this turn of affairs, but feel assured 
he has nothing to regret. His adminis- 
tration of the Phenix has been success- 
ful. He has shaped up his department 
along high class lines. Every one who 

(CONTINUED ON PAGE 25) 
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The National Association of Credit Men, in one of its “Burning Subject” 


pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good moncy are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 


“1. What is the net surplus above capital and all other liabilities? 


“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 
without unjust deductions? 


“3. Are the men who manage its affairs men of character and high standing in the com- 
: munity, upholding the principles of business which assurea long and honorable existence?” 
The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 


159 LA SALLE ST. 
L. O. KOHTZ, Ass’t General Agent 


CHICAGO 
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14,797,077 


WESTERN DEPARTMENT 
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CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, « Ass’T ManaGen 
WILLIAM L. LERCH, 2p Ase’T MAnacen 














itn ime. 
. + Vi ident 
; THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,645,039.49 


Cash Capital, Two Million Dollars 


Re-insurance Reserve, 
Reserve for Outstanding Losses, 460,440.38 
Reserve for all other C s, - 247,169.23 
NET SURPLUS, 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


JOHN B. KNOX, Secretary 








TO BE FIDELITY-PHENIX 


TWO COMPANIES WILL MERGE 





Directors Hold Meeting in New York 
and Approve Proposition—Latest 
Developments and News 





New York, Dec. 22—(Special)—The 
directors of the Phenix and the Fidel- 
ity, the Continental’s running mate, met 
this afternoon and agreed to merge 
the companies under the name of the 
Fidelity-Phenix Fire. Superintendent 
Hotchkiss of New York has approved 
the provisional agreement. 

New York, Dec. 22—(Special)—There 
is strong talk here of some of the old 
Phenix men organizing a new com- 
pany, but nothing definite can be said 
yet. 

New York, Dec. 22—(Special)—Henry 
Evans declares the Fidelity-Phenix 
Fire will continue in the Western 
Union. This puts an interesting situa- 
tion before that body. Union company 
officials here say that the Continental 
will join the Western Union or the 
bifurcated company will need to retire. 
It is believed here that Mr. Evans may 
change the fire insurance map. All 
pressure will be made on him to bring 
the Continental into the fold. He may 
do so and if he does he will be re- 
garded as the Moses of modern fire un- 
derwriting because he will doubtless 
lead many others to the green pastures. 
This is a problem Mr. Evans has not 
fully considered. He is busy with the 
amalgamation, busy with a thousand 
things and yet the calmest man in the 
city. 





New York, Dec. 22—(Special)—Mr. 
Evans is getting his Phenix organiza- 
tion strong enough to hold the bulk of 
the business. There is beginning to be 
an uneasiness on part of some agents 
who are not able to figure out the fu- 
ture. Several of the eastern agents are 
here trying to get a line on the situa- 
tion. 

At the close of business last night, 
the Phenix had cash in bank $1,028,475. 
Its assets are $9,500,000. 

New York, Dec. 22—(Special)—The 
New York department examiners ex- 
pect to leave the latter part of the week 
for Chicago and Atlanta to examine 
the departments. It is not thought the 
New York report will be out for sixty 
days, by which time it will not create 
any interest. 

New York, Dec. 22—(Special)—The 
following are to be the directors of 
the Fidelity-Phenix so far as they have 
been selected: Charles Alschul, of Laz- 
ard Bros.; E. C. Converse, president 
Bankers Trust; Henry Evans; Francis 
L. Hine, president First National Bank; 
Eugene Meyer Jr.; Judge William H. 
Moore, of Rock-Island Railway; Henry 
K. Pomroy, ex-president Stock Ex- 
change; J. J. Riker. drug commission 
house; Henry G. Tinker, ex-president 
Liberty National Bank; Samuel A. 
Walsh, capitalist; Benedict J. Greenhut, 
of Greenhut Company; Frederick W. 
Scott, banker, Richmond, Va.; Albert 

(CONTINUED ON PAGE 27) 
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ROUND TABLE FESTIVITY 


JOUSTS OF BRAVE KNIGHTS 





Scribe W. R. Townley in Imperishable 
Letters Presents the History, Pre- 
cepts and Governing Rules 





THE ROSTER 
President—A. F. Dean, Springfield. 
Vice-President—P,. D. McGregor, Queen. 
Scribe—W. EB. Townley, Western and 

British America. 

Treasurer—H. W. Letton, Prussian Na- 
tional. 

Sergeants-at-Arms—E. G. Halle, Ger- 
mania; J. J. McDonald, Connecticut; G. 
W. Blossom, National of Hartford. 

Privates—C. H. Barry, Pennsylvania; 
G@. H. Batchelder, 0. C. Kemp General 
Agency; W. A. Blodgett, Springfield; W. 
C. Boorn, Hartford; W. A. Chapman, Con- 
necticut; 8S. T. Collins, Providence Wash- 
ington; A. G. Dugan, Hartford; HE. H. 
Glidden, Chicago Board; lL. E. Harding, 
Bates & Harding, attorneys; W. E. Higbee, 
Pred 8. James & Co.; C. W. Higley, Han- 
over; J. P. Hubble, National of Hartford; 
J. ©. Ingram, German American; H. N. 
Kelsey, Sun; P. T. Kelsey, Sun; F. H. 
McElhone, Firemans Fund; W. E. Mari- 
ner, Western Adjustment; John Marshall, 
Piremans Fund; A. BR. Monroe, Queen; J. 
J. Purcell, Hartford; W. L. Steele, Niag- 
ara. 

W. R. Townley, general agent of the 
Western and British America, gave an- 
other evidence of his genius at the fes- 
tivities of the Round Table crowd of 
the Union League Club at Chicago last 
Saturday, when he presented each of 
those in attendance with a handsomely 
bound copy of the history, precepts, by- 
laws and roster of the Round Table, 
the text being in old English, with 
headings and paragraph letters richly 
illuminated. Mr. Townley’s exquisite 
pen work, a labor of love for his asso- 
ciates, which has required hours of his 
leisure moments, received praise from 
every quarter. It will be a rare treas- 
ure in the libraries of Round Table 
members. 

While only one or two were advised 
of what was coming, these men started 
a movement to purchase a loving cup 
for Scribe Townley in recognition of 
his unselfish activities both in the so- 
cial and business side of his calling. It 
was presented in feeling expression by 
J. J. McDonald of the Connecticut. 

J. P. Hubble, another of the popular 
Round Table Knights, who will now 
carry the crusade into Kentucky for the 
National of Hartford, was presented a 
watch and chain, the honors being per- 
formed by John Marshall of the Fire- 
mans Fund, 

Quality of the Round Table 

The Round Table is composed of 
twenty-eight men of managerial mold, 
who lunch daily at the Union League 
Club. The “Long Table” was started 
years ago by the managers and com- 
prises the grave and reverend seniors. 
The Round Table took on the overflow, 
mostly the younger men, who at the 
midday hour are wont to dismiss busi- 
ness cares and respond to the lighter 
or graver sentiment of the hour, just as 
it happens to command conversation. 

A. F. Dean, of the Springfield, in 
truth the dean of the Round Table, its 
president and lord high executioner, 
presided with his characteristic wit and 
spontaniety at Saturday’s function, un- 
til after the presentations, when he 
handed the destinies of the occasion 
over to P. D. McGregor of the Queen, 
vice-president of the Round Table syn- 
dicate, also a spirited and refreshing 
master in the post prahdial art. 

The Choir Visible in Evidence 

As each sir knight was called on to 
recount his brave exploits, the choir 
visible in the uniform of their forbears 
of King Arthur’s day, marched in state- 
ly procession to his side and chanted 

(CONTINUED ON PAGE 12) 





HIT BIG PROMOTION EXPENSE 





Superintendent Potter of Illinois Ex- 
presses His Views on Some Stock 
Selling Propositions 





Superintendent Potter of the Illinois 
department has in pamphlet form the 
resolutions passed by the National As- 
sociation of Insurance Commissioners 
relative to the sale of stock and meth- 
ods of promoting new companies. Su- 
perintendent Potter as an introduction 
Says: 

At the recent convention of insurance 
commissioners, held at Colorado Springs, 
a resolution was passed which was se- 
vere in its condemnation of the methods 
employed by many stock salesmen, who 
are engaged in promoting new insurance 
companies. 

The public is frequently led to believe 
that the stock of the average new insur- 
ance company is certain to be extremely 
valuable, and the stock salesman is usu- 
ally supplied with figures showing the 
great value of the stock of the older 
stock companies, the prospect being as- 
sured that the stock of all insurance com- 
— must in time become very valu- 
able. 

A careful reading of the resolution will 
give the public an idea of the position 
of the supervising insurance officials of 
the various states relative to this ques- 
tion, the department of insurance of Illi- 
nois being in accord with the resolution. 

We do not wish to be understood as 
saying that there is no room for new 
companies, or that in time stock in an 
— company will not pay a divi- 
end. 

On the contrary, we realize that there 
is room for a number of new companies 
conservatively managed, our objection be- 
ing the promise of large dividends in a 
short time, too often held out as the 
great inducement to purchasé@ stock in an 
insurance corporation. 

This department has in mind some com- 
panies already organized, and others in 
process of organization, by conservative 
business men, that have disposed of their 
stock with but little or no expense in the 
way of commissions to stock salesmen. 

These companies are much more cer- 
tain to succeed, for obvious reasons, than 
those which pay a large commission for 
placing their stock. 

This department has ruled that stock 
of any kind sold as an inducement to buy 
a policy of insurance, or an option to 
purchase stock given as an inducement 
to purchase a policy, is a violation of 
the anti-rebate law of Illinois. 





Banquet to Henry D. Paine 

Henry D. Paine of Decorah, Ia., for 
twenty-five years an Iowa insurance 
man and at present Iowa state agent 
for the Continental, was the guest of 
honor at a banquet given by the Iowa 
field men at the Chamberlain hotel, in 
Des Moines, Tuesday night. After he 
had been presented with a handsome 
leather Turkish chair, toasts were given 
by C. H. Turner of the Continental, 
Chicago; H. N. Wood of the North 
British, George J. Delmege of the 
Century, C. W. Fracker of the Spring- 
field and M. C. Brainard of Des Moines. 
A. E. Clark of Des Moines was toast- 
master. 





Aetna Indemnity at Cleveland 


The Aetna Indemnity has appointed 
Barry Brothers as Cleveland repre- 
sentatives of the fidelity and surety de- 
partments. 





Will Plant Company in Ohio 

R. G. Oellers, secretary of the or- 
ganization committee of the Ameri- 
can Union Fire of Philadelphia, is 
planning an extended trip through 
Ohio in January for the purpose of es- 
tablishing agency connections. 





Will Enter Western Cities 


Kelly & Fuller, who already control 
the Potomac Fire, have purchased the 
Franklin Fire of Washington, D. C., 
and will increase the capital from $125,- 
000 to $200,000. The Franklin will en- 
ter the larger cities and towns of the 
western states. 





Kansas City Casualty to Start 
The Kansas City Casualty of Kansas 
City, Mo., will begin business Jan. 21 
with $200, 000 capital and $100,000 sur- 
plus. Thos. H. Shwartz is general man- 
ager. 








Insurance 
Company 


The Western Reserve 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


OCTOBER 1, 1909 


CASH ASSETS - - : $553,486.48 
REINS. RESERVE : - - 264,913.14 
SURPLUS TO POLICY HOLDERS 288,573.34 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KAN 
Insures against Fire, Lightn _ oe Cyclone and Wind 
Storm—Assets over one seittiontt five b . thousand y Pana 
Losses paid over three million five frandaed thousand dollars. 
Established Oyer a Quarter of a Century 





TECUMSEH 
CHIEF OF THE SHAWNEES 














Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105:87 
Western Department, Erie, Pa. Established in 1864 


J. F. Downie, Gen’l Agt. W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 





New York Office, 45 William St. Northwestern Departmen 
La Salle Street - CHICAGO 
J.M. DE CAMP, General Agent WILLIAM S. WARREN, Resident at Secy, 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, GEO. H. MOORE, Assistan 5 
West Virginia at Cincinnati. HUGH R. LOUDON, ” Deputy Ase't y. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. age | 


Assets... « Sapiaad +++ $2,532,353.26 
ities except Ce cet cccccccehs . 
Policyholders’ Surplus ........--...... 487. 


F. M. GUND, * ug Western Department 


FREEPORT, ILL. 











BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 


PHENIX comeany 


OF BROOKLYN, N. Y. 








Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAKR, General Agent C. R. STREET, Assa’t General Agent 
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WORK ON THE STATEMENT 


PHENIX BOOKS ARE CHECKED 





Annual Exhibit of Dec. 31 Next Will 
Show the Actual Bed-rock 
Condition 





New York, Dec. 22—(Special)—It is 
now proposed to amalgamate the Fidel- 
ity, the Continental’s running mate, 
with the Phenix. As soon as the exact 
status of the Phenix is known in the 
final report of the New York depart- 
ment, which probably will not be until 
late in January, the subject can be put 
up to the stockholders of both com- 
panies. The tentative plan to combine 
the companies discussed by directors 
and by some of them conveyed to cer- 
tain of the shareholders would, it is re- 
ported, amalgamate the two companies 
as the Fidelity-Phenix Fire, the stock 
of the latter coming in at the rate of 
$250 per share and the Fidelity at the 
rate of $350 per share. 


The main work now with the Phenix 
is shaping up its affairs for the Dec. 31 
statement. When the New York de- 
partment notified the directors of the 
irregularities, the time was late in the 
year and the accounting forces have 
been working overtime under the new 
regime. 

The statement will be on a bedrock 
basis so far as assets are concerned. 
Chairman Henry Evans of the directors 
will have no pads in the asset column. 
He will also insist that every liability 
be properly figured and be put in the 
exhibit. The next statement will not 
be one to excite suspicion as have those 
of a few years past when the reinsur- 
ance reserve item was always ques- 
tioned. As it develops, there was every 
reason to be suspicious. While there 
will be curiosity as to the forthcoming 
exhibit, there will not be the curiosity 
due to doubt. 

Mr. Evans still declares the Phenix 
will have upward of $500,000 net sur- 
plus. He will put it on a basis it never 
has been before. Mr. Evans’ brilliancy 
as a financier will lead the Phenix to an 
unquestioned point of permanence. 

Edward Randall in the West 

Edward Randall, expert office in- 
vestigator and accountant, who left the 
Girard a few days ago to go with the 
Phenix, arrived at the western depart- 
ment in Chicago Monday. He will 
make tests of the items sent the home 
office from which the reinsurance re- 
serve is calculated. The western de- 
partment does not figure the reserve, 
but divides the premiums into classes 
as to term. Mr. Evans has no doubt 
as to the integrity of the western office, 
but as the Dec. 31 statement has to be 
sworn to he wants every item properly 
verified. Juggling of the reserve, it is 
stated, has been done at the home 
Office, so the figures there are being 
carefully reviewed. 

Mr. Randall was formerly with the 
Imperial in the south under Manager 
Dargan and later was at the head office 
in New York. 

Another man to join the Phenix is 
S. R. Kennedy, executive special of the 
County Fire. He is the son of E. R. 
Kennedy, the well-known New York 
underwriter. 


No More Radical Changes Expected 

It is not thought Mr. Evans will 
make any more radical changes now 
that the three leading officers and 
Southern General Agent Stockdell are 
removed. The readjustment will be 
gradual. Mr. Evans is a hard worker 
himself. He demands of everyone as- 
sociated with him that such men earn 
their salaries by faithful work. Mr. 

vans has no soft berths or snaps about 
his institutions and has no use for a 
oafer, 

Mr. Evans doubtless will adopt the 
Same policy he follows in the Con- 
tinental as to field expense. He will 
have all perquisites, ultra-liberal ex- 
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pense accounts and superfluous ma- 
chinery removed. Mr. Evans’ policy is 
not niggardly at all, but he does not 
believe in the “easy money” expense 
proposition. 

Mr. Evans will also change the office 
systems in the home and department 
offices so that proper checking can be 
done. The home office will keep in 
closer touch with the branches. 


Policy as to Western Union 


Mr. Evans has announced the Phenix 
will remain in the Western Union and 
it is not thought the underwriting pol- 
icy will be very materially changed. 
Just what effect the controlling force 
in the Phenix being the head of the 
leading nonunion company will have in 
union politics remains to be seen. Some 
union men see embarrassment ahead 
because of it. 

Many union managers hope Mr. Ev- 
ans will use the present opportunity 
to swing the Continental and Fidelity 
into the Western Union. Some three 
years ago, much pressure was brought 
to bear to have this important event 
materialize. At one time it seemed cer- 
tain. Mr. Evans naturally will listen 
to Vice-President Kline, western man- 
ager, in this particular. Mr. Kline has 
been opposed to any move toward 
unionism, although he gave the subject 
serious thought during the Geo. W. Law 
administration when it came to a focus. 

If the Continental and_ Fidelity 
should enter the Western Union, there 
would be an influx of seven or eight 
other nonunion companies. The Conti- 
nental is the key to the situation. The 
American, Security of Connecticut, 
Prussian National, Peoples National, 
Germania, Agricultural, and others of 
the outside leaders would follow, it is 
said. If these companies did seek the 
union fold, they could just about con- 
trol their agencies and there would be 
but little change in their organization. 

Mr. Evans certainly would cause 
great rejoicing in the union camp if he 
would pitch his tent in its confines and 
he would receive strong support in the 
field. 

The Stockdell Shortage 


The southern department of the Phe- 
nix at Atlanta evidently was steeped in 
nepotism under General Agent H. C. 
Stockdell. He had some eight or nine 
relatives on the payroll. Such as were 
in the field were given to handing in 
fancy expense accounts. Mr. Stockdell 
has turned over his residence and some 
other property to help meet his short- 
age of some $50,000. 

Charles F. Hard, who succeeded Mr. 
Stockdell, said: “There never was, so 
far as I can understand, any attempt on 





Mr. Stockdell’s part to conceal the fact 


that the deficiency existed, and it has 
been carried in his returns to the home 
office in New York as so much due the 
company. All this was, of course, with 
the full knowledge of the heads of the 
company.” 

Shortage Dates Back Three Years 


Superintendent Hotchkiss of New 
York says the shortage at Atlanta ex- 
isted prior to Jan. 1, 1907. Mr. Sheldon, 
the deposed president, knew of it that 
month but said nothing of it until the 
present examination began when he 
asked former Vice-President Ingraham 
what scheme could be devised to write 
the account off. According to the testi- 
mony, Mr. Stockdell came to the com- 
pany about six months ago with a bill 
for about $45,000 for entertainment of 
visiting agents and other disburse- 
ments. The insurance department is of 
the opinion that this bill was presented 
for the purpose of making an offset 
against the shortage. The testimony of 
Mr. Ingraham is to the effect that Mr. 
Sheldon intimated that the shortage 
had been caused in remitting premiums. 


Latest as to Mr. Sheldon 


Justice Seabury of the Supreme Court 
at New York granted an attachment for 
$15,000 against property of George P. 
Sheldon, formerly president of the Phe- 
nix, in favor of William J. Logan, to 
recover the value of 100 shares of cap- 
ital stock of the Phenix loaned to Shel- 
don on March 7, 1900. 

It is said Mr. Sheldon has had some 
lucid moments in which he has advised 
with his counsel. Certain financial 
moves indicate Mr. Sheldon’s hand back 
of them. 





Agents’ Expiration Case at Monticello 


G. L. Myers & Co., of Memphis, 
Tenn., who act as general agents in 
Arkansas for a number of leading com- 
panies, have instructed their newly ap- 
pointed agents at Monticello, Ark., not 
to solicit the expirations of the former 
agents from whom G. L. Myers & Co. 
transferred, for what they believed were 
good and sufficient reasons. Myers & 
Co. conferred with the state associa- 
tion, with the National Association of 
Local Agents in regard to the subject, 
and while not agreeing with the con- 
tentions of the agents’ organization on 
every point, cheerfully conformed with 
the rules in this case because of their 
desire to support aad maintain the gen- 
eral principles of the agents’ organi- 
zation. 

The following companies are repre- 
sented in the general agency of Myers 
& Co.: Royal, Queen, London & Lan- 
cashire, Girard and Teutonia, La, 








CHANGES IN THE FIELD 


HASELTON LEAVES THE FIELD 





Illinois State Agent of Northern of 
England Becomes General Adjuster 
at Western Office 





Frank C. Haselton of Chicago, IIL, 
state agent of the Northern of London, 
has become general adjuster at the 
western department office. His suc- 
cessor in the field has not been ap- 
pointed. 

Mr. Haselton is one of the most able 
men in Illinois, one who has shared all 
responsibilities, has contributed freely 
to the development of field organiza- 
tions. He served the Illinois State 
Board as president, was the first most 
loyal gander of the Illinois Blue Goose, 
vice-president of the Northwest asso- 
ciation and is now on the executive 
committee of the Illinois State Board, 
When any duty was assigned Mr. Hasel- 
ton he discharged it promptly and faith- 
fully. In his personality he is most 
likeable, and has been a forceful char- 
acter in the Illinois councils. 

Mr. Haselton was once a local agent 
at Janesville, Wis. He became special 
agent for the Aetna in Illinois, then 
Illinois state agent of the Providence 
Washington and afterwards took a sim- 
ilar position with the Northern. 





Frank B. Welpton 


Frank B, Welpton of Denver, moun- 
tain special agent of the Northern of 
England, will become St. Louis man- 
ager of the company Jan. 1. He is a 
hard worker and deserves the new po- 
sition. He succeeds the late John B. 
Slaughter. Manager Lermit has not 
yet appointed any one to the mountain 
field position. 





D. R. Simmons 

The National Union of Pittsburg has 
transferred Special Agent D. R. Sim- 
mons from the Michigan field to the 
southwestern territory to assist State 
Agent M. A. Shumard of Dallas, Tex. 
Mr. Simmons since leaving the local 
business at Lansing has assisted State 
Agent W. H. Smith of the National 
Union. 





Thomas M. Hart 


Thomas M. Hart has been appointed 
special agent of the Connecticut in 
Tennessee, succeeding W. M. Frink, 
who has gone with the Firemens in 
Missouri, Oklahoma and Kansas. Mr. 
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Hart was for several years a member 
of the firm of Hart, Sharpe & Co., at 
Nashville, and is now an independent 
adjuster in that city. He will assume 
his new duties Jan. 1.° 


O. W. Follett 

O. W. Follett, of Des Moines, suc- 
ceeds F. G. Ainley, resigned, as special 
agent of the Home of New York _in 
Iowa, assisting State Agent J. W. 
Warnshuis. Mr. Follett goes to the 
Home from the Hawkeye, which he has 
served as attorney in the field for sev- 
eral years. 











O. J. Graham 


O. J. Graham, who was formerly with 
the Des Moines Fire but went with the 
Central National of Chicago, will be 
lowa special of the latter as soon as it 
is admitted to Iowa. 


G. C. Grupe 
G. C. Grupe, secretary of the St. 
Louis local board and the salvage corps, 
has been appointed special agent of 
the Continental in southern Illinois to 
succeed Special Agent Davis, who is 
transferred to northern Illinois. 








Harry H. Skinner 


Harry H. Skinner, state agent Pennsyl- 
vania, West Virginia, New Jersey, Mary- 
land and Delaware for the Peoples Na- 
tional, has resigned to take effect at once. 
Mr. Skinner is a son of W. D. Skinner, 
secretary of the Hawkeye of Des Moines, 
and was eastern general agent for the 
Hawkeye and later state agent for the 
Spring Garden before going with the Peo- 
ples National. Mr. Skinner’s plans for 
the future have not been announced. 





New Turn to Filing Fee Question 

The question of whether or not for- 
eign insurance companies must pay a 
filing fee before they can write insur- 
ance in Iowa is taking a new turn and 
one that is decidedly favorable to the 
insurance interests. The Des Moines 
Commercial club has taken up the ques- | 
tion and has started a state-wide cru- 
sade for the repeal of the law. Letters 
have been written to every commercial 
club in Iowa to join in the movement, 
with a view to bring such pressure to | 
bear upon the next legislature that the 
statute will be repealed. The interest 
of the commercial club is not so much 
because of the insurance filing fee 
squabble but more because of manu- 
facturing concetns which come within 
the meaning of the same law over 





which Auditor of State Bleakly and 
Secretary of State Hayward have had | 
several debates. The commercial club | 
also wishes outside companies to be | 
permitted to withdraw and start in | 
again without paying the fees and pen- 
alties for the years the law has been | 
in effect. 





W. H. Among the prominent in- | 
surance men who begun their insurance | 
career as agents of the Fireman’s Fund 
is Walter H. Sage, now manager of the 
western department at Chicago of the | 
German-American of New York. Mr. 
Sage wrote his first policies as agent of | 
the Fireman's Fund at Wellington, Olvo, | 
many years ago. He represented the | 
Fireman's Fund as local agent for seven 
years, and then became its special agent | 
in its Chicago department. Mr. Sage’s 
progress has been based on merit and | 
ability.—Fireman’'s Fund Record. | 





“Bluff” won't take the place of hard ork. | 


AS VIEWED FROM CHICAGO 


INSURANCE BROKERS ORGANIZE 

The brokers in Chicago, agitated over 
the forthcoming investigation of their 
effect on the cost of securing fire in- 
surance by the Illinois Fire Insurance 
Commission, organized this week the 
Insurance Brokerage Association of 
Chicago. O. B. Ryon, attorney for the 
commission, who is in Chicago this 
week, said he thought the commission 
would be able to look into the broker 
system in Chicago at its next session, 
Jan. 4. What the commission desires 
to ascertain is whether the broker 
adds to the compensation cost or other- 
wise. The new association will have 
representatives before the commission 
to show how the brokers assist the 
assured. 

The association will endeavor to 
eliminate the abuses in the broker class. 
It will seek to promote the interests of 
the men who give all their time to in- 
surance, to protect the assured and the 
insurance business. It is not its pur- 
pose to antagonize agents or company 
organizations but to work in harmony 
with them. 


The officers elected are: 

President—George M. Eddy. 

Vice-President—W. L. Shepard. 

Secretary—Robert H. Ross. 

Treasurer—William Bartholomay, Jr. 

Trustees—George M. Eddy, W. L. Shep- 
ard, Wm. Bartholomay, Jr., Robert Ross, 
Eugene Cowan, Max Dembufsky, Robert L. 
Sheppard, John M. Warner, Robert Hun- 
ter, Thomas J. Farrell, Charles L. Bliss, 
Thomas J. Byrne, Joseph C. Braden, 
Charles Cohn, Clarence Peck. 


* * *« 
COMMENT ON INSURANCE CASES 


Geo. J. Kuebler and Geo. J. Brown, 
insurance attorneys of Chicago, make 
the following comment on recent fire 
insurance decisions: 


Void Policy as Affected by Mortgagee 
Clause.—The supreme court of Iowa in 
passing upon a special mortgagee clause 
used by the company, follows the well 
established rule that the consideration 
which supports the policy also supports 
the contract between the insurer and the 
mortgagee, and secures to the mortgagee 
a right to recover, regardless of breaches 
by the insured. 

The interesting question considered in 
the case was that previously decided, 
where the mortgagee clause was attached 
by way of endorsement long after the 
policy was issued. At the time of the 
execution of the policy the insured had 
wrongfully represented that he was the 
sole and unconditional owner. The court 
held that the policy, as to the insured, 
was void and not in force, and as there 
was no consideration paid for the agree- 
ment, as embodied in the mortgagee 








| clause, and no new or valid contract was 


made by attaching to the void policy an 
agreement for the benefit of the mort- 
gagee. 

In our opinion, the weight of authority 
supports this reasoning, which is _ sat- 
isfactory from the insurer’s standpoint. 

103 N. W. Rep. 198. 

Iron Safe Clause Upheld.—The Phoenix 
Insurance Company has again rendered 
a service to the fraternity in carrying 
to the supreme court of Virginia a case 
in which there had been a violation, by 
the assured, of the “iron safe clause” in 
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A side talk with insurance salesmen 


As to values, 


the insurance salesman of long experience knows 
that nearly every claim under accident and 
health policies that has come to his attention, 
either in his own business or that of others, has 
been for death benefit or for weekly indemnity. 

These two features produce the bulk of the 
claims. 

In fact, $95 out of every $100 paid in losses by 
accident and health companies is for death or 
weekly indemnity claims. The other features 
in the policy that have been added from time to 
time account for the other $5. The relative pro- 
portion between these features is significant. 


As for the two genuine benefits, 


most companies pay $5,000 for accidental death 
and $25 a week for non-fatal injuries, and charge 
Select class $25 a year. Nearly all companies 
give this combination at the $25 cate, and the 
difference between the policies issued by differ- 
ent companies is usually in the comparatively 
non-important benefits. 





Now read carefully what follows: 


A policy has been devised for Select risks that 
will pay the claimant $5,000 in cash in event of 
the death of the policyholder, or will pay her 
this sum at the rate of $100 a month and add 
$1,000 for interest and good measure. This in- 
creases the death benefit by 20 per cent. 

If death of the policyholder occurs after the 
third year of the life of the policy, the added 
benefit is $1,500; if after the fourth year, $2,000; 
if after the fifth year, or later, $7,500, thus giv- 
ing full accumulation benefits. 


In this policy the weekly indemnity for every 
accident has been increased from $25 to $30, a 
flat 20 per cent addition to every claim. 

Weekly indemnity claims are responsible for 
more claim payments by accident companies 
than all of the other features of modern accident 
policies put together. You now realize what 
the 20 per cent increased indemnity means. 

The cost to Select risks is not increased, but 
remains at $25 per year. 








The best protective policy 


is what agents, as a class, desire to give their 





United States (co2fen¢ 


clients when they can, but agents do not always 
know which is the best. That is why we recite 
these facts. 

What agent can conscientiously give a man a 
policy that will pay him $25 a week for any ac- 
cident, when he can just as well get $30 for him 
without any increase in cost? 

What agent can feel sure of renewing his bus- 
iness if placed on the $5,000.— 25. indemnity 
basis when another company is offering $5,000. 
—30.? 

What agent in competition could hope to win 
out when a competitor can offer $30 weekly in- 
demnity instead of $25? 


By direct contract with agents we make a 
heavy saving in field expenses which is turned 
into policy benefits. 

By operating our Company economically as 
regards general expenses, there is another saving 
which is likewise turned into policy benefits. 

The policyholder gets the result of these 
savings. 

The soliciting agent gets just as much com- 
mission from us as from any other reputable 
company, and no other agent gets anything. 


And our Company ? 





Yes, this is important, too, as the policy is but 
a promise to pay, and the company back of it 
is all-important. 

The United States Health and Accident In- 
surance Company of Saginaw, Mich., was organ- 
ized eighteen years ago, starting with practi- 
cally nothing at all,and hasgrown strongerevery 
year of its existence. 

Today, we operate in forty-two states, and 
have a surplus for the protection of policy- 
holders of over $600,000, which is an amply 
sufficient guarantee of strength. 


We want one soliciting agent 





in every city, to operate under direct contract 
with the home office. 

On request, we will send sample of the policy 
described, and complete description relative to 
its benefits, and rates as well. 


Insurance Company 


Saginaw, Michigan 
J. B. PITCHER, President 
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a policy covering a stock of merchandise. 
As usual, the lower court had found for 
the assured, although there had been vir- 
tually no attempt to comply with the — 
visions of the safe clause in the policy 

In reversing the trial court, the su- 
preme court of Virginia says: “There is 
nothing unreasonable in the requirements 
of the iron safe clause found in every 
policy of insurance issued on a shifting 
stock of merchandise. Under that clause 
the insurer has a right to such a com- 
Ppliance with its terms as will inform him 
during the life of the policy, fairly and 
intelligently, as to the stock of merchan- 
dise carried by the insured, and, in case 
of loss by fire, as to the stock of mer- 
chandise burned and the fair cash value 
thereof.” 

The court distinguishes other Virginia 
cases and also cites the decisions of the 
supreme courts of other states. The rule 
of law announced in this decision is well 
settled, but the case is of interest be- 
cause it is one of the few in which the 
company received a square deal upon the 
facts. 

66 So. R. Rep. 81. 

+ > * 
DIXIE FIBRE IN CHICAGO 

H. R. Bush, vice-president of the 
Dixie Fire, was in Chicago this week 
in the effort to adjust the controversy 
with its agency, MacEnaney & Barnett. 
Mr. MacEnaney was general agent in 
Illinois and Indiana. The company re- 
insured its business in these two states 
except Chicago. There is something 
like $1,000 balances due from the gen- 
eral agency that had not been collected 
from local agents. The company made 
a demand for the amount. The agency 
charged breach of contract on part of 
the company as it claimed the Dixie 
did not give notice of cancellation and 
violated its terms in other respects. 
The Dixie suspended the agency. — 

Vice-Presidert Bush was in Chicago 
and offered to arbitrate the matter and 
suggested that both sides present their 
claims before Attorney Thos. Bates, 
who is Mr. MacEnaney’s attorney. This 
was agreed to but Judge Bates is in 
Topeka trying the Kansas antitrust 
suits so nothing can be done until he 
returns. Mr. Bush will be in Chicago 
after the first of the year. No disposi- 
tion has been made of the agency and 
nothing will be done until his return. 
McCabe & Hengle have an agency of 
the company. 

* * . 

PROGRESS OF CENTEREAL BUREAU 

The committee on staff and quarters 
of the centralized bureau, which is to 
handle traction and electric business, is 
now hard at work on the selection of 
engineers and inspectors and the choice 
of headquarters for the organization, 
but as yet no announcements are ready 
to be made. The committees in charge 
of the movement recognize the fact 
that there are many delicate questions 
to be settled. While the general scheme 
is well understood, the anticompact 
laws of a number of the states may 
make is impossible for the bureau to 
carry out its plans in their entirety in 
all parts of the United States. In some 
states it will be able to handle the trac- 
tion and electric business for the local 
agents, while it may be found that in 
others the bureau can do no more than 
formulate uniform schedules by which 
the local inspection bureaus will make 
advisory rates on these properties, 
while the business will have to be han- 
dled by the companies individually. 

* * * 
NO ANNOUNCEMENT YET 

Vice-President R. M. Bissell of the 
Hartford Fire was in Chicago last week. 
He stated that the company would make 
no announcement of changes in its 
western department, followin the 
transfer of former Manager J. ’ 
Cofran to the east as vice-president, 
until it has all changes ready to give 
out at once. 

. . 
EKANSAS ANTITRUST SUIT UP 

Thomas Bates, attorney for the com- 
panies in the Kansas antitrust suits, 
went to Topeka this week for the trial 
of the case, which began on Wednes- 
day. Attorney-General Jackson of Kan- 
sas took the deposition of Rater Eld- 
ridge last Friday. Mr. Eldridge’s testi- 
mony showed that he was formerly em- 
ployed by the Clarkson Rating Bureau, 





and that he now makes the rates for 
the companies. The attorney-general 
attempted to show a connection be- 
tween the Clarkson bureau and the Eld- 
ridge bureau. 
* * * 
TO HOLD SPECIAL MEETING 

The Illinois pond of the Blue Goose 
will aim to have a special session and 
perhaps a lunch at the time Most Loyal 
Grand Gander Pescay visits Chicago 
the latter part of February or first of 
March. He will meet some of the Blue 
Goose leaders while in Chicago to talk 
over the annual meeting program. 

* * * 

MAY END STAMPING OFFICES 

The companies are seriously consid- 
ering eliminating stamping secretaries, 
although Attorney Thos. Bates of Chi- 
cago rendered an opinion that as pres- 
ent constituted they are not in viola- 
tion of the law. At the same time, as 
the stamping system is always used 
against the companies in case of anti- 
trust prosecutions, many of them pre- 
fer to see such offices abolished. 

In Indiana, the stamping secretaries 
have had no work since the attorney- 
general began his prosecution. 

Illinois still has a number and there 
are a few in Wisconsin. 

The tendencies of the times indicate 
that the relief rule will be less freely 
used, which will be welcome news to 
all who believe in the one price system. 

* * * 

REPORT AS TO FIRE MARSHAL 

J. W. (Jerry) Dineen of Albany, 
Whiteside county, was announced in 
some of the papers as being slated for 
the Illinois state fire marshalship. He 
is now a commissioner of Joliet peni- 
tentiary. Mr. Dineen was a delegate 
to the famous deadlock gubernational 
convention of 1903 and voted for C. S. 
Deneen from a strongly anti-Deneen 
section. He is accredited with finally 
breaking his delegation and bringing it 
to Deneen. 

No official announcement has been 
made as to this appointment. Super- 
intendent of Insurance Potter and Spe- 
cial Attorney Ryon of the department, 
who were in Chicago this week, had 
heard nothing of the appointment. 

Governor Deneen has found it diffi- 
cut to line up a man for the position. 
There has been a well authenticated 
report that the Governor would ap- 
point a man, who had a working knowl- 
edge of fire insurance. Underwriters 
have hoped all along that the position 
would not be made for political pur- 
poses. 

+ * ¥ 
INFORMATION AS TO COMMISSIONS 

Commissioner J. V. Barry of Michi- 
gan, as chairman of committee on ex- 
penses of fire insurance companies of 
the Commissioners’ Convention, has 
sent out questions to the various com- 
panies regarding the rates of commis- 
sion paid to agents. The questions are 
designed to bring out the varying rates 
paid on the different classes of busi- 
ness, and in different states or parts of 
states. The questions also cover com- 
missions paid to general agents. Early 
replies are requested. 

+ + + 
SOLICITING STOCK SUBSCRIPTIONS 

Local agents in a number of states 
are receiving letters from the Western 
& Southern Fire of Shawnee, Okla., 
which is in process of organization, 
soliciting stock subscriptions. Its 
authorized capital is $1,000,000. 

* * * 

TRICKS AS TO SURPLUS LINES 

In Chicago, a few of the surplus line 
agents who desire to dodge the provi- 
sions of the surplus line law and not 
commit perjury directly, will exhaust 
the capacity of admitted companies and 
then write a big slice in London Lloyds 
or other surplus companies. Then a 
lot of the regular policies will be can- 
celed and the surplus concerns will re- 
main. 

Those who are anxious to see surplus 
line operations conducted honestly 
should back up the state department in 





its next effort to get the law amended 
to cover its defects and to have a stiff 
fine imposed for violations. 
~ * * 
The next monthly luncheon of the Chi- 


cago Board will be at noon, Dec. 28, in 
the palm room of the Hotel La Salle. 





News About Companies 








Niagara Fire 
The directors of the Niagara Fire have 
submitted to the stockholders a propo- 
sition to increase the capital of the 
company from $750,000 to $1,000,000. If 
the stock increase is approved a divi- 
dend of 40 percent, or $300,000, on the 





present capital will be declared, which 
will be sufficient to pay for the new 
stock and reimburse the stockholders 
for the $50,000 dividend skipped in July 
following the San Francisco fire. 

The Niagara’s capital, then $500,000, 
was reduced to $250,000 and $500,000 of 
new stock was sold for $1,000,000. 

The reason for the increase is that it 
will bring the capital up to a round 
$1,000,000, which will make the strength 
of the company more apparent. 


Western Fire of Lincoln 
About 75 percent of the stock of the 
Western Fire of Lincoln, Neb., has 
been purchased by a syndicate of insur- 
ance men. Zimmer, secretary, 
John Zimmer, treasurer, and E. A. 








169 La Salle Street 


Floating Insurance Written. 





ROLLINS & BURDICK 
INSURANCE 


Long Distance Phone Central 4076 


Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Chicago 


Automobile Insurance Written 











Individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


CT BI sides wiseelesacsecnscs csece ses 
Surplus to Policy Holders............ 
Additional Responsibility of Underwriters.................. 


éadd cacdnnsbasdvns satenckavsseebs 324,460.09 





Our policy is the best indemnity obtainable on 
high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 
Pierce Building, ST. LOUIS 





D. H. DUNHAM, President 


FIREMEN’S 


CHARLES COLYER, Vice-Pres. 


INSURANCE 
COMPANY OF 


A. H. HASSINGER, Secy 


NEWARK, N. J. 


ORGANIZED 1855 





Assets, $5, 395 530.02 


Capital, $1,000,000 


Net Surplus, $2,531,404.56 


Surplus to Policy Holders, $3,531,404.56 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
braska, Misso . 


illinois, Wisconsin, Minnesota, lowa, Ne 
Utah, Ken 


Ohio, Indiana, 


, Kansas, Colorado, Oklahoma, 


, Tennessee, Arkansas. 
A. F. McKAY, Special it, Columbus, Ohio 
Michigan, West Western P: 


ennsylvania. 





SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLOYDS LONDON. empowering me to bind w sp 10 $12,500 on risks in the 
Un es an mada. 


FLOATERS. sccute 2 cities insured under one policy at ow rate 


Your patronage invited. 


Prompt and careful attention assured. 


Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 
159 La Salle Street, CHICAGO, ILL. 


Long Distance Phone Central 18. 


Cable Address “‘Thomarian.4 


December 23, 1909. 


THE WESTERN UNDERWRITER. 








Becker, vice-president, have sold all 
their stock to the syndicate and retire 
from the company. President A. W. 
Fields has not sold his stock and may 
remain as president. 

Those chiefly active in the syndicate 
are Elmer B. Stephenson, Ernest C 
Folsom, M. D. Mullen, E. G. Bohanan 
and George W. Holmes. Three of 
these men are connected with the Co- 
lumbia Fire of Omaha, but one of the 
purchasers states there will be no con- 
solidation of the two companies. 

The Western has a little over $100,000 
paid-up capital. The purchasers paid 
par for the stock. It is intended to 
levy an assessment of 20 percent to 
provide a good surplus for the com- 
pany. 

Mr. Folsom has been made vice-pres- 
ident in place of E. A. Becker, and Mr. 
Stephenson, secretary and treasurer in 
place of P. F. Zimmer, secretary, and 
John F. Zimmer, treasurer. No change 
has been made in the office of presi- 
dent. Messrs. Folsom and Holmes have 
large local agencies in Lincoln, and 
Mr. Stephenson is the Nebraska finan- 
cial representative of the Northwest- 
ern Mutual Life. It is understood 
he will give his full time to the man- 
agement of the Western Fire as soon 
as he can be relieved from his present 
duties. 

It is also reported the present own- 
ers will strengthen the company and 
make a vigorous effort for business, 
confining its operations to Nebraska. 





Standard Fire 


The Standard Fire is being organized 
at Hartford, Conn., by M. Lewin Hewes, 
formerly superintendent of agencies for 
the Scottish Union. The proposed cap- 
ital and surplus are $500,000 each. Mr. 
Hewes states that the presidents of 
nearly all the Hartford companies are 
stockholders. 


Among the stockholders are: 


J. Pierpont Morgan; George Griswold 
Haven Strong, Sturgis Company; Morton 
F. Plant, Plant Steamship Lines; Henry 
Steers, Bradley, Gaffney & Steers; John R. 
Hegeman, president, etropolitan Life; 
James Parmelee, president, National Car- 
bon Company; William B. Joyce, presi- 
dent, National Surety; Theodore P. Shonts, 
president, Interborough-Metropolitan Rail- 
way Company; August Belmont; Saks & 
Co.; Weston W. Walker; Galen L. Stone, 
Hayden, Stone & Co.; William C. Skinner, 
president, Colt Arms Company; C. L. F. 
Robinson, vice-president, Colt Arms Com- 
pany; E. L. Corning, Corning estate; 
Charles F. Taylor; F. W. Arnold, presi- 
dent, Hartford Ice Company; E. N. Bar- 
ney; Francis T. Maxwell, director, New 
Haven railroad; O. W. Laing, manager, 
Central North Carolina Railway Company; 
Charles E. Gross, Gross, Hyde & Shipman; 
Frank L. Wilcox, president, Fidelity Trust 
Company of Hartford; A. B. Day, presi- 
dent, Riverside Trust Company of Hart- 
ford; Atwood Collins, president, Surety 
Company of Hartford; . E. Stevens, 
president, Hartford National Bank; P. F. 
Corbin, president, P. T. Corbin Manufac- 
turing Company. 





Central National 
The report of the Illinois depart- 
ment of the Central National of Chi- 
cago shows it now has $200,000 capital 
and $431,222 assets. By the capital in- 
crease $100,000 is added to surplus. 





Minnesota Fire 
The Minnesota Fire, which has re- 
cently been organized at Chatfield, 
Minn., with a capital of $100,000, has 
decided to increase the capital to $200,- 
000. The new stock will be placed in 
small blocks with the business men of 
the northwest. The shares, which have 
a par value of $10, will be sold for $20, 
thus adding $100,000 to surplus. 
he company will not extend its 
Operations very rapidly. It will con- 
fine itself to Minnesota and the Da- 
Otas for the present, but may enter 
Illinois early in the year. It does busi- 
ness directly with the assured and will 
not have an agency force. 





Union of Buffalo 
H. A. Neefus, special agent of the 
Union of Buffalo, which reinsured some 
months ago, was in Chicago last week 
closing up some of its affairs. He 





states the company will not continue 
in business along special lines as an- 
nounced, but will liquidate. 





Washington Fire 

The Washington Fire of Seattle re- 
ports that its plan of having all agents 
wherever situated report direct to the 
home office under proper field super- 
vision, is working quite satisfactorily, 
with an encouraging reduction in the 
expense account. 





Falls City Fire 

The Falls City Fire of Spokane has 
consolidated with the Pioneer Fire of 
Tacoma, Wash. Last July the Pioneer 
took over the Columbia Fire of Taco- 
ma, which was in process of organiza- 
tion. The Pioneer began business last 
July, which reinsured the Pioneer, an 
assessment association. It has $100,000 
capital. The Falls City did surplus line 
business in the central west. Fred Teb- 
ben, formerly with the Ohio German, 
is the underwriter. 





Rhode Island Fire 
R. C. Clark of Chicago, special agent 
of the Rhode Island Fire in the west, 
has planted the company in a number 
of agencies since he took charge of the 
field last August. The company has 
had a very favorable year in the west. 





Franklin of Washington, D. C. 
John A. Kelly of New York has got 
control of the Franklin of Washington, 
D. C. The new management intends to 
do a general agency business. Attempts 
have been made for some years past by 

various parties to buy the company. 


Dubuque F. & M. 

The Dubuque Fire & Marine this year 
will write about $750,000 in premiums, 
showing an increase of $100,000 over 
1908. 








Eagle Fire 

It is stated that J. S. Frelinghuysen, of 
the firm of Jameson & Frelinghuysen at 
New York, is endeavoring to revive the 
old Eagle Fire, which reinsured its busi- 
ness and retired from the field several 
years ago. It is said that Mr. Freling- 
huysen is negotiating for the purchase of 
the charter and if successful will transfer 
to it the business of the Manufacturers’ 
Lloyds, the underwriters of the latter tak- 
ing a large portion of the stock. It is 
said also that if the deal goes through 
the company will be operated for sprin- 
klered business only. 





Hamilton Fire 

The Hamilton Fire has commenced op- 
erations again under new management, is 
now binding business in its offices, 59 
John street, New York. Jos. S. Stout is 
president, Arthur Lennsen, Jr., secretary, 
and E. C. Jameson, president of the Globe 
eee Fire, chairman of the Hamilton 

re. 





Monongahela and Scottish Fire 
The Scottish Fire of North Carolina 
will probably be absorbed by the Mo- 
nongahela. 





United American 
The United American of Milwaukee, 
which does business only in Wisconsin, 
Illinois and Minnesota, has had a loss 
ratio so far this year of only 20 percent. 





Trans-Mississippi National F. & M. 


The Trans-Mississippi National Fire & 
Marine, a proposed new company at Little 
Rock, Ark., has filed its articles of incor- 
poration. The capital is given as $1,000,- 
000, of which $660,000 is paid up. The 
incorporators are J. B. Wood, of the in- 
surance agency of Wood & Wood; Earl R. 
Wilson, president of the Bear State of 
Company, and a well known Little Roc 
insurance man; L. P. Berry, Jr., former 
assistant adjutant general; J. E. England, 
Jr., cashier of the England National Bank, 
and Judge C. T. Coffman, former judge of 
the county and probate court of Pulaski 
county, Ark. 





L. P. Funkhouser—L. P. Funkhouser, 
secretary of the Farmers & Merchants of 
Lincoln, Neb., who is in poor health, will 
spend most of the winter in Florida. 





Short Bate Table—John I. Fisher has 
gotten out a new short rate cancellation 
table in convenient form based on the 
union table. It is sold at $1 by the In- 
surance Field, Louisville, Ky. 





INCORPORATED 1886 


The Commonwealth Mnsurance Co. 


of Tew Work 


TOTAL ASSETS, - - . 
PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - - 


$1,834,336.77 
500,000.00 
1,401,577.60 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Organized 1850 


ee 


Fire Insurance Company 
OF NEW YORK 
nn & 
WESTERN DEPARTMENT 


159 La Salle Street CHICAGO 


W. L. Steele, 


J. P. Singleton, 
Manager 


Asst. Manage, 





California !nsurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W.Broogs, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 





“THE COMPANY WITH THEPYRAMID. 
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1.632.261.20 
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POLICY-HOLDERS SURPLUS $2,508,681.54~ 


























WESTERN SPECIAL AGENTS—M. 5. 
Grorcz K. Maacn, 





apolis, Minn. 





THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 


H. S. WILSON, 


Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 


WESTERN DEPARTMENT 
153 La Salle Street 








Starkweather & Shepley, Inc., Mgrs. CHICAGO 
SAN FRANCISCO: DALLAS: 
Conroy & Grim, J. S. Aldehoff & Co., 

Managers. General Agents. 

INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE , GEF RMANY. 

CHICAGO: ATLANTA: 

Harvey W. Murray, Dan B. Harris 
General Agent. Manager. 
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OHIO AND WEST VIRGINIA 


NEW RATES NOT YET IN FORCE 











Companies Growing Restless Because 
No Action Has Been Taken 
by Local Agents 





The agents at Dayton, O., have not 
yet adopted the new Dean rates. This 
has caused more or less dissatisfaction 
among the companies as the new rates 
are being used all over the state. The 
Ohio Inspection Bureau has about com- 
pleted its rerating the larger points. 
Rates in two or three of. the bigger 
towns are now being promulgated. 

It is said Manager Sellers of the 
Ohio bureau may go to Dayton soon 
to talk over the situation with the 
agents. With the unsatisfactory fire 
protection in Dayton, the companies 
feel that the new rates should be ap- 
proved. 





Davis Wants an Investigation 

United States Marshal Hy. D. Davis. 
formerly Ohio fire marshal, went to 
Columbus last week and made a formal 
demand upon Attorney-General Den- 
man for a full investigation of the 
charges made against him in respect 
to receiving commissions on supplies 
' furnished the fire marshal’s department 
while he was at its head. He said he 
would not be satisfied with the mere 
statement that his name does not ap- 
pear on the books of the house fur- 
nishing the supplies, but that a special 
investigation must be made to clear his 
name of any suspicion. It appears that 
the charge was tacked on to the one 
made against the late state treasurer, 
W. S. McKinnon. Mr. Denman has 
promised to comply with the request 
as soon as matters can be gotten into 
shape. 


Two Outsiders at Elyria 

The Elyria Fire Insurance Exchange 
now includes in its membership all the 
agents of the city except two. J. W. 
Smith, representing the Eureka and 
Teutonia of New Orleans, and Miss 
Jean Josselyn, representing the Secu- 
rity of Cincinnati, are the outsiders. A 
strong effort has been made to induce 
them to join, but without success. 





West Virginia Marshal on Rates 
Fire Marshal Ellison of West Vir- 
ginia has the following to say regard- 
ing rates in that state. 


A great deal of comment is neard on all 
sides as to the fire insurance rates in this 
state. The experience of the companies 
in West Virginia for the last thirty 
years shows that the underwriting profit 
has been exceedingly small. Rates can 
only be reduced in proportion to the de- 
crease in losses. The loss ratio is gov— 
erned largely by the property owners, 
and unless there is a marked improve- 
ment in the construction of buildings and 
the care of same, little can be expected 
in the way of reduced fire premiums. 
Overinsurance, which is largely due to the 
eagerness of the local agent for busi- 
ness, is a potent matter in tine matter 
of excessive losses and should be watched 
more carefully by the direct special rep- 
resentatives of the companies. 





Report on Geneva 

The Ohio Inspection Bureau has just 
issued an advisory tariff on Geneva, 
Ashtabula county, Ohio, a town of the 
fourth class. The dam which impounds 
the municipal water supply is said to 
have become old and weak, and to be 
seriously undermined by the action of 
the river. Without the dam it would 
be impossible to supply water to the 
pumps. The fire department is defec- 
tive in equipment, and there are two 
small congested hazard districts. 





Wants Quick Reports of Fires 
Fire Marshal Ellison, in the bulletin 
gotten out jointly by the insurance de- 
partment and the fire marshal bureau 
of West Virginia, asks that suspicious 
fires be reported without loss of time, 
so that the deputies can get to work on 





them at once. He asks that immediate 
notice of fires in the northern part of 
the state be sent direct to Deputy M. 
C. Kinderberger, 1010 Schmulbach 


building, Wheeling, and the official re- 


port mailed later to Charleston. 





November Losses in West Virginia 


Fire Marshall Ellison of West Vir- 
ginia announces that sixty-four fires 
were reported to his bureau in Novem- 
ber, sixteen of which were of question- 
able origin. The value of the property 
involved was $398,735, the insurance 
$202,606, and the loss $210,244. 





Ohio Agency Appointments 

Ben Franklin—C. R. Musser, Akron. 

Connecticut—Wm. H. Whitacre, Mor- 
re. 
Empire City—L. S. Ward, Lisbon; J. W. 
Williams, Weston 

Federal Valen —Wells- Brown Company, 
Toledo. 

Georgia Home—H. O. Lyon, East Pal- 
estine; W. I. Lyon, Youngstown. 

Humboldt—A. R. Tonville, Wauseon. 

State of Il.—Henry Griesheimer, Chil- 
licothe. 

Northern, Eng.—C. W. Ricket, Bremen; 
Niver & Gillespie, Bowling Green. 


. N. W. Natl.—The Hunter Agency, Ur- 
ana. 

Natl. Union—Swihart & Fulton, Ger- 
mantown. 

National, Pa.—H. O. Weisel, Middle- 
town; Fitch & Chambers, Toledo; L. P. 
Seymour, Ravenna; M. E. Goodrich -_ 
Henry Griesheimer, Chillicothe; S. 


Jennings, Akron; E. L. McDole, esterta: 
Nathan Morse, Akron. 

Pittsburgh—Ross & Brand, Urbana; W. 
M. Grafton, Steubenville; C. I. Hageman, 
. Marr, Troy; Emanuel Nee- 


E. M. 


dles, 
Phenix—R. B. Smith, 
Stanley, Sebring. 
Royal Exch.—Wyman 
Painesville. 


Glouster; 


& Gregory, 





West Virginia Agency Appointments 
Aetna—C. J. Killmeyer, Wheeling; C. H. 
Wetzel, Ravenswood; B. J. Prichard, 
Wayne. 
Amer. Cent.—A. L. Bowling, Princeton. 
Atlas—F.. E. Flesher, Williamstown. 
Continental—Grimmett & Ferrell, Hin- 
ton; H. H. Andrews, Masontown. 
County Fire—A. G. Brown, 
town. 
Dixie—G. B. Wiltshire, Martinsburg. 
Fidelity—Grimmett & Ferrell, Hinton; 
Moore and Moore, Charles Town; A. G. 
Brown, Morgantown. 


Morgan- 


Fire Assn.—Harrison Schley, Shep- 
herdstown. 

Ger. Amer., N, Y.—O. B. Bonar, Mounds- 
ville. 

Glens Falls—W. B. Rector, Phillippi; 
H. W. Bayer and L, B. Huey, Manning- 
ton. 

Hartford Fire—E. P. Champe, Mont- 
gomery. 

Hawkeye—F.. J. Hill, Charleston. 

L. & L. & G.—H. V. Wyckoff and C. E. 


yocke, Grafton. 


Lon. & Lan.—Daisy Dudley, Grafton. 

Norfolk—Paul Bayles, Morgantown. 

N. B. & M., Eng.—c. E. Jolliffe, Man- 
nington. 


Palatine—D. E. Good, Charleston. 


Peter Cooper—A. G. Brown, Morgan- 
town. 

Phoenix, Eng. — William Lohmeyer, 
Charleston; J. S. Lewis and T, H. Hooper, 
Oak Hill. 


Pruss. Natl.—C. W. Hicks, Charleston. 

Queen—D. E. Good, Charleston. 

St. Paul — Alexander & Alexander, 
Clarksburg. 

Security—D. E. Good, Charleston. 

Spring Garde 
Estate Agency, Glen Jean. 

Sun, Eng.—Glen Jean Ins. & Real Es- 
tate Agency, Glen Jean; J. E. Woodford, 
Phillippi. 

Western, Ont.—J. S. Lewis and T. H. 
Hooper, Oak Hill. 

Westchester—A. L. Bowling, Princeton; 
J. S. Lewis and T. H. Hooper, Oak Hill. 

Wmsburg City—D. E, Cox, West Union. 


OHIO NOTES 


At the fire in the Jewett Car Company 
works at Newark, Ohio, it is said that the 
firemen were unable to get water for forty- 
five minutes owing to the fire plugs being 
frozen. 

Senator Mooney of Anglaize county 
will introduce a measure in the next ses- 
sion of the general assembly to allow 
mutual fire companies with $200,000 of as- 
sets to issue stock policies. 

Claude T. Deatrick, Ohio state agent of 
the Home of the state, is laid up at his 
home in Columbus, as the result of a 
nasty fall on the icy pavement. He was 
returning from lunch at the Neil house to 
his office in the Hayden building, slipped 
on the icy pavement of the Broad street 
crossing, and fell with his right foot 
doubled under him. The ligaments of the 
ankle are badly torn. 











R. D. Harvey—R. D. Harvey, assistant 
United "States manager of the Royal Ex- 
change is on a western trip. He aims 
to spend every Christmas at his old 
home at Danville, Ill. 


PITTSBURGH INSURANCE COMPANY "3337" 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 


Capital . . Pier Mie 100, .00 Net Surplus 00b* ¢sececcseoted 

Asets, January |, 1909 . sbiwih tne teh «27 B98 80. 59 Surplus to Policyholders. ERS SOON fs 4834 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 

R_]. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas, 


W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S4 William Street NEW YORK 


GERMAN FIRE 


Insurance Company 
ot Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,600 00 Net Surplus $237,557.58 
WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND. OHIO 


Special Agent for 
Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PrTrTrsBuURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 
UNDERWRITTEN BY COMBINED STATEMENT 








INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


GAPITAL - -*© -+ = = S$ 300,000.00 
SURPLUS TO — —— 406,162.75 
ASSETS - - © 881,944.34 
LOSSES PAID TO DATE. ° « 4,453,215.00 











Fire Ins. Co.. of Pi . Pa, pital « o Pa o 3000,000. 
Hombelde Fire f Ins. Co., of A . Pa on Sengine : . = cs a cmon 
Bal aklin Ins. Co.. of es . Pa. P A . 5.692.794.06 

'° a. 7 bad e 2 * .' 
cotele Ti ee CoS Aibekons, Po. Surplusto policyholders  , = —(2,924,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 





IN <i cankdswasaddatesee Jeewandece sees pies <i 700,000.00 
Assets.... (i dint rkekwenntaas 2,107,872.81 
Surplus to Policyholders. . aise sdackneine 1,187, 282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


FIRE INSURANCE BROKERAGE COMMISSION 


Loh meye r & Gosh orn Allowed on Cincinnati Business Placed with 


us by Outside Agents 
General Agents for West Virginia EARLS & JOHANSING 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 
AGENTS WANTED IN UNOCCUPIED TERRITORY 





Representing Aetna and Connecticut; General Agents 
Southern Ohio Empire State Surety Co. for Bonding 
and Burglary. Agents wanted. 


OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 














Reserve for Reinsurance - $1,487,930.64 
Reserve forLosses - - 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus - - 637,926.86 

Total Assets, - «+ $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 
Organized in 1848 
Losses Paid More Than $14,000,000.00 
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MICHIGAN AND INDIANA 


“OLD DETROITER’S” COMMENT 








What Causes Fires?—Man Lights Cigar 
in Garage, but Doesn’t Know 
it is Dangerous 





Detroit, Mich., Dec. 2i—(Special Cor- 
respondence)—What causes fires? A 
few days ago a man was cleaning his 
automobile in his garage and used 
his extension cord for light. He let 
the bulb strike the machine and in 
jerking it away he broke the cord, 
which caught fire from the spark, 
burned the man badly and cost the 
company who had ‘the insurance on 
the car $5,000. The other day I was 
in a garage and a gentleman came in 
with a cigar in his mouth. Plastered 
all over the building was “No smok- 
ing allowed.” This gentleman, for- 
getting where he was and wishing 
to smoke, struck a match and threw 
it down after lighting his cigar. I 
said to him, “Do you realize what you 
are doing?” I had some trouble to 
convince him he had lit his cigar, and 
only the fact that it was burning made 
my statement good. He forgot! For- 
getting causes as many fires as bad 
wiring. 


It is refreshing to hear of a man who 
has the courage to express his opinions, 
even though it may lead to a little loss 
of business. A friend of mine renewed 
some policies he had on a well known 
plant. This business had been written 
at the same rate for a long time and 
when made was entirely satisfactory. 
There had been no changed conditions 
that would warrant any difference in 
rate, so my friend wrote the policies 
and mailed them to the firm. After 
keeping them for twenty days, they 
were returned with a note saying they 
had not been consulted regarding the 
renewals and suggested that possibly 
they might be induced to keep the polli- 
cies if a certain rate would be accepted. 
The agent very courteously but firmly 
suggested that one of the privileges he 
had was naming the rate he would ac- 
cept for his insurance, just as the gen- 
tleman had in naming the price he would 
take for his goods, and further, he did 
not propose letting him use his office 
for the purpose of getting competitive 
bids. Again, he was satisfied no settled 
price would please the gentlemen, so 
he would cancel the policies flat, not 
even asking him for the premium for 
the time he had kept the policies in his 
possession; and you can bet this firm 
in their hearts had more respect for 
this agent than they have for the agent 
who was willing to allow them to make 
the rate. All men like an independent 
man and in the wind-up have no use 
for cowards. 


If Detroit has many more fires this 
year, insurance premiums will be en- 





tirely wiped out. There is very little 
margin left. Fifty thousand dollars 
gone in the Freeman-Delemater fire 
and $100,000 in the Detlaff building 
makes the margin mighty small. Com- 
panies and agents are not anticipating 
any good things from the city where 
life is worth living, though they are 
hoping there may be a let-up for the 
balance of the year. Some think a 
big fire in Detroit would have a tend- 
ency to change conditions. It is like a 
fellow exposing himself to smallpox to 
get rid of boils caused by impure blood. 
The remedy may be all right but we 
don’t care to take the chances. 
Op DETROITER. 


MEETING OF MUTUAL UNION 


Thirteenth Annual Gathering of the 
Indiana Clans to Be Held in 
Indianapolis 





The thirteenth annual meeting of the 
Mutual Insurance Union of Indiana will 
be held in the state house, Indianapo- 
lis, Jan. 6-7. George V. Kell of Hunt- 
ertown is president and H. L. Nowlin 
of Moore’s Hill is secretary. The fol- 
lowing is the program: 

THURSDAY—10 A. M. 

1. Call to order. 

2. President’s address, Geo. V. Kell, 
Huntertown, Ind. 

3. Appointment of committees. 

4. Enrollment = Ss 


1. Report of committee on credentials. 

2. Cost of Insurance in Mutuals, H. P. 
Cooper, Crawfordsville, Ind. 

3. Per Cent of Premium or Assessment 
Collected, that is Used to Pay Losses, 
D. O. Dilling, Hagerstown, Ind. 

4. Adjustment of Values on Live Stock, 
R. A. Kirkman, Anderson, Ind. 

FRIDAY, 9:30 A. M. 

1. One State Fire Insurance Company, 
F. E. Fisher, Remington, Ind. 

2. How to Prevent Losses, Sie S. Fort, 
Worthington, Ind. 

3. Question box. 

. Report of secretary-treasurer. 

. Report of auditing committee. 

. Report of committee on resolutions. 
Report of legislative committee. 

. Election of officers. 

. Appointment of standing committees. 

10. Miscellaneous business and adjourn— 
ment. 


OO MID VI Go 





Big Agencies Consolidated 

An important agency change in Indi- 
ana this week is the acquisition by the 
Mutual Trust & Deposit Company of 
New Albany of the Knirihm & Bruns 
agency of that city, the heads of the 
latter taking charge of the insurance 
department of the trust company. 
Joseph Bruns becomes secretary of the 
trust company. There will be twenty- 
three union companies in the agency. 
The trust company has doubled its cap- 
ital stock, making it $100,000. 





Michigan Agency Appointments 
Atlas, Eng.—Edw. Scott, Iron River; 
Thos. Pascoe, Negaunee, 


California—Thos. Pascoe, Negaunee; 
Harry Gerber, Reed City. 
Camden—J. Helme, Adrian; E. 


Bancker & Son, Jackson. 
City of N. Y.—J. M. Hatch, Marshall; 
Wm. E. Hamilton, St, Johns. 
Pruss. Natl.—L. P. Koenig. Detroit. 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets - = = - 
Capital - = = «= 
Losses Paid a = = 


ASSETS 
Cash on hand and in bank $ 22,336.17 


City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 
~~. ere 83,137.73 
Interest due and accrued.. 12,545.74 
Due from Agents and 
OE vniaicsatosckives 99,346.21 
$1,224,888.95 
M. W. O'BRIEN F, H. WHITNEY 
President Vice-President 


$1,224,888.95 
400, -00 


5,760,000.00 
LIABILITIES 
Capital Stock. ....5....... $ 
Amount required to rein- 
sure all outstanding 


WME. vc eiccxesgss eee 472,762.07 
Losses unadjusted and 
OE GOD 2 csbcessesees A 29,682.43 
NOE CUEING 0 occcceecccee . 822,444.45 
$1,224,888.95 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 











FIRE, TORNADO AND AUTOMOBILE 
INS: RANCE 


Michigan Commercial | 


Insurance Company 
Lansing, Mich. 


Total Assets ° 7 - 


$1,3358,923.18 
Surplus to Policy Holders - 4 


81,083.02 





F. A. Hooker, President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 


MONONGAHELA 


Insurance Company 


OF PITTSBURGH, PA. 
INCORPORATED 1854 


has entered Indiana and desires agents in all towns and cities. 
Address 


GEO. M. COBB & CO. 
INDIANAPOLIS, IND. General Agents 
MICHICAN 


Robert Henkel, Vice President 

















OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL AGENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 

COR TH IER UNSURANCE CO ot New vette Wie Michione & Oe 
GERMAN FIRE INSURANCE, CO.” of Pituburgh, Penn. Michisen 6 Wieconan 

N INSURANCE, GO, of Philadelphia son, Wiseentin, Obie, Mianesste 

FIRE, INSU 

KU 








FRFTET EE 





‘We wine quand dod budtesmend dudecgnstole exuny Chu, Towner Valagn whan we ero entepennatal, 
SPECIAL AGENTS 


.. T. KIRK WOOD, GEO. B, SEDGWICK 
Bidg., Cleveland, Ohio 612 Pabst Bldg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 


NATIONAL LMR su 


e 
COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 


F. M. SA) . M. WEIR, 
be” - i 


Springheld, Ill 





Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


'OHN J. HENRY, Pres. GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


CHARTERED i8ii. 





CHARLES M. HENRY, Se 





NEWARK NWN. J. 


Being desirous of increasing its western agency plant, invites correspondence 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 





e 
CARROLL L. DeWITT, General Agent, 153 La Salle St.. Chicage 
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Ger. Amer., N. Y.—J. L. Hoffman, Saw- 

yer. 

. Jefferson—Gauntlett & Co., Ann Arbor. 
Millers Natl—Wm. A. Guthard and 

Forbes Robertson, Detroit 
New Brunswick—G. «x. 


WPacotes Natl.—Gauntlett & Co, Ann 


“a 
At Paul—G. A. Tindale, Cass City; Wm. 
J. Dufty, Owendale. 


Indiana Agency Appointments 
ricultural—C. F. Murphy, Rockville. 
yp ate ey N. J.—F. C. Kenner, Colum- 
bia City. 

‘Ben ¥ranklin—Vincennes Agency, Vin- 
°°California—J. H. Rhoades, Hartford 

ity. 

Caméon—A. F. Sherdron, Columbus; 
Brandon & Stafford, Indianapolis. 

City of N. Y.—Brandon-Henderson 
y ny, Anderson. 
aie. F. Sherdron, Columbus. 

Connecticut—S. P. Arterburn, Plainville. 

County, Pa.—A. J. Hassmer, Lawrence- 
burg. 

Eqjuitable—Henry Arkman, Washington; 
G. H. Coleman, Jeffersonville. 

Fidelity—F. E. Kenner, Columbia City; 
Walston & Greenlee, Sullivan; J. L. Gar- 
ver, Salem. 

Phila. Und.—E. R. Shoemaker, Indian- 
apolis. 

Georgia Home—American Trust Com- 
pany, South Bend. 

Law, Union & Rock—Hooper & Lenhart, 
Decatur; C. H. Beard, Newcastle; Tod 
Whipple, Portland. 

Millers Natl.—Brandon-Henderson Com- 
pany, Anderson. 

New Hampshire—John Dosch, Washing- 
ton. 

N. W. Natl.—M. J. Kenefick, Michigan 
City; F. J. Sailor, Fremont. 

North Amer.—G. W. Hanmore, 


“Newall & Son, 





Jones- 


boro. 

Ohio Farmers—Ella McHugh, Garrett; 
W. S. and C. M. Gibbons, Rochester; A. F. 
Shedron, Columbus. 

Peoples Natl.—H. L. 

Cc. M. Kotterman, Peru; F. 
Albion. 

Phenix—C. F. Porter, Flat Rock. 

Rhode Island—Hiram Plummer, Indian- 
apolis; A. M. Yelton, Vincennes; M. T. 
Hidden, Terre Haute. 

Royal—D. C. Thomas, Elkhart; T. A. 
Walters, Ft. Branch; Smith-Bader-David- 
son Company, Inc., Whiting. 

Royal Exch.—Henry Aikman, Washing- 
ton 


Security, Ct.—C. E. Crawford, Michigan- 
town; W. H. Charmley, C. A. Wehmeyer, 
J. E. Beverstein, Goshen. 

Shawnee—G. W. Dougherty, 
lisle; T. Allen, Linton. 

P Spring Garden—A. J. Thompson, Frank- 
ort. 


Baltimore, Peru; 
H. Ritter, 


New Car- 


Svea—J. F. Irish, Hammond. 
Westchester—J. T. Shook, Montpelier; 
A. M. McMillan, Lebanon. 





Greene—Daniel Greene, a local agent of 
South Bend, Ind., celebrated his ninety- 
first birthday last week. He is still active 
and represents several companies. 


MICHIGAN NOTES 


Bishop & Buckley succeed Chauncey R. 
Buckley at Hastings, Mich. 

The W. B. Webb insurance agency at 
Jackson, Mich., has been incorporated, 
with $2,000 capital, under the name of 
the Webb & Walker Company. 


INDIANA NOTES 


F. C. Kenner succeeds Foust & Foust as 
agent at Columbia City, Ind. 


A. F. Shedron succeeds Wright & 
Wright as agent at Columbus, Ind. 

The Brandon-McMahan Company (Inc.), 
which has an agency at Anderson, Ind., 
changes its name to Brandon-Henderson 
Company. 

The Vandalia Railroad is raising at In- 
dianapolis a large, long, two-story, old 
frame building that has been occupied by 
a brewing company, in order to lessen the 
insurance rates on adjoining property. 
The building and site are owned by the 
railroad. 


Firebugs burned a restaurant and ware- 
house belonging to Martin Lyles, a negro, 
at Lyles station, near Princeton, Ind., 
Sunday night and bloodhounds put on the 
case stopped at a negro’s home not far 
away. Lyles had been recenfly fined for 
conducting a blind tiger. 








Wisconsin Agency Appointments 
Agricultural—F. E. Shults, Baraboo, 
Atlas, Eng.—W. A. Zilley, Beloit. 
Allemannia—Culver Bros., Eau Claire. 
Boston—O. Andrews, Shawano. 
Caledonian—F. W. Machgan, Fort At- 
kinson; George Heller, Jr., Sheboygan. 
Calumet—Mary A. Wynne, Platteville. 


— G. Fleckenstein, Marsh- 
eld. 
Concordia—W. R. Daskam, Antigo; 
Theodore Richter, Milwaukee. 
Consolidated—J. P. Francois, Green 


Bay. 

Fire Assn.—Christen Christensen, Mil- 
waukee. 

German, Ill.—Mrs. Myrtha A. Godfrey, 


North Milwaukee. 
H. Williams, Grand 


German All.—G. 
Rapids. 
Georgia Home—J. N, Manson, Wausau. 





IN ILLINOIS AND WISCONSIN 


JOLIET MOVES FOR HARMONY 
Local Agents Appear in Chicago and 
Air Their Grievances—Will Have 
a Luncheon 








A delegation of agents from Joliet, 
Ill., visited Chicago Monday and met 
officials of the field organizations. 
There has long been a period of dissen- 
sion, charges and countercharges in 
the city. Pitted against each other 
were many offices. When the city was 
rerated some of the agents continued 
to write at the old rates. Some offices 
declared their business was being taken 
from them by unfair methods. All 
these grievances were freely aired and 
the agents were given a chance to make 
and answer charges. 

When the smoke died away the dove 
of peace hovered about and more har- 
mony prevails than has existed for a 
long time. 

Early next month a lun¢gheon will 
be given at which it is expected all the 
agents and many field men will be 
present. It is hoped the occasion 
will result in bringing about greater 
cooperation and better practices. 





Two New Committees 

President George R. Crosley of the 
Wisconsin Fire Prevention Association 
appointed two new committees at the 
meeting of the executive commitee in 
Milwaukee Monday. The committees 
and their members are: 

On Law and Ordinance—H. O. Benedict, 
chairman; H. A. Rademacher, Arthur F. 
Hebgen, Frank A. Phelps and W. E. Main. 

On Waterworks and Dep en 
G. A. Krumdick, chairman; H. J. Zechlin, 
F. B. Barnes, R. E. Replinger, and E. A. 
Freedy. 

The regular quarterly meeting of the 
association will be held in Milwaukee 
Jan. 10. It is hoped that the member- 
ship will be increased to 100 by that 
time. President Crosley reported eight 
new members at Monday’s meeting, 
with many more prospects. Under- 
writers are giving the movement their 
cordial support, and the association is 
progressing much more swiftly than 
the organizers had hoped for. * Blanks 
have been distributed throughout the 
state and are being given rapid atten- 
tion. Interest is not being permitted to 
lag. 





Insurance Expires This Month 

Insurance men at Weyauwega, Wis., 
are finding themselves in the midst of a 
busy season as a result of the fact that 
about 90 percent of the insurance in 
force in the town expires during the 
present month. About 50 percent of 
this insurance is on business property. 
Because of the strong competition at 
Weyauwega, the rate situation is far 
from satisfactory. 





Gallagher Addresses Peru Men 

Thos. E. Gallagher, western manager 
of the Aetna, addressed the Business 
Men’s Club at Peru, IIl., last week. 
The business men were anxious to learn 
something about rate making, schedules 
and so on. Mr. Gallagher told what 
the companies are doing in the Under- 
writers Laboratories and other fire pre- 
vention work. Mr. Gallagher cleared 
up many misconceptions of the work 
of the companies. 





Complain of Rate Cutting 

The agents at Quincy, IIl., are still 
complaining about the “rate cutters,” 
but no one seems able to do anything 
to make the situation better. Every 
agent agrees that he is losing money 
every day under the present state of 
affairs, but no agent feels that he is the 
one to be the doctor for suggesting the 
remedy to stamp out the disease. Build- 
ing and improvements seem to be at a 
standstill also, and about the only new 
business an agent can get is what he 





AMERICAN 


Insurance 


Proposed Capital, $1,000,000 





OF PHILADELPHIA 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


Correspondence invited from Agents (Union) where not already committed 


UNION FIRE 


Company 


Proposed Surplus, $1,000,000 














ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


ET we $ 300,000.08 

for all other Lisbilities........... 136,991.14 
el ne 161,078.62. 
ernest ves « «487,620.57 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General ts for, Mic 
tout, Hcg. — 

SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
land; FRANK M. SAG GEO. 
SEDGWICK, Ishpeming, - 


Detroit; 
igan. 


ORIEN 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 


171 La Salle Street, Chicago, Ill. 








PEOPLES’ NATIONAL 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


CASH CAPITAL 


ONE MILLION DOLLARS 


It is recognized generally that at least 90% of all fires in America can be 
attributed to ignorance, carelessness or dishonesty. Why should 
our losses by fire be ten times greater than that of civilized countries abroad? 


A Quarter of a Billion Dollars goes up in smoke annually, because 
the American people have not as yet been thoroughly aroused to the fact that 
this drain on the National Resources can be largely done away with through a 
campaign of education in which the Company Managers, Local Agents and 
Insurance Press must cooperate with the Insurance Departments, Legislatures 


and Daily Newspapers. 


To this important work our Company will contribute its full share. We 


will also continue to furnish high grade 


indemnity to prudent property owners 


and agents, who realize that a Cash Capital of One Million Dollars and a 
surplus to policy holders, larger than 90% of existing companies, gives our 
policies **The Quality of Strength.” 


LOUIS 


S. AMONSON, President 


Moore, Case, Lyman & Hubbard, 
Cook County Managers, 
No. 159 La Salle Street, Chicago 








December 23, 1909. 
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takes from the other fellow. This, of 
course, creates a little hard feeling at 
times among the agents. 





Illinois Agency Appointments 

St. Paul—Wright & Henderson, Crystal Lake; 

. E. Mitchell, Carbondale; L. K. Rowe, Hebron; 

. ee Andous, Aurora; Cotter & Hagler, Mur- 
physboro. 

Aetna—A. F. Lindahl and Max Witkower, 
Chicago, 

American, —J. P. Grabowitz, Chicago; 
Chas. a heaton. 

Alliance—Jordan & Schluntz, oliet. 

Ben Franklin—Nick Meisch, West Pullman. 

Calumet—O. G. Norris, Alton; H. F. Down- 
ing, Virginia; R. H. Garm ce Beardstown; 
D. H. Shanklin, Normal. 

Columbia, A M. Ott, Petersburg; 
Huston & Welch, Blandinsville; Walter and - 
F. Ayers, Inc., Jacksonville; W. L. Halbert 

i : Pierpont, Pana; M. Mahon 
Westermeier, Carlinville; E. 


Schott, Belleville; Reid-Baumberger Realty Com: 


pany, Greenville. 
California—J. H. _ amor Company, Quincy. 
Cent. Natl.—W. Hardin — 
ya he Wylde, Greenu 
Connecticut—T. H. Blandinsville; : 


Dunn & Weaver, a 
Delaware—G. Rogers, Siete F. W. 
Kraft, East St. Louis. 
Firemens Fund—A. B. Trudeau, Manteno. 
Firemens—Horstkamp & Sherman, Moline; 
O. J. Nelson, os My m. P. Smith, Monticello. 
Glens Falls—C. Fahnestock, Earlvill e; Wm. 


Champion, Coo a City Rennie Sine 


Ger. Amer., N 
J. W. Fling, Mh mee B. H. Rich, Chadwick. 


Home—H a (Chambersburg; E. = 
Tucker, Efingham: W. Hogan, Sr., 
Leansboro; R. B. Colby, Spring Grove; T. L. 


Cherry, Carbondale; Ford & Van Iderstine, Chi- 
cago; Van M. Morgan, Murdock; J. W. Wil- 
son, Prairie City. 

State of Ill.—O. aomee, Gridley. 

North Amer.—W. ighton, Hawthorne; 
T. F. Hoopes, a © Teurtelet, Palos 
W. H. Damron, Basco; G. R. Haines, 
Baylis; J. H. Maher, Hull; Nathaniel Alters, 

D. —* Griffith, Kinderhook; R. 


a ey En W. Bennin & Co., 
Lake Views 3 3 pe Waescr, Metamora; J. M. 
Sawyer, ES, 


Monongahela—D. N. Milligan, Shelbyville; J. 
S. Goodyear, Mattoon. 

Northern, Eng.—Kirby & Kirk; 
City; W. E. Miller, Chicago; Jordan & ‘Schultz, 
oliet. 
jor W. Natl.—G. F. Duff, Flora 

National, O.—C. C. Warren, Hinsdale; Ed. J. 
Roach, Elgin. 

Northern, N. Y.—J. W. Gannaway, Charleston. 
Phoenix, Ct.—L. ’ Tuthill, Anna. 

Roch. Ger.—G. 5 ” Rogers, Cambridge; David 
Yost, Olney; ‘a Dexheimer, T: Taylorville. 


kpatrick, Dallas 


Reliance—G. tam Cambridge. 
Rhode Isl. —J S. Goodyear, Mattoon; L. R. 
Hetherington, Kankakee. 


ILLINOIS NOTES 

Linsey & Gring at Farmer City, Il. 
have bought the agency of Ijams & Weed- 
man. 

Carey E. Duff succeeds Charles L. Duff 
as agent at Clay City, Ill., for a number 
of companies. 

The Curtis Sash & Door Company line 
at Clinton, Ill, is said to have been writ- 
ten at $3.33, published rate, $3,60. 

W. W. Watson of Barry, Ill., has taken 
his son as a partner, the firm now being 
WwW. W. B. Watson. The son has 
_— connected with the agency for some 

me. 





WISCONSIN NOTES 


W. R. Reidnor has been appointed re- 
ceiver for the Columbus City Mutual of 
Columbus, Wis. 


The agency of August Rebhan & Co., at 
Milwaukee, has incorporated as the August 
Rebhan Company. 


The Racine Manufacturing Company 
loss at Racine, Wis., last week gave an- 
other illustration, both sides losing money 
from light insurance. The loss was about 
$600,000, insurance $200,000. 


Milwaukee, which has been noted for 
its very satisfactory loss ratio in past 
years, due in part no doubt to its large 
German population, will not show up so 
well this year. Several large fires have 
cut holes in the premium receipts. 





THE WEST AND NORTHWEST 


FIGHT GRADED COMMISSIONS 





Pacific Coast Managers Resent Any 
Attempt to Change the Present 15 
Percent Rule 





A committee of San Francisco man- 
agers has heen visiting in Chicago and 
the east in view of the desire expressed 
in some quarters that graded commis- 
sions be paid in Pacific Coast terri- 
tory, following the same general plan 
as prevails with the Western Union. 
This would involve separation. 

The ruling commission on the Coast 
outside the “excepted cities” is 15 per- 
cent flat. There is no separation rule. 
The Pacific Coast managers protest 
against any change and are fighting 
tooth and nail any attempt to force 
graded commissions on them. The 
non-board element on the coast is a 
troublesome one and some plan is de- 
sired to effectually cope with the out- 
siders. 

Another feature taken up by the 
coast committee with some companies 
is the practice of making general agency 
contracts for a county or small district 
so that higher commissions can be 
paid. This had led to much rebating. 





No Change in the Agency 

The Standard Investment Company 
of Minneapolis states there has been no 
change in its affairs as reported. It is 
Minnesota general agent for the Cen- 
tral, National and St. Louis Fire. It 
will add another company to its list 
the first of the year. H. Humason 
looks after the field work of the gen- 
eral agency and Charles Cleophas is 
office manager. 





Has a Hundred Inspectors 

Under the Nebraska fire commission 
law, which provides for the appoint- 
ment of persons experienced in inspect- 
ing buildings as inspectors of the de- 
partment to serve without pay, Chief 
Deputy Commissioner A. V. Johnson 
has so far appointed about a hundred 
inspectors. Of this number about fif- 
teen are special agents of fire insurance 
companies. 





Hail Losses Heavy. 

It is estimated that the losses paid 
on hail insurance in North Dakota this 
year amounted to $2,000,000. It is said 
the Alliance Hail Association paid $675,+ 
000 in losses this year. 


Seattle for General Agencies 


To secure for Seattle, Wash., the es- 
tablishment of general agencies there by 
insurance companies, Vice-President F. 
W. Baker of the Chamber of Commerce 
is authorized to appoint a special com- 
mittee to take such steps as may be ef- 
fective in inducing companies that have 
not general agencies in Seattle now to 
establish them. Should representations 
as to the desirability of Seattle as a 
location for general agencies fail, the 
committee is authorized to appeal to 
the insuring public to give preference 


to those companies which maintain and 
will establish such agencies. 


Open Minneapolis Office 
Frederick O’Brien has been appoint- 
ed state agent in Minnesota for the 
Colonial Assurance, American Lloyds, 
and Great Western Lloyds, which thus 
enter the Minnesota field for the first 
time with a local agency. Mr. O’Brien 
will make his headquarters at 305 Phoe- 
nix building, Minneapolis. For some 
time he assisted his father, Harry J. 
O’Brien, at Chicago, who is western 

manager for the same companies. 


ANSWER CHARGES OF BARNES 





Kansas Insurance Men Deny Violation 
of Law—Error Only in 
Filing Tariffs 





Topeka, Kan., Dec. 21.—Representa- 
tive insurance men doing business in 
Kansas deny the charges which have 
been given wide publicity by Superin- 
tendent Charles W. Barnes through 
the newspapers to the effect that they 
are attempting to evade the rulings of 
that department. They claim that they 
are obeying the rate reducing order is- 
sued by Superintendent Barnes, effect- 
ive on Sept, 1, to the letter. 

At a meeting of local insurance men 
held in this city immediately following 
the issuance of the newspaper letter, 
a copy of which was afterwards sent 
to the general agents of the companies 
transacting business in Kansas, W. W. 
Webb and C, C. Blakely were appoint- 
ed a committee to formulate a denial of 
the commissioner’s charges. 

W. W. Webb says, in a recent inter- 
view: 

On Sept. 1, when the 12 percent reduc- 
tion was ordered, each company doing 
business in the state issued an order to 
its agents to give reductions to all policy- 
holders entitled to reductions. 

Since Sept. 1 every fire insurance policy 
which has been renewed in Kansas on the 
risks included in the order has been on 
the basis of the 12 percent reduction. The 
only possible violations of the superin- 
tendent’s order which there could have 
been, have been of a technical nature. The 
rate supplements which the companies 
have filed with the superintendent have 
not been stamped (since Sept. 1) with a 
statement showing that the reduction is 
applicable to the rates named in the sup- 
plements. This error is one of careless- 
ness and has cost no one anything. 

A week or so ago Superintendent Barnes 
sent to all of the fire insurance companies 
doing business in the state printed lists 
showing what classes of risks would be 
classified as special hazards. Those alone 
have not received the benefit of the reduc- 
tion. The superintendent’s classification 
was accepted by all the insurance compa— 
nies and all risks not included in his list 
as special hazards have been receiving 
the benefit of the 12 percent reduction as 
rapidly as the contracts expired and will 
continue to do so. 


Missouri Agency Appointments 

American, N. J.—W. H. Ruckle, Perry; 
T. J. Sweazea, Piedmont; L. W. Chap- 
man, Poplar Bluff. 

Boston—J. H. Green, Jefferson City. 

Allemannia—D. D. Metcalf, St. Louis. 

Atlas, Ia.—E. Thomas, Plattsburg; A. 
V. Blackwell, Lawson; Jones & Spry, 
Braymer; C. H. Winger, Polo; G. K. 
Dodge, Kingston; W. C. Roupe, Belton; 
J. C. Russell, Breckenridge; A. D. Mc- 
Crosky, Stewartsville; S. M. Young, Ham- 
ilton; Edgar Neff, Platte City; Jesse Fra- 
zier, Edgerton; J. H. Ross, New Hamp- 
ton; Walter Enoch, Darlington; O. K. 





Herndon, Maryville; G. W. Postal, Mound 
City; J. 8. Williams, Albany; A. F. Tur- 
ner, Union Star; F. R. Jenen, Rushville. 
Firemans Fund—Shaw Bros., El Dorado 
Springs. 
Connecticut—T. J. Sweazea, Piedmont. 
Fidelity Fire—M. G. Ratcliffe, Albany. 
Germania—Buckner & Ragsdale, Ash 
Grove; B. H, Watson, Mound City 
North Amer.—L. Williams, ‘Gilman 
City; H. C. Webster, Braymer; Thos. Seal, 
Jasper; Meffert Bros., Centralia; W. R. 
Short, Iberia; J. B. Fugitt, Holt; G. H. 
Adams, Cardwell; F. C. Parks, Holcomb; 
A. J. Thomas, Tipton; W. J. Davis, Ken- 
nett; J. M. Houston, St. Louis. 
London—T. S. Ridge, Kansas City. 


Natl. Union—H. R. Ellison & Bro., St. 
Louis. 

New Hampshire—W. H. Henderson, 
Springfield. 

Norw. Union—Harrison & Daily, Mo- 
nett. 

Northern, Eng.—W. T. Campbell, St 
Louis; F. L. Madden, Meadville. 


N. B. & M.—A. J. Thomas, Tipton. 

Peoples Natl.—W. F. Gordon, Nevada. 

Phenix—E. G. Bower, Bethel; - wa 
Hockaday, Holt; W. R. Witt, Rutledge: 
W. J. Davis, Kennett. 

Royal—W. A. Koons, St. James. 

Spring Garden—Stumpff & Spencer. 
Kansas City. 





Minnesota Agency Appointments 

Allemania—L. M. Barrie, Hutchinson; 
R. M. Minnick, Marshall. 

American, N. J.—John Henderson, Bing- 
ham Lake; F. Bineshaber, Delano; T. 
Hanzal, New Prague. 

Atlas, Eng.—Wm. Rooney & J. W. Mur- 
phy, Virginia. 

Boston, Mass.—G. A. Perham, Eveleth. 

Cent. Natl.—C. R. Wright, Fergus Falls. 

Citizens, Mo.—S. R. Kirby and J, T. 
Ring, Nashwauk. 

Coml. Union, Eng.—Winsor & Deshaw, 
Grand Rapids. 

Continental—H. J. Blenker, Albany; T. 
Madigan, Maple Lake. 

Des Moines—C. C. Mertens, 
Lake; O. W. Merritt, 
Sanford, Sherburn; F. H Borchert, 
kis; H. E. Melvin, Winona. 

Federal—R. V. Reed, Slayton. 

Firemans Fund—H. J. Ernster, Deer- 


wo 
Pa—cC. E. 


Mountain 
Fairmont; a... We 
Osa- 


Franklin, Norbeck, Minne- 

apolis. 

Ger. Amer., N. Y.—F, A. Knoll, Delano. 

Glens Falls—Hepworth- Kirby Agency, 
Duluth. 

Hartford—S. A. Nelson, Lanesboro; V. 
W. Knapp, Bovey; J. J. Flachsenhar, Ver- 
non Center; Charles Degen, Chaska. 

Home—C. C. Swenson, Hendricks; A. 
haf Corwin, Aurora; John McHugh, Good- 

ue. 

State of Ill—wW, S. Quenby, Slayton. 

North Amer.—E. F. Smith, Beardsley; 
O. D. Ponsford, Mayer; H. B. Wistrand, 
Excelsior; H. Johnson, Fountain. 

National, Pa.—M. F. Smith, Rochester; 
Lars Backe, Thief River Falls; F. J. Moi- 
lan, Virginia; M. E. Lawton, Worthing- 


ton. 

Natl, Union—A. C. Baker, Brownton; 
E. J. McDonough, Kellogg; A. W. Grau, 
Minneapolis; F. B. Burley, Luverne. 
an Eng.—H. B. Wistrand, Excel- 
sior. 

N. W. Natl.—J. L. Brin, Stewartville; 
G. A. Rein, Sauk Centre. 

N. W. NatlL—F. E. Ninneman, Lons- 
dale; A. D. Davidson, Duluth; L. H. Hae- 
ger, Walters. 

Norw. Union—R. M. Neely Co., St. Paul. 

Phenix—Hiram Jéhnson, Fountain 

Phoenix, Ct.—J. C. Miller, Bertha: C. 
Cc. Swenson, Hendricks; A. H. Turritin, 
Sauk Rapids. 

Royal—W. M. Stephenson, St. Paul; J. 
B. Benson, Windom. 

St. Louis—A. D. Davidson, 
Griffin & Kelly, Rochester. 

Shawnee—V, R. Coppernoll, 


Duluth; 
Long Prai- 


rie. 
Western, Pa.—Guy Ewing, Princeton 


Go to New Quarters 

Nine northwestern field men with head- 
quarters in Minneapolis have taken the 
third floor in the Northwestern Fire & 
Marine building at 15 North Fourth 
street, had it divided up conveniently and 
moved in. They are as follows: John 
F. Stafford and C. G. Robertson, London 
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& Lancashire; H. R. Ensign 
Stone, Aetna; R. H, Rose and 
Springfield; Joseph L. King, Pennsylva- 
nia; W. M. Higley, Hanover, and D. E. 
Jones, Niagara. 


IOWA NOTES 


The Lore Farmers Mutual of Dubuque, 
Iowa, has been licensed by Auditor 
Bleaky. 


The Western Realty Company of Cedar 
Rapids, Iowa, has taken an agency of the 
Dubuque. 


E. L. Hughes of Cedar Rapids, Iowa, 
has established a local agency with the 
following companies: Glens Falls, Fidel- 
ity, Security of New Haven and State of 
Des Moines. 

The executive committee of the Iowa 
local agents association visited Sioux City 
recently and secured the membership of 
nearly all the agents in that city, a 
forty in number. 

A severe cut in the rate of the Globe 
Manufacturing Company at Perry, Iowa. 
The advisory rate is $3.50, but the line is 
said to have been written on a five-year 
contract at $1.50. 


and H. N. 
E. C. Bowe, 


ut 





GENERAL WESTERN NOTES 


T. J. Richardson has purchased the J. 
S. Holloway agency at Koshkonong, Mo. 

A. C. Heltzell of Denver, state agent of 
the London & Lancashire and Orient, is 
spending the holidays in St. Louis and 
Chicago. 

Thies & Desserich, who have been act- 
ing as brokers at Denver, intend to go 
into the agency business. Mr. Thies of 
the firm was formerly insurance manager 
of the German American Trust Company 
at Denver. 





Wisconsin Agency Appointments 

Hanover—Hugh Martin and _ Louis 
pane Sheboygan; A. C. Kingston, St. 
Cloud. 

Hawkeye—William Brunker, Almond. 

Home—R. C. Loewe, Milwaukee; D. C. 
Coolidge, Downing; O. I. Jones, Cambria; 
G. H. Freeman, Morrisonville; C. E. Skin- 
ner, Brodhead; H. P. Thompson, Pardee- 
ville; W, A. Blackburn, Bruce; Theodore 
Reichert, Collins; C. E. Thieme, Juneau. 

North Amer.—George Beck, Platteville; 
W. 8. J. Kopmuir, Milwaukee, 

State of Ill.—H. J. Janssen, De Pere; 
Cc. H. Brown, Loyal; W. F. O'Connell, 
Fox Lake. 

L. & L. & G., Eng.—S. W. Gore, Viola; 
E. O. Roberts, Cambria. 

L. & L. & G., N. ¥.—The J. M. Boyd 
Co., Madison. 


Milw. Ger.—C. E, Schul, Phillips; A. C. 
Forster and John E. DeWolf, Milwaukee; 
A. E. Runge, Madison. 

Milw. Mech.—Mabel Alsop, Brooklyn; 
G. C. Marlow, Lancaster; H. J. Janssen, 
DePere. 

Niagara—George Beck, Platteville. 


Norw. Union—Miss Mabel Alsop, 
Brooklyn. 
Peoples Natl.—IF, M. White, River 


Falls; Calvin Barnes, Elkhorn; G. B. Cook, 
Cumberland; A. E. Bradford, Augusta; 
L. E. Griswold, Turtle Creek. 


ROUND TABLE FESTIVITY 

(CONTINUED FROM PAGE 2) 
his brave deeds. The songsters were 
Higbee of Fred S. James & Co., Mar- 
shall of the Firemans Fund, Boorn of 
the Hartford, Townley of the Western 
and British America, Monroe of the 
Queen. 

Aside from the sacred twenty-eight 
of the Knights, Messrs. Greeley of the 
Calumet and Lidster of the Phoenix of 
London, near-knights, were presented 
and were carefully put to the test. They 











seventeen victories before 


knighted. 
History of the Round Table 
Mr. Townley, presented the history 
of the Round Table as follows: 


The Round Table has no_ history. 
This is so clearly plagiarized from the 
celebrated chapter in Horrebow’s Natural 
History of Iceland, entitled “Snakes in 
Iceland,” that it seems proper to say @ 
few words on the subject of evolution, not 
that evolution has anything in particular 
to do with the subject, but because of the 
fact that when a member of the Round 
Table has a bit of erudition concealed 
about his person, like the maid who never 
told her love, “concealment like a worm 
i’ the bud feeds upon the damask of his 
cheek,” and he is liable to die wormy un- 
less he can air it. 

Because the Round Table has no his- 
tory, because like Topsy it “just growed,” 
it does not follow that its past is a blank. 
On the contrary, as with every evolution- 
ary growth, its story goes back to prehis- 
toric days, where only a vague clew crops 
out here and there, and we must guess at 
the rest. It is true that men are still 
alive who lived when the Round Table 
embryo issued from the womb of the past, 
but these men, who have come down from 
the paleozoic age, are one and all willing 
to admit that, in some respect at least, 
their memory is not as good as it once 
was. 

Herbert Spencer an Authority 

The evolutionary theory is summed up 
by Herbert Spencer in the following 
formula: “Evolution is an integration 
of motion, during which there is a change 
from a state of definite, coherent hereo- 
geneity, the change being accompanied by 
a parallel change in the retained motion.” 

Now it is a fact that if a chunk of 
language of this size and complexity were 
handed out to a member of the so-called 
Long Table, he would look wise and pre- 
tend that he understood, for it is a funda- 
mental difference between the member of 
the Long Table and the member of the 
Round Table that the former never for- 
gets to look wise or to pretend that he 
understands, while the latter never for- 
gets to look otherwise or to pretend that 
he misunderstands. For the benefit of the 
latter we venture to elucidate. 


Like Attracted Like 


In the olden days of indefinite, incoher- 
ent homogeneity, the members of the 
Union League Club were wont to stroll in 
aimlessly at the noon hour and find a 
vacant seat at some table, animated by 
no motive other than that produced by the 
world-old affinity that exists between 
— chunk of organized protoplasm and 
grub. 

He usually found his seat between two 
strangers and was privileged to eat his 
meal in silence or perhaps listen willy- 
nilly to an animated shop-talk carried on 
across his shoulders, between his neighbor 
to the left and his neighbor to the right, 
somewhat after the manner of the Irish- 
man’s horse whose owner fed him “corn 
in the ear.” 

By slow degrees personal affinity began 
to manifest itself and like began to gather 
unto like. Bankers resorted to one table, 
judges to another, lawyers to another, the 
board of trade gang to another, life insur- 
ance men to another, ete. In this way 
the erstwhile indefinite, incoherent homo- 
geneity of social atmosphere coagulated 
into a definite coherent heterogeneity, un- 
til today every member foregathers at 
the noon hour with his social affinities. 


Two Fire Insurance Constellations 

In this evolutionary process two fire in- 
surance constellations have sprung into 
existence, known as the Long Table and 
the Round Table. The former as its name 
indicates is characterized by long faces 
and long stories, for everyone takes him- 
self seriously; and the atmsophere is about 
an equal blend of shop and noonday 
prayer meeting. It would be difficult to 
determine or describe the bond of affinity 


being 


. . - betwe 
will be required to do penance and win | Pernaps ie alee to wast eee Mo 
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ST. LOUIS, MO. 
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C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Il. 
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term “good fellowship.” No one _ takes 
either himself or his associates with un- 
due seriousness. The claims of sympathy 
that arise from a common calling and 
common interests are tacitly recognized 
without being formulated into preach- 
ments. While the subject of “shop” is 
not encouraged as a topic of direct dis- 
course, an erring brother is very often 
rounded up by means of a roast or a short 
anecdote, which, like the flowers that 
bloom in the spring, may seem to have 
nothing to do with the case and in this 
way the aggregate sentiment of the table, 
however indirectly expressed, has by slow 
degrees come to have the force of un- 
written law. ° 
Fellowship of the Round Tab 

Finally, to carry out the evolutionary 
formula to its end, “the change has been 
accompanied by a parallel change in the 
retained motion.” By “retained motion 
we refer to the molecular motions in every 
man’s body, which taken in the aggregate 
constitute the difference between the con- 
ditions known on the one hand as well 
being and on the other as discontent or 
discomfort. Every member of the Round 
Table feeds better, digests better, talks 
better and feels better than he did in the 
old day of “indefinite, incoherent homo- 
geneity,” when he straggled in and fed 
himself, either alone or among strangers. 
No man has sat at the Round Table with- 
out being the better for it, without as- 
similating the milk of human kindness, 
without developing a broader and more 
tolerant view of life, and last but not 
least, without coming to feel himself a 
member of a congenial family, animated 
by common aspirations and commendable 
ideals. In times of sorrow, sickness or 
death he is sure of a warmer and more 
vivid sympathy than he could expect from 
the larger world of fire underwriters, and 
in times of victorious achievement he is 
sure of a small circle of friends who un 
feignedly rejoice with him in his success 
and are proud of him as a member of the 
family who have daily broken bread to- 
gether for many years. 


No History But an Institution 


This recital will show why the Round 
Table, though it has no history, has come 
to be regarded as an institution. Strangers 
from afar have heard of it and feel hon- 
ored when they are invited to its hos- 
pitable board. Its members feel a gap 
in their daily lives when they miss a meal 
with their associates. It has cemented a 
life-long friendship, built up mutual re- 
spect and confidence, encouraged toler- 
ance and sound underwriting principles. 
It has united discordant factions, estab- 
lished harmonious understandings, broad- 
ened the outlook; and all this it has done 
through the lighter touch, without por- 
tentous gravity ‘of didactism, and best of 
all, it has had a bushel of fun while ac- 
complishing these commendable results. 
Hence we say one and all from the bot- 
tom of our hearts “Great is Evolution 
and long live the Round Table.” 

Constitution of the Round Table 

The constitution of the Round Table 
as dug up by Mr. Townley is: 

No constitution is required; but, as the 
Round Table possesses within its juris- 
prudence those elements which are uni- 
versally considered essential to the 
physical, moral and intellectual uplift of 
those who come within the radius of its 
benign influence, members should recog- 
nize the advantages to be derived through 
contact with the brilliancy that radiates 
from those conversational condiments 
which Huxley so aptly terms “co-revelant 
and co-existent”;* and, in order that each 
may bear his proportionate share of the 
responsibilities attaching to constitutional 
requirements, the member who fails to 
bring his constitution with him will be 
pronounced “ultra Licitum”; and, should 
it become necessary for the officers to in- 
vestigate his “status quo,” there is very 
little doubt but that the offending mem- 
ber, ultimately, will be declared “non est.” 

Bylaws, Rules and Moral Precepts 

Mr. Townley has codified the rules, 
bylaws and moral precepts as follows: 

Time of M —Any member not 
present at forty minutes after the hour 
of noon will forfeit the seat he usually 
occupies, and for a second offense will 
seriously imperil the one he carries about 
his person. 

> * ~ 

Officers and Their Duties—The officers 
shall consist of a president, vice-presi- 
dent, treasurer, scribe, and three ser- 
geants-at-arms. They shall be elected or 
removed whenever it may be expedient or 
essential to the welfare of the fellowship 
LL 

*Having reached the end of that sen- 
tence, the scribe wishes to explain that 
there isa bare possibility that Huxley 
never said any such thing, but it sounds 
so like some remarks emanating from sci- 
entists that we concluded to use it. It is 
incumbent, therefore, upon anyone who 
doubts the authenticity of the remark to 
prove the contrary. 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co 
45 La Salle Street, Chicago 





and only by a majority vote of the full 
membership. S 4 

Their Duties—President: It shall be 
the duty of the president to designate 
where the head of the table is, was, or 
should be. He must at all times bear 
himself with becoming dignity and grace, 
whether acting in the capacity of chief 
conversationalist or inquiring into the in- 
ner consciousness of an unusually in- 
tricate shad. 

Vice-President: His principal occupa- 
tion will be the development of an in- 
verted ego and to learn the sweet har- 
mony of “Hope on, hope ever.” In the 
event, however, of the president becoming 
irretrievably involved in some burning is- 
sue such as “The Rights of Suffragettes 
Must They Talk; or Shall They Merely 
Vote,” he shall be required to extricate 
that worthy with honor and in a most 
astute manner. 

Treasurer: He shall, at all times, he 
required to have the price; and in the 
event of an unsigned yellow ticket being 
found upon the table, it shall be his duty 
to obtain or supply a signature. 

Scribe: This office was created for the 
purpose of perpetuating the traditions of 
the Round Table. Owing, however, to the 
extreme sensitiveness of the members of 
the Long Table and their fear that some 
seditious doctrines might be advocated 
and, in an unguarded moment, hurled into 
their midst, it will be the duty of the 
scribe to suppress all minutes of meet- 
ings where any topic of a serious nature 
has been discussed, or where any remarks 
have been made that could be construed 


as frivolous. 

Sergeants-at-Arms: There shall be 
three. Two of these shall be chosen on 
the strength of their physical develop- 
ment and ferocious appearance; one to sit 
upon the right hand and the other upon 
the left hand of the president. (This is 
presumed, will hold him for a time at 
least.) The third one of the sergeants-at- 
arms shall be elected on the strength of 
his real merits, or on the merits of his 
real strength, as the case may be; and 
should any foreign substance thrust itself 
into our midst, he will be required to 
apply the separation rule without regard 
to consequences. | _ . 

Membership—At no time shall the fel- 
lewship number more than twenty-eight 
members. The names appearing on the 
roster herein comprise the present fel- 
lowship and represent the active member- 
ship. Associates may be admitted to the 
Round Table upon the invitation of its 
officers and they shall enjoy all the educa- 
tional, ethical, conversational and consti- 
tutional privileges that their minds and 
bodies are capable of digesting, but they 
cannot become active members. until 
vacancies occur. They, who during the 
days of probation shall have proven them- 
selves worthiest of advancement, either 
by deeds of prowess or words of most pro- 
found wisdom, will be chosen to occupy 
the voided sieges. 

oa 

Things Tabooed—Talking “Shop” is 
punishable for the first offense by a fine 
bottle of wine. Explanatory Note: . Like 
the Scriptural injunctions against steal- 
ing, lying and all inordinate sins and af- 
fections, this rule has been violated so 
often in the past that it seems necessary 
to remind the members that this is a gen- 
tleman’s agreement and that, if they go 
too far, they may be reduced to the neces- 
sity of resorting to the Long Table where 
they will find an audience which is trained 
to stand without, hitching. 

* 


Order of Business—Members who are 
prone to discuss the instability of the 


homogeneous, metabolism, katabolism, 
dogmatic symbolism, exmosis, partheno- 
genesis, teleology, bugology, eugenesis, 


the whichness of the wherefore, or kindred 
topics, will score two if they do not talk 
and eat at the same time and thus avoid 
the distribution of soup and predigested 
breakfast foods among their fellow mem- 
bers, along with the information they seek 
to convey. It is well for members to bear 
in mind that such topics claim right of 
way, and all provision trains should be 
sidetracked while they are en route. 
” . 


Precedence—Moth-eaten anecdotes, as 
well as criticisms of fish and governing 
bodies, shall have precedence over re- 
ligious discussions, and the latter shall 
have precedence over discussions of golf. 
Stories fresh from the mint shall have the 
right of way over everything except 
original bon mots. 

7 - - 

Differences—When two members are 

holding forth at the same time, a third 





We desire to represent 
a reliable fire insurance 
company in Colorado; 
established business; 
highest references. 


THIES & DESSERICH 


Mercantile Building, DENVER 


shall not butt in, but he may engage in 
a monologue on some other topic, pro- 
vided he does not violate the generally 
accepted rules of decorum by increasing 
the volume of his voice by means of a 
megaphone. 

* * 


Finished Business—<After a story has 
been told four times during one week, 
members are absolved from further 
cachinnation, and are only required to dis- 
figure their countenances by a mild grin 
for politeness sake at its further repeti- 
tion. 

7. . ” 


Forbidden Topics—Separation, annexes, 
salaried agents, uniform commissions, the 
Kansas situation and Roosevelt in Africa. 

” * * 


New Members—Further applications 





from persons whose names begin with 
“Mac” or “Mc” will be considered with 
the understanding that they be admitted 
only by unanimous vote and one over. 
This apparently harsh measure is made 
necessary by the peculiar ——— for 
prominence that seems to have been de- 
veloped by the “Macks” and “Micks.” 
This is most fittingly set forth in our 
inability to exclude them from the title 
page. By observing the date on the title 
page and the Roman numerals used in 
designating the year, one can see at a 
glance that they are devoted entirely to 
the Scotch and Irish. 


By-laws 1 to 10 are fundamental and 
not subject to repeal, but any member is 
privileged to add another one whenever 
the table is not run to suit him, or when 
he feels the need of an escape or safety 
valve for infirmity of digestion or temper. 
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O! YOU ANNUAL STATEMENT 


HE time for annual statements is near at hand and we wish to make our forth- 
coming statement one to be proud of, having recently passed our regular ex- 
colors and a compliment by the examiner. 
therefore urge all our agents to hustle for business the aay my | days 
e first of January and to get ce by 
December 26, to the end that we may all have a 
Year, and our statement a thing of beauty and a joy to all concerned. 
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EXAMINATION PLANS 

THE insurance commissioners, that 
have taken up the examination matter 
with seriousness and have organized 
what may be termed a clearing house 
of information as to companies, expect 
to go behind the mere financial state- 
ment. To verify this exhibit has been 
as far as the department felt necessary 
to go. The commissioners are deter- 
mined to get at the internals not for 
the sake of mere probing but to get at 
the motives and conduct of manage- 
ment. The latter is as of much import- 
ance to the public as the financial state- 
ment. 

The honesty of management, its de- 
gree of conservatism, its methods, its 
care for the interest of policyholders, 
are all factors contributing to the de- 
sirability of a company. Any company, 
with sound, honest and careful man- 
agement, will not object to any reason- 
able investigation. 











MR. RITTENHOUSE’S PLAN 


Some of the staid life company execu- 
tives of the east are unkind enough to 
brand «the health bureau and bulletin 
service inaugurated by President RitTEN- 
HOUSE of the Provipent Savincs LIFE 
as an advertising dodge. They call at- 
tention to the fact that the stalwart ex- 
ecutive while insurance commissioner of 
Colorado kept in the limelight and there 
was never lack of strenuous activity in 
his corner of the state capitol at Denver. 

Whether the then Commissioner Rirt- 
TENHOUSE sought to play a star role or 
not in his office does not enter into con- 
sideration to any extent because he made 
Colorado a state that did not permit 
wrong doing if he could find it and pre- 
vent it. He got results, those he sought, 
and the fame that came in consequence 
was an incident, not the goal aimed for. 

It is now President RitrENHOUSE and 
not the public officer. Still resourceful, 
virile, full of energy and initiative, tire- 
less, dynamic, he has brought the Provi- 
DENT Savincs from financial weakness 
to comparative strength. Mr. Ruitten- 
HOUSE is not satisfied with oscillating to 
and fro in his comfortable office chair, 
looking wise and fearing to act. He may 
excite attention because of his forceful 
and restless western personality, but he 
simply cannot sit still. 

The health bureau service is a plan he 
has worked out to assist in prolonging 
life by educational processes. He tries 
to catch incipient disease in the policy- 
holder who thinks “I’m all right,” by year- 
ly medical examinations. But even this 
health bureau method is but an incident 
in the work of a company whose prime 
function is to grant indemnity. The pub- 
licity attendant is an incident still further 
removed. If President RITTENHOUSE gets 





some glory out of it he is entitled to it 
and if it is advertising it is legitimate 
and not buncombe. 





AN AGENT UP-TO-DATE 

ALLENTOWN, Pa., Nov. 13, 1909. Ohio 
German Fire Insurance Co., Toledo, 
O.—Dear Sirs:—I am desirous of obtain- 
ing the agency of another good fire in- 
surance company; as I am compelled to 
place insurance with other brokers to 
the extent of between two and three 
thousand dollars in premiums annually; 
as I have just recently lost two com- 
panies who have reinsured. A good com- 
pany would do well in my office and 
knowing yours to be such and if you 
would place the agency in my office, I 
could do a business which would prove 
profitable to both of us. Trusting that I 
may hear favorably from you in due 
course, I remain, 

Yours very truly, 
NorMAwn L. C. Troxett. 

Note the date and the company ad- 
dressed. 

We are not favored with the acquaint- 
ance of the agent who wrote this letter. 
If he is serious he is a farce as a local 
agent and the companies he represents had 
better see how many defunct concerns he 
still has on his list. 

Mr. TroxELL may be a good citizen, 
He may be able to recite the Apostles’ 
creed, lead the singing and write credit- 
able verses, but he displays a lamentable 
ignorance insurancewise. In the first 
place he should have a good insurance 
paper and read it so he can tell at least 
whether a company is in a receiver's 
hands. As we indicated in similar com- 
ment a few weeks ago, an insurance 
paper sometimes prevents an agent from 
making an ass of himself in his own 
business. 

We would suggest to our Allentown 
friend that he apply for the agency of 
the WaLLta WALLA, SouTHERN, GUARD- 
IAN, GERMAN of Freeport, TRADERS, et al. 


SALE OF LIFE COMPANIES 

Tue sale or transfer of life companies 
is a matter that should receive the strictest 
supervision from the insurance depart- 
ments. While perhaps an insurance de- 
partment has no control over the sale of 
a company some means should be adopted 
to prevent speculation in life insurance 
companies. Bankers and brokers as well 
as life insurance men sometimes see a 
rich field in the exploitation of a life in- 
surance company. The principle should 
become established that at least in a com- 
pany writing participating business the 
policyholders are the real owners of the 
company. Recently the owner of the con- 
trolling interest in a company with $100,- 
000 capital offered, it is said, to sell out 
for $600,000, and the company is not a 
very large one at that. It is quite possible 
that even this company could be handled 
in such a way as to pay a dividend on the 
sum involved, but it would be simply be- 
cause of the laxity of the laws governing 
company control rather than in any legi- 
timate earning of the stock. The profits 
that may be drawn from life insurance 
companies by stockholders should be regu- 
lated in some manner and proper limits 
prescribed. 








“Hot air is cheap—it’s easier to pay 
compliments than bills.” 





Sketched “Handmaid of 
Commerce” for Credit Men 





L. F. Daniel, special agent of the 
Queen in Minnesota, last week deliv- 
ered an address before the Duluth- 
Superior Jobbers Credit Association. 
His subject was “The Handmaiden of 
Commerce.” His address was in part 
as follows: 


nal feminine would prepare you for noth- 
ing except what might be handed to you. 

Demand for Publicity.—There is a grow- 
ing demand for publicity in the affairs 
of public service corporations. So far as 
the insurance business is concerned, the 
public can have all the information it can 
assimilate; one of the great handicaps in 
our business today being the lack of in- 
telligent interest on the part of the gen- 
eral public, resulting in ignorance which 
breeds prejudice, and often ends in leg- 
islation which, while causing temporary 
annoyance to the insurance companies, 
has the more serious result of placing 
on the shoulders of the insuring public 
a burden that might well be done away 
with. The insurance companies would 
welcome a popular inquiry into the prin- 
ciples that underly their business, and as 
an evidence of this attitude on their part 
today, let me say that about a year ago 
there was organized among the principal 
fire insurance companies doing business 
in this country a “Bureau of Publicity 
and Education,” whose object will be to 
change the present attitude of hostility 
on the part of the public to that of ap- 
proval and mutual understanding. 

While not here as the official repre- 
sentative of that bureau, I am glad to 
mention its existence as an evidence of 
the progress that has been made in our 
business since the time when its affairs 
were shrouded in mystery, and the pub- 
lic’s knowledge of the principles of in- 
surance (or the lack of principle on the 
part of some of those engaged in it) was 
gleaned from costly lessons which some- 
times came too late to be of service. 

” cf . 


Insurance Based on Average.—Our busi- 
ness is built upon the law of average, and 
it naturally follows that the more far- 
reaching the experience of an insurance 
company is, the better foundation it will 
have upon which to build a business pol- 
icy that will not be affected by the tem- 
porary abnormalities that may appear lo- 
cally from time to time in any relatively 
small section of its territory. 

There are two factors which contrib- 
ute to this much desired volume of ex- 
perience. First, a large territory involv- 
ing all classes of hazard and financial 
conditions. Second, long periods of time. 
One state is but a small area and one 
year but a short time in the experience 
of the representative insurance company. 

oe 7 * 


Stability of Policy.—Take the case of 
Chisholm, Minnesota, whose destruction 
by fire a little more than a year ago is 
still fresh in the minds of the people of 
Duluth and Superior. The companies in- 
terested lost amounts varying from $1,000 
to $50,000. Fires were burning in the 
woods at many points over a large area, 
and companies were naturally apprehen- 
sive of more extended disaster. Did they 
withdraw from that territory? On the 
contrary they merely recognized the re- 
currence of what had happened before in 
similar districts where a charge for for- 
est exposure is added to the rate. 

. * ” . 


Patrons Entitled to Protection.—They 
did not withdraw, though they naturally 
paid closer attention to that section dur- 
ing the acute danger period induced by 
the long dry spell. To my own knowl- 
edge, many companies through their spe- 
cial agents, or otherwise, instructed their 
local representatives in threatened dis- 
tricts to refuse new business until fur- 
ther advised, but in the same letter told 
the local agent to go ahead and renew 
any existing policies which might expire 
during the danger period, feeling that a 
regular patron was entitled to a con- 
tinuance of his contract, even though its 
expiration happened while danger was im- 
minent. 

A company pursuing such a changeable 
policy as to blow hot and colu in accord- 
ance with the experience within one state 
for the period of one year would not be 
of much use to the local agent, who 
would never know just what would come 
next in the way of cancellations or in- 
structions. 

* ” ” 

Old Methods Created Di 
The man who travels nowadays for an 
insurance company has some missionary 
work to do in explaining away prejudices 
that exist as a legacy lert by our prede- 
cessors who roamed the wilds of Minne- 
sota in what are popularly known as the 
“good old days.” The making of rates 
was a matter of individual judgment 
coupled with main strength; and while 
the result was a premium income that 
showed an average of profit for the com- 


(CONTINUED ON PAGE 25) 
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Personal Side of the 


Edson S. Lott, the ever-active presi- 
dent of the United States Casualty 
Company, has his friends guessing this 
time. A number of favored ones have 
just received a cigar ash tray of unique 
design. What or whom does it repre- 
sent, is the question. There is a face 
with bulging eyes, open mouth and an 
upturned nose, which resembles ancient 
representations of the Comic Muse. 
But Lott does not deal in ancient his- 
tory, he is strictly up-to-date. The 
question then arises, is this a take-off 
on the genial president himself or one 
of his friends, a representation of some 
promoter of an unorthodox casualty 
company or a composite likeness of 
those public officials and legislators 
who are working for standard provi- 
sions in accident policies. 


D. E. Stevens, president of the Com- 
monwealth Casualty of Philadelphia 
and treasurer of the Detroit Conference, 
died the other day, aged 68. He was 
supreme president of the Fraternal 
Mystic Circle at Philadelphia and af- 
terwards organized the Fraternities Ac- 
cident Order which later was taken over 
by the Commonwealth Casualty. 


Thomas A. Whelan, vice-president of 
the Fidelity & Deposit, and F. W. Law- 
son, United States manager of the Lon- 
don Guarantee, were the guests of honor 
at a dinner given by Conkling, Price & 

ebb, general agents of the two com- 
panies, at the Union League Club, Chi- 
cago, last Friday night. Other guests 
to the number of about a score were 
members of the general agency force. 


The Cleveland Fire Insurance Ex- 
change has selected Fred P. Thomas, 
one of the leading agents of the city, as 
toastmaster at the annual banquet to be 
held in February. Mr. Thomas can be 
counted on to handle the postprandial 
exercises with his usual ability and 
grace. 


Thomas P. Herbert, Minnesota state 
agent of the Liverpool & London & 
Globe, who had to resign his position 
to seek a milder climate, has located at 
a small town some twenty miles from 
Los Angeles, where he will rest at least 
for a year. Both the Minnesota Blue 
Goose and his company did the hand- 
some thing by him financially, so he 
will be entirely comfortable. 

Metal window frames, which now 
play such an important part in fire re- 
tardent construction, were first made 
by Thomas Lee of Cincinnati. Mr. Lee 
not only made the first metal frame, but 
was the first to have a frame approved 
by the Underwriters Laboratories, and 
when the label service was adopted 
he got the first label, his number be- 
ing No. 1. 

W. C. Potter, secretary of the Pre- 
ferred Accident, of New York, and 
Thomas E. Gallagher, western general 
agent of the Aetna Fire, used to be 
rivals in the local agency business at 
Elmira, N. Y. Mr. Potter could tell 
some things about Mr. Gallagher, but 
the won’t do it; and Mr. Gallagher 
knows something about Mr. Potter and 
his ambition to be a dramatic critic on 
a New York paper, but he doesn’t think 
it would: be fair to say anything, so 
Jong as Mr. Potter keeps quiet. The 


‘only way to find out anything about 
‘either of the men would be to go to 


Elmira, and nobody, so far, has been 
found who is ready to make such a 
sacrifice. 





Geo. C. Main—On Dec. 30 the field men 
of the northwest will tender a farewell to 
George C. Main, who has resigned as state 
agent for the North America to go to 
Seattle to become an independent ad- 
juster. The affair will be held in the 
Blue Goose club rooms in Minneapolis. 
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Casualty and Surety News 





DECISIUN OF CUMPANIES 


OFFICIALS OF OKLAHOMA HIT 





Court Enjoins Payment of Other De- 
positors Till School Land Com- 
mission Gets Pro Rata 





Oklahoma City, Okla., Dec. 22—(Spe- 
cial)—Judge George W. Clark on Mon- 
day granted an injunction against State 
Bank Commissioner Young, restraining 
him from paying into the state “de- 
positors’ guaranty fund” any money un- 
til he has paid the state school land 
commission the pro rata share of its 
deposit of $90,000 in the defunct Colum- 
bia Bank & Trust Company of this city. 
This action was taken on petition of 
the United States Fidelity & Guaranty 
and the Southern Surety, which sought 
to enjoin the banking board from pay- 
ing the other depositors in the closed 
bank until the school land commission 
had received its pro rata share like any 
other depositor. 

Where Sureties Are Interested 

These two surety companies, as well 
as the National Surety, had executed 
bonds to protect the deposit of the 
state school land commission in the 
Columbia bank. When the bank was 
closed, under circumstances which have 
caused much criticism and suspicion, 
the state banking board, which admin- 
isters the state “depositors’ guaranty 
fund,” undertook to treat the state 
state school land commission as differ- 
ent from other depositors in the band. 
Instead of paying the school land com- 
mission its pro rata of its deposit along 
with the other depositors who were be- 
ing paid off, the banking board sought 
to make the school land commission 
look to the surety companies on its de- 
pository bonds, then, if it should event- 
ually be held that the school land com- 
mission was entitled to participate with 
other depositors in the “depositors’ 
guaranty fund” the surety companies 
could look to that fund for reimburse- 
ment. The National Surety paid $50,000 
under this sort of an understanding, 
but the United States Fidelity & Guar- 
anty and the Southern Surety saw fit 
to make sure of the rights to which 
they would be subrogated, before they 
parted possession with their money. 
Governor Haskell and Bank Commis- 
sioner Young had threatened to take 
steps to make the surety companies pay 
up and wait to recover. This action 
was their reply. 

Gist of the Decision 

Judge Clark in his decision says that 
there is no difference between deposi- 
tors so far as the liability of the bank 
is concerned. The state is merely bet- 
ter protected than other depositors in- 
asmuch as it has bonds in addition to 
the protection afforded by the “deposi- 
tors’ guaranty fund.” Every fund placed 
in a bank by one who has a right to 
withdraw it is a deposit and must be 
so construed. Does the bank commis- 
sioner have any reason to ask whether 
he should treat every creditor of the 
bank on the same footing? Shall the 
bank commissioner pay the state school 
land commission its deposit of $90,000 
and let the Columbia Bank & Trust 
Company have the use and advantage 
of the money? The only one to raise 
this objection would be the other 
banks, which by law have to make 
good any deficiency, and the surety 
companies, which have to contribute to 
the liquidation. The banks and the 
Surety companies must stand upon the 
same footing, each being a guarantor 
Msuring the payment of the liabilities 
of the bank. 

Orders Report on Bank 

The court does not doubt that the 
utmost integrity is being employed in 
the settlement of the bank’s affairs, 





but there can be no excuse for not mak- 
ing public the progress. Therefore 
Judge Clark orders Bank Commissioner 
Young to make a complete report to 
the court concerning the defunct bank 
at once. This is just what Governor 
Haskell apparently has used all his 
power and influence to prevent. 

Governor Haskell, as president of the 
state banking board, has served notice 
of an appeal to the supreme court. If 
the present ruling stands the state 
banks which have paid assessments to 
make good deposits will have to hold 
the sack until the state is able to reim- 
burse them. 

Great Interest in Case 

Statewide attention was attracted to 
the ruling given Monday by District 
Judge George W. Clark regarding the 
filing of pleas of intervention by the 
United States Fidelity & Guaranty and 
the Southern Surety in the settlement 
of the affairs of the Columbia Bank & 
Trust Company. 

The question raised last week was of 
exceptional weight and Judge Clark, in 
declining to rule upon it without due 
consideration, stated that he believed 
the matter to be of more real impor- 
tance than “any seven cases ever tried 
in Oklahoma.” 

All the greater is the importance at- 
tached to the case in consequence of 
the failure, last week, of the Farmers 
National Bank of Tulsa, and the State 
Bank of Kiefer, and it is said that the 
failure of the Tulsa bank was due to 
the failure of the Columbia Bank & 
Trust Company, of Oklahoma City, 
while the failure of the State Bank of 
Kiefer is attributable to the failure of 
the Farmers National Bank of Tulsa. 

Real Question at Issue 

It was the desire of the surety com- 
panies to force Bank Commissioner 
Young to pay over to the state school 
land commission $90,000 from the first 
assets of the Columbia Bank & Trust 
Company, to indemnify the surety com- 
panies for the bond that they gave to 
the state of Oklahoma. The one ques- 
tion causing both attorneys and the 
court trouble was: “Is the state school 
land commission a depositor in the 
strictest sense?” Attorneys represent- 
ing the state banking board contended 
that the state school land department 
is not a depositor, while attorneys for 
the surety companies contended the re- 
verse and that the deposits of the state 
school land commission should be paid 
the same as any other individual de- 
positor. 

Queer Situation Shown 

In the answer of Bank Commissioner 
Young, the pleader stated that since he 
took charge of the Columbia Bank & 
Trust Company, he has drawn from the 
“depositors’ guaranty fund” $2,500,000, 
and that $160,000 yet remains to be paid 
to depositors. In this respect the bank 
commissioner discloses a rather inter- 
esting state of affairs. Inasmuch as 
there was only approximately $70,000 
in what is called the “depositors’ guar- 
anty fund” when the Columbia Bank & 





The Metropolitan Casualty Ins. Co. 
(Formerly: The Metropolitan Plate Glass & Casualty Ins.Co.) 
of New York 


HOME OFFICE - 47 CEDAR STREET 
CHARTERED 1874 


Piate GLass es 
Persona ACCIDENT P | 
aND HBALTH 0 icles 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniet D. Wurtney, Vice-President 


S. Wau. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


AMERICAN FIDELITY GO. 


MONTPELIER, VERMONT 
Liability, Burglary, Persomal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements te Agents and Brekers 


HUTCHINSON & COOLEY, “criss 159 La Salle St., Chicage 
CHRIS. SCHROEDER & SON, Wiscoris 63-85 Michigan St., Milwaukee 
E. J. SCOONOVER, “sritut%" 509 Law Building, Indlanapelis 
TRAFFORD W. JAYWE, of wiseek: 709 Hennepin Ave., Minneapalis 








p for Minnesota 


F. A. BUCHANAN, Jr. , “outst Nok” 312 Johnston Bidg., Clacinnati 
RUSS L. WHITNEY, Wessef‘oue 739 Relbeld Bidg., Dayton 


The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTEs— 


Surety bonds for Contractors, 
S.wety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 

Issuzs— 
Burg’ insurance policies. 
Health insurance policies. 





Plate glass insurance policies. 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 
} Security Casualty Company 


OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 











Sy—s commission basis. Writes Commercial or Industrial Health and 
capiraL Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
$100,000.00 | respondence with producers solicited. Address the Company 
a6é rs pe 
The General Accident 


PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 

ASSURANCE CORPORATION, LTD 


EMPLOYERS’ LIABILIT OF LONDON, ENOLAND 


Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and 
. All forms of Liability Insurance. The most advanced and ctical Per- 
sonal Accident and Sickness Policies. United States Assets, $4,684,068.61. Surplus, $1,938,111.03. 


GENERAL AGENTS 
THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cincinnati 
WM. O. BRUNSKILL, 337 Superior Ave., N. W.. Cl ' 
THE PRANK TALLMADGE COMPANY, Gent. Ohio, New Hayden Bidg., Columbus. 
Kentucky, Talbott Block jadipacgets. 
Dak. and N. Dak. 159 La St., Chicago. 


























AN AGENCY CONTRACT WITH THE 


} Title Guaranty € Surety Company 
a SCRANTON, PENN. 

is a valuable asset to any Insurance Office 
CAPITAL AND SURPLUS, OVER - - $1,250,000 


L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 








Address, M. M. TOWNSHEND, Supt. of Agencies 
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Trust Company failed, the question is 
naturally being asked: “Where did the 
$2,500,000 come from” when the assets 
of the bank only aggregated $1,700,000, 
of which $950,000 yet remains to be dis- 
posed of. 





IN CHICAGO SURETY OFFICES 





Some Interest Shown in Plumbers’ 
License Bonds Which Must be 
Filed by January 1 





Plumbers’ license bonds in Chicago, 
which heretofore have been filed prior 
to June 1 each year, must be filed be- 
fore Jan. 1 hereafter. While agents 
are showing some interest in this busi- 
ness, it does not look now as if there 
would be a great scramble for it as 
there has been sometimes in the past. 
The conference companies promulgated 
rates on this business a few days ago. 
The conference rate is $10 for each 
bond, and this is likely to prevail, as 
no nonconference company appears 
likely to go under this figure. The 
bonds required are one for $10,000 for 
plumbers and another for a similar 
amount for those plumbers who are 
also drain layers. 

_While these bonds are generally con- 
sidered good business at the rate, there 
is so little in it for agents that some of 
them are not particular whether they 
get any of the business or not. It has 
always been the custom—although it 
does not appear that it is a legal re- 
quirement—that plumbers’ bonds be 
signed at the city hall both by the 
principal and surety. As most of the 
companies have now revoked their in- 
dividual powers of attorney and require 
two signatures on bonds, this means that 
two representatives of a surety com- 
pany must go to the city hall to sign 
these bonds and take chances on the 
principal failing to arrive on time. 
Especially where the business comes 
through a broker, an agent can not af- 
ford to give up the time unless he can 
execute a number of bonds on one trip. 


O. W. Huncke, who opened an 
agency of the Bankers Surety in Sep- 
tember at 181 La Salle street, has been 
fortunate in securing a number of good 
fidelity bonds as well as some large 
bonds of other kinds and for the first 


three months has secured about $5,000 
in premiums. 


There has been complaint in Chicago 
that a representative of the Fidelity & 
Casualty had offered to write deposi- 
tory business at 40 cents. Such an offer 
was made by a person not connected 
with the company’s fidelity department, 
but Manager O. P. Alford of that de- 
partment states that the company did 
not execute a depository bond at less 
than the 50 cent rate. 


The Chicago office of the National 
Surety has written very close to $300,- 
000 in premiums this year. This is the 
mark Manager E. A. St. John set early 
in the year. Of this total as much as 
$30,000 and possibly twice that amount 
has been executed in other states on 
orders from the Chicago office, and 











under resident agency laws or tax laws 
will have to be reported in those states, 


so the company will not show $300,000 
in Illinois premiums. 

This year’s increase will probably put 
the office of Joyce & Co., of Chicago, 
slightly ahead of that of Wm. B. Joyce 
& Co. of St. Paul, which for years 
wrote more business than any other 
agency in the country. 

Chicago surety agents are somewhat 
disappointed over the fact that no bond 
is required of the contractor who is to 
build the large addition to the Boston 
department store. It was only a few 
months ago that the contract for the 
Hotel Sherman was let under similar 
conditions. 

The amount of corporate depository 
bonds furnished the city of Chicago was 
considerably smaller than that of last 
year. Two or three banks which gave 
corporate bonds last year either did 
not bid for deposits or have been 
merged in other institutions, and one 
or two large ones swung over into the 
class giving personal bonds. The Na- 
tional Surety held up to its last year’s 
record, and the Fidelity & Casualty 
made an increase, but most companies 
showed a considerable falling off. 


To Decide Upon Policy 

The board of directors of the Com- 
merce Trust Company of Kansas City, 
at its annual meeting in January, will 
take up the subject of entering new 
states for surety business. It is ex- 
pected that the matter will be fully gone 
over and a definite policy for the com- 
ing year decided upon. The company 
already is doing a good surety business 
in Missouri and within a few months 
has entered one or two western states. 
It has $1,000,000 capital and according 
to the Nov. 1 Treasury Department re- 
port, $154,040 net surplus, thus placing 
it among the good sized companies. 








Opens Its First Branch Office 

On Jan. 3 the United Surety will 
open at Indianapolis its first branch 
office. John L. Reagan will be man- 
ager for the entire state except Lake, 
Porter and Floyd counties, and will 
have headquarters at 523-4 Lemcke 
building. Heretofore the company 
has handled the state through five gen- 
eral agencies, reporting to the home 
office. 

Mr. Reagan is well known in Indi- 
ana surety and casualty circles. For 
several years he was manager of the 
casualty and surety department of the 
Farmers Trust Company of Indianapo- 
lis, which represented the Empire State 
Surety and later the Philadelphia Cas- 
ualty and Metropolitan Surety. During 
the past year he has been special agent 
for Foster & Messick, general agents 
of the United States Fidelity & Guar- 
anty and the Casualty Company of 
America, 





Rebating Charges Grew Out of Feud 


At the hearing at Madison last week 
of the charges of rebating made against 
Ward and Munsell, agents of the North 
American Accident, it developed that 
the charges grew out of a personal en- 
counter between Ward and J. J. Tague, 
an agent of the Time Indemnity Com- 


; pany. Tague had Ward arrested for 





WANTE Experienced casualty man | 


to take charge of liability, | 
accident and burglary department in a 
general agency in the Southwestern field. 
Address, 





67-O, careThe Western Underwriter. | 





LIVE AGENTS WANTED 


PIONEER INSURANCE CO. 
OF LINCOLN, NEB. 


Has good territory open in its Health and 
Accident Department. For full information 
write direct. 














CASUALTY FIELD 


SPECIAL AGENT 


Is desirous of discontinuing present road work and engaging locally, or in a limited 
territory, with casualty company, or general agency for office work or among brokers. 
Experienced in organizing and personal production in casualty, bonding and liability 


lines. Can show record and results. 


ddress 66-N, care The Western Underwriter. 


LONDON GUARANTEE AND ACCIDENT 6O0., Ltd., exccano:™ 


HEAD OFFICE LIABILITY 
ACCIDENT 
CHICAGO iat es 
= BURGLARY 
F. W. LAWSON STEAM BOILER 
General Manager CREDIT 





CONKLING, PRICE & WEBB, wo°%o:2sitcs. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, ““sicucs* 310 Ford Building, Detroit 
FRED L. GRAY COMPANY, “sccuzccz" Security Bank Bldg., Minneapolis 


Bonds— Casualty 


Can command Bond or Casualty Business 
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AGENTS 
IF Are seeking an Agency connection, 


YOU 


e 
> 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 


UNITED SURETY COMPANY 


BALTIMORE.MD. 





JOHN MCGILLEN, 
GENERAL AGENT FOR ILLINOIS, 
BORLAND BLOG., 181 LA SALLEST., CHICAGO, ILL. 
TELePHome CenTRat 4287. 
THE ELDRED AGENCY, 
4. W. Manacans, 
Bank or Commence Bioc., 
MINNEAPOLIS. Minn. 


GEncRAc P-cNTS, 
PasstT BLOG., 
Mitwauxce, Wis. 3 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Onlv 
EB. M. TREAT, President 








Insures Manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


Pierce Building, ST. LOUIS,JMO. 302 Broadway, NEW YORK 
Offices in all Principal Cities ; 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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assault and battery and fined $2.50. It 
appears that the rebating charge was 
based on the practice of collecting only 
the monthly instalment instead of the 
regular policy fee when a policyholder 
is taken away from another company. 
It is alleged that this practice was com- 
mon among industrial agents in Wis- 
consin before the antirebate law took 
effect. 

The North American sent its records 
of the policies involved to Madison, 
from which it appeared that those on 
which Munsell was charged with re- 
bating were issued before the antirebate 
law went into force. 


LOSE DEPOSITORY PREMIUMS 








Michigan Bankers Arrange to Give 
Collateral to Protect Part of 
County Deposits 





Surety companies operating in Michi- 
gan, it appears certain, are going to 
lose a large amount of premiums on 
depository business which they were 
expecting. At the last session of the 
legislature they secured the passage of 
a bill providing that counties should 
advertise for bids on county deposits 
and that the depository banks should 
give bonds in the largest sum which 
they would have on hand during the 
year. As the taxes are all collected at 
once, the depositories have large sums 
for a short time, which are quickly re- 
duced, but the bond is fixed on the 
maximum sum. Many of the bankers 
are unable to figure out any profit for 
themselves in handling county money 
under these circumstances. 

In some counties the auditor and the 
banks have gotten around the difficulty 
by arranging for the banks to give 
depository bonds for part of the maxi- 
mum amount of their county deposits 
and put up gilt-edged securities for the 
remainder, which will be on deposit 
only a short time. 

In at least one county the banks re- 
fused to bid for the county money or 
to give depository bonds. A surety 
company is on the treasurer’s bond and 
can not get off, although it appears 
likely he will have to deposit public 
funds without the protection of deposi- 
tory bonds. 





To Move to Residence District 


President R. B. Armstrong of the 
Consolidated Casualty has purchased 
the old Manierre mansion, at 1928 Cal- 
umet avenue, Chicago, for the com- 
pany’s head office. While the office will 
be outside of the business district, it 
will be fitted up very conveniently and 
will have many advantages. In addi- 
tion there will be a saving in rent and 
the investment is a good one. 

It is the company’s plan to have a 
down-town office in Chicago on or near 
La Salle street, connected with a pri- 
vate telephone service with its head 
office. At the downtown office all lo- 
cal business will be transacted and one 
of the officers will plan to be there a 
certain time each day. 





Loyal Protective Enters Ohio 

An Ohio license to write health and 
accident insurance has been granted to 
the Loyal Protective of Boston. The 
company’s 1908 report shows assets of 
$233,314, and surplus to policyholders 
of $138,527.40. The capital is $100,000. 
Frank Brunner of Wellston is licensed 
as agent. 





Contest Over Boiler Loss 

Because of the failure of the Hart- 
ford Steam Boiler to pay $150,000 in- 
surance on the three boilers which ex- 
Ploded Oct. 25 in the brewing plant of 
the Pabst Brewing Company of Mil- 
Waukee, the assured then decided to 
bring suit in the United States District 
Court for recovery of this amount. The 
Policy was for $150,000 limit on six boil- 
ers. A clause stipulated “the total lia- 
bility of the company for loss or dam- 
age resulting from any one explosion 





shall not exceed the sum of $50,000 and 
in case of more than one explosion the 
entire liability of the company shall not 
exceed the sum insured by the policy.” 

By this clause the company says it is 
only liable for $50,000, alleging the ex-, 
plosion of three boilers was but one 
explosion. It has offered to settle by 
the payment of $50,000. 

The question which a jury must de- 
cide will be whether the three boilers 
exploded simultaneously or whether 
the explosion of each boiler constitutes 
a separate explosion. The Pabst Brew- 
ing Company takes the ground that no 
three boilers can explode simultane- 
ously. 





Have Insured Many Horses 
Since Klee, Rogers & Co., of Chicago. 
became Cook county general agents of 
the American Live Stock, they have 
been doing a great business. James 


‘Michelstetter of Milwaukee, the com- 


pany’s western superintendent, has been 
working with them considerable time. 
Among the big lines they have secured 
were one covering 1,000 horses, another 
covering 600 and another covering 
thirty-six stallions for $75,000. 





Good Year for Surety Companies 

The American Surety will show an 
increase in its surplus this year of 
$700,000. The United States Fidelity 
& Guaranty will show a half-million in- 
crease. The American Bonding is hav- 
ing the best year in its history.’ Nearly 
all the surety companies will be able 
to show handsome profits on their 
their transactions for 1909. 





Maryland Casualty to Increase Capital 

The Maryland Casualty directors will 
recommend to the annual meeting thag 
the capital be increased from $750,000 
to $1,000,000. It is proposed to capi- 
talize the company’s surplus to the ex- 
tent of $250,000, and to divide the ad- 
ditional stock among the shareholders 
in a stock dividend of 33 1-3 per cent. 

The Maryland Casualty began busi- 
ness in March, 1898, with a capital of 
$250,000 and a surplus of $100,000, and 
these items were doubled later in the 
year. In 1899 the capital was increased 
to $750,000, and an additional $250,000 
was paid in for to surplus. At the close 
of last year the net surplus was $1,084,- 
363. 





Captures a Big Line 

The United States Fidelity & Guar- 
anty has secured the $5,000,000 fidelity 
schedule of the Rock Island railway, 
which has been carried for many years 
by the National Surety. The business 
was negotiated by George B. Dougan, 
representative of the United States Fi- 
delity & Guaranty at Richmond, Ind., 
who is a brother-in-law of Daniel H. 
Reid, the Rock Island magnate. 





Has Done a Large Business 

The Chicago branch office of the 
American Bonding had written $21,000 
in burglary insurance premiums up to 
Dec. 1. The writings for the year will 
probably total $24,000 or $25,000. Con- 
sidering that this is the first year of the 
branch office, this is a large amount 
of business. The company’s loss ratio 
on commercial business has been low, 
but on residence burglary it has been 
high. This is said to be the experience 
of some other offices in Chicago also. 
Associate Manager A. U. Quint says a 
large percentage of the company’s 
business is absolutely new and not 
taken from other companies. 





Change in Control of Pacific Surety 

The Pacific Surety has passed under 
the control of the capitalists who are 
behind the Western Casualty & Surety, 
recently organized. The Western Cas- 
ualty & Surety will be merged in the 
Pacific Surety, Fred B. Lloyd, presi- 
dent of the former, becoming president 
of the latter, and A. Redding re- 
maining secretary of the Pacific Surety. 
The Pacific Surety was organized in 
1884 (the same year as the American 


Surety) under a broad legislative char- 
ter, and has done a conservative and 
profitable surety and plate glass busi- 
ness. It has $250,000 capital and $133,- 
000 net surplus. The combined com- 
panies would show a surplus to policy- 
holders of $696,673. President Lloyd 
expects to have the capital increased to 
$1,000,000 and net surplus to $500,000 
and make the company a prominent fac- 
tor in the business. It is understood 
that Lloyd & Robertson, who have 
been general agents of the Western 
Casualty & Surety, will bear the same 
relation to the Pacific Surety. They 
are well known casualty and surety men 
on the coast, having been general 
agents of the New Amsterdam Casualty 
and the United Surety until recently. 





Plan Big Deposit Insurance Company 
Harry M. Rubey, of Macon, Mo., a 
banker and chairman of the Democratic 
state committee; A. C. Landon, of Clin- 
ton, Mo., and others are planning a 
$5,000,000 corporation for the insurance 
of bank deposits. It is said that fhe 
financing of the new corporation is as- 
sured, and John Kennish, former insur- 
ance commissioner of Missouri, will be 
the chief counsel for the corporation. 





Organizing Its Casualty Department 

President W. E. Small of the Georgia 
Life of Macon and Liability Manager 
J. A. Macdonell spent last week in New 
York and visited a number of casualty 
companies with a view to getting in- 
formation which will assist in estab- 
lishing the casualty department of the 
Georgia Life. The company proposes 
to do a life and casualty business 
throughout the south and is rapily get- 
ting under way. It is already licensed 
in its home state and has about half a 
million dollars of its capital and sur- 
plus paid in. Mr. Macdonell is an old 
Chicago man and was formerly a mem- 
ber of the big casualty firm of Mac- 
donell & Hood. 





Remarkable Year of the General 


The General Accident will increase 
its premiums from $1,800,000 to $3,000,- 
000 this year. A large part of this is 
in the monthly and weekly payment 
business, but the company has had an 
unusual growth in all its departments. 
Franklin J. Moore and C. H. Boyer have 
reason to congratulate themselves. 





May Amend Treasury Practice 

Assistant Secretary Hiles of the 
Treasury Department has _ prepared 
recommendations for the handling of 
the surety and fidelity business in that 
department. Secretary MacVeagh will 
take the subject up soon, and it is ex- 
pected that the pe in the Treasury 
Department will be changed so as to 
bring it into greater conformity with 
that in other departments and obviate 
the difficulties which the companies 
have encountered in endeavoring to 
meet the Treasury Department’s pe- 
culiar requirements under the law lim- 
iting the rates which may be charged 
for bonds running to the government. 





Gives Company His O. K. 


Superintendent Wm. H. Hotchkiss of 
New York, replying to an inquiry re- 
garding the present condition of the 
American Credit Indemnity Company, 
gives the result of the recent examina- 
tion as regards the company’s financial 
condition and then comments as fol- 
lows: 


This department is informed that agents 
of rival companies are making statements 
not based upon the facts for the purpose 
of twisting this company’s business to 
their companies. In considering any 
such statements, you should consider the 
fact that this department has determined, 
after a most exhaustive examination, to 
permit the American Credit-Indemnity 
Company to continue in business, and 
that it would not have done so had it not 
felt that such continuance was safe to 
present and future policyholders. It 
should be said that the examiners of the 
department in putting up the reserves of 
this company (which reserves are much 
greater than any previous ones charged 
this class of corporations), have done 





so on a basis which they believe will be 





at all times sufficient to fully protect the 
interest of its policyholders, and that sim- 
ilar requirements as to reserves will be 
made of all other companies doing a 
credit insurance business. 

Permit me also to add that the elec- 
tion of E. M. Treat as president of this 
company, and the choice of Isaac H. 
Lionberger as chairman of its board of 
directors and finance committee and thus 
its financial executive, has the approval 
of the examining departments. 





CASUALTY APPOINTMENTS 


Minnesota 

Aetna Life—L. H. Pool, 
E. G. Campbell, St. Paul. 

: are Indem.—Barge & Perham, 
eth. 

Bankers Sur.—P. K. Gilfillan, St. Paul; 
D. P. McIntyre, Eveleth. 

Fid, & Cas.—E. 8. Prince, H. C. Gibson, 
Minneapolis. 

Frankfort—C. A. Blanchard, R. 8S. De- 
gree, Duluth. 

Gen. Acci.—C. L. Engebretson, Jasper. 

Ind. & O. Live Stock—C. J. O’Donnell, 
Duluth. 

Natl. Cas.—W. W. Panneck, Ivanhoe; 
M. J. Parcher, Owatonna; K. N. Leach, 
Crookston; R. R. Grout, Hill City. 

Natl. Sur.—R. L. Abrahamson, Hill City. 

N. A. Acci.—L. H, Selden, Henry Tea- 
Minneapolis; C. 


Minneapolis; 


Eve- 


H. Dahlstrom, Mi- 
laca; Frank Young, Minneapolis; F. W. 
Nye, Nymore; W. H. Thorp, Minneapolis. 
Ocean—H. C. Mencke, St. Paul. 
Phila. Cas.—E. A, Furni, Duluth. 
Standard Acci.—E. 8S. Jorgenson, E. 8. 
Hammond, Albert Lea. 
Title Guar.—W. G. Frank, Springfield. 


U. S. H. & Acci.—T. J, Mathews, St. 
Paul. 

United Sur.—W. F. Brundage, Sher- 
burn. 

Woodmens Cas.—L. H. Clough, Minne- 


apolis; C. H. Calkins, Albert Lea. 





Moble—Frank H. Noble, manager at 
Des Moines for the American Surety, was 
married last week to Miss Daisy Furst at 
the home of her parents in Adel, Iowa. 
The wedding was a secret so far as Des 
Moines friends of the couple were con- 
cerned. 





CASUALTY NOTES 


F. S. Straley, formerly with the Amer- 
ican Assurance at Cleveland, becomes 
manager at Indianapolis. 


M. L. Dudley, of Dudley & Weaver, Des 
Moines agents of the American Bonding, 
has been authorized to issue fidelity bonds. 


Emil Johnson, who secured from _ 8t. 
Croix county, Wis., farmers $200 on fake 
livestock and farm dwelling insurance, 
pleaded guilty at Hudson, Wis., and was 
sentenced to one year in the state prison 
at Waupun. 


The Chicago office of the Aetna Indem- 
nity, which showed a slight falling off in 
burglary premiums in October as against 
the same month last year, made an in- 
crease of 30 er in November over 
November, 1908. 


Vice-President Thomas A. Whelan, of 
the Fidelity & Deposit, was in Chicago 
last week. He says that while the com- 
pany has done a large business this year 
its losses have been so heavy that it will 
show but little increase in assets. 

The South Bend Live Stock has incor- 
porated to operate in St. Joseph, Laporte, 
Porter, Marshall, Fulton, Miami and Cass 
counties, Indiana. C. P. Crumpacker is 
president; Louis H. Orvis, vice-president, 
and W. G. Oliver, secretary-treasurer. 


Numerous residence burglaries in the 
southeastern part of Chicago within the 
past few days have stimulated the 
burglary insurance business in that neigh- 
borhood. One office received orders for 
three new policies in half a day from that 
district. 


A bunch of bank robbers that has been 
circulating around in Iowa the past few 
weeks has been of decided advantage to 
companies writing burglary insurance and 
some of the agencies report as many as 
fifty policies for banks within a week. 


It is understood that the M. H. Mc- 
Govern Company, which has the contract 
for lowering the La Salle street tunnel 
aft Chicago, has no lability insurance at 
present on the job. The Philadelphia 
Casualty had this line for a short time, 
but is reported to have canceled. A bad 
accident occurred at the tunnel this week. 

The Illinois Surety has added the state 
of New Jersey to the territory of Mackey 
& Abbott, metropolitan managers at New 
York. Herbert Buxton of Plainfield, N. 
J., has undertaken the work of developing 
the state for Mackey & Abbott. Mr. 
Buxton is a well known insurance man 
and has a considerable following of 
agents. 


Assistant Secretary of the Treasury C 
D. Hilles has not yet succeeded in bring- 
ing the question of surety bonds to the 
attention of Secretary MacVeagh, but the 
discussion of the situation has been 
marked down as probably the most tech- 
nical subject that will engage the atten- 
tion of the head of the department. In- 
surance and bonding companies are closely 
interested in the situation, and letters 
received from them in considerable num- 
bers indicate strong anxiety as to the 
secretary’s position on the matter. 
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News of Life Insurance 





COMMENT FROM THE EAST 


VIEWS AS TO THE EQUITABLE 





Rise of the Banking Element in Life 
Insurance and Its Possible 
Effects 





FROM A STAPF CORRESPONDENT 

New York Dec. 21.—Whether the 
Equitable will be mutualized or not 
probably depends most on two persons, 
J. Pierpont Morgan and William H. 
Hotchkiss, insurance superintendent of 
New York. The chances depend upon 
Mr. Morgan’s possible benevolent in- 
tentions in the first place and upon how 
strongly public opinion will find ex- 
pression through Superintendent Hotch- 
kiss in the second. 

Virtually every immediate influence 
in New York, both on the company and 
on Mr. Morgan may safely be counted 
as against mutualizing. All sorts of 
arguments. are advanced to show why 
the Equitable should not mutualize, 
tending to prove that conditions would 
not be improved if the Equitable were 
fully mutual. No arguments have yet 
been found which show that the Equita- 
ble would be worse off than it is now if 
the capital stock did not exist. 

Morgan Is an Improvement 

It might be stated that whatever de- 
gree of satisfaction or lack of it is felt 
with conditions as they exist in New 
York insurance opinion is agreed that 
the Equitable is better off with the 
stock in the hands of J. Pierpont Mor- 
gan than of Thomas F. Ryan and E. H. 
Harriman. The elimination of these 
two figures from New York finance, one 
by death and the other by withdrawal, 
aside from any personal perspective, is 
looked upon as certain to result in an 
improvement over old conditions. If 
the Equitable must be under the con- 
trol of trust promoters, then J. P. Mor- 
gan & Co. are the safest and best men 
to have in charge. With H. P. Davison 
of the firm to handle the financial situa- 
tion and George W. Perkins to advise 
him when the time comes to take up 
the insurance side of the transaction, 
Mr. Morgan is certainly better equipped 
to deal with conditions as they arise 
than any other financier could possibly 
be. 

Some Early History Recalled 

In considering the question of mu- 
tuality it is interesting to go back to 
the early history of the Equitable, be- 
fore it began in fact. when Henry B. 
Hyde was cashier in the Mutual Life 
and decided to start a rival company 
because President Winston would not 
allow him an increase in salary. Mr. 
Hyde had no idea of a stock company, 
as his early literature plainly shows, and 
samples of which are still easily obtain- 
able. What he wanted was a mutual 
company with the plan of mutuality 
and cooperation even more strongly 
emphasized than it was in the Mutual. 
But President Winston was too shrewd 
for him. Through his influence a bill 
was passed at Albany requiring every 
new company to have at least $100,000 
capital. This, President Winston 
thought, would shut out the ambitious 
Hyde. But it did not. 

Hyde Could Not Be Downed 

Mr. Hyde went ahead with the or- 
ganization of the Equitable society, 
whose very name belied its stock char- 
acter, and put up the $100,000, hedging 
it about with such restrictions in the 
charter that it could never, as he 
thought, affect the operation of the 
Equitable as a purely mutual policy- 
holders’ company. We need not credit 
Mr. Hyde with any motives which he 
probably did not possess, but his whole 
mind was intent upon getting up a com- 
pany that could compete with the Mu- 
tual. Perhaps he was glad afterwards 





that President Winston had forced him 
to put up a capital stock, but he per- 
sisted all his life in the position taken 
in the early days that the Equitable was 
a mutual company. 

Why James H. Hyde Sold His Stock 

This did not prevent him from trans- 
ferring the control to his son. When 
James H. Hyde was besieged with 
would-be purchasers of the stock, from 
George Young, a broker, who was will- 
ing to pay $7,000,000, and whose meth- 
ods would have enabled him to make 
$17,000,000, and more, out of the con- 
trol, to Thomas F. Ryan, who secured 
it by paying $2,500,000, Samuel Unte- 
meyer, his attorney, told him that he 
was absolutely master of the situation 
and could not by any possibility be dis- 
lodged. And yet he was, by the simple 
device of the threat of a criminal prose- 
cution, and he sold his stock so quickly 
that he did not have a chance to realize 
half as much for it as he had been 
offered earlier. 

Motive for J. H. Hyde’s Action 

That he had committed a criminal act 
consciously does not necessarily fol- 
low from the fact that he was moved 
by the fear of a criminal prosecution. 
But perhaps some of his acts could have 
been construed as criminal. At any 
rate, the young man yielded to the im- 
portunities with which he was besieged 
and retired from the custodianship of 
the stock, whose possession was about 
as troublesome as that of the Koohi- 
noor diamond. Now the question arises, 
Will Mr. Morgan do the magnanimous 
thing by putting the stock forever out 
of harm’s way, lessening the problems 
confronting the Equitable and its policy- 
holders by that one, at least, or will 
it on his death again subject the Equita- 
ble to the vicissitudes which the com- 
pany encountered on the death of its 
founder? 

Absurdity of Present Plan 

The absurdity of the present semi- 
mutuality of the Equitable, and of the 
responsibility of its board of directors 
and the two remaining trustees, was 
fully apparent when the announcement 
of the change in ownership of the 
stock, whether justifiable or not, caused 
insurance and financial opinion to jump 
to the conclusion that New York Life 
methods of management would be in- 
troduced and that President Morton 
would probably be superceded by a New 
York Life man. 

On the general subject of mutuality 
for the Equitable little can be said at 
this time for the reason that it has 
never been tried. No company can 
possibly have a system of modified, or 
complete, mutuality unless that system 
is installed and made workable by the 
officers of the company. Anything of this 
kind must come from the management 
itself. If begun by the state it would 
be termed interference, if by the agents, 
revolt, and if by the policyholders in- 
dividually, idiocy. 

Results in Really Mutual Companies 

It is worthy of note that the manage- 
ments of mutual companies that have 
carried farthest in spirit and practice 
the idea of mutuality, are most firmly 
intrenched in their positions. Of course, 
where financial interests outside the 
company have to be consulted, the situ- 
ation is complicated. All must agree 
that it is unreasonable to expect policy- 
holders to pay salaries to experienced 
men to manage their affairs and then 
either employ others to devise a sys- 
tem of satisfactory mutuality or do the 
work themselves. The moment the 
situation is looked at practically the 
responsibility of the officers themselves 
to effect mutuality as nearly as it may 
be possible, if it is to be done at all, is 
seen. — 

An observer in New York remarks 
that the entrance of so many bankers 
into the life insurance business bodes 
no good to life insurance. In the great 
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majority of the companies the bankers 
are becoming a dominating influence 
and the phrase, “life insurance is a 
banking business,” is frequently heard. 
In nearly all the new companies whose 
stock has been sold by professional 
promoters the largest single class of 
stockholders is composed of the bank- 
ers. If life insurance should become 
recognized as a banking business and 
the barriers that exist between insur- 
ance and banking weakened or broken 
down, the characteristics of life insur- 
ance which has been the chief factor 
in its tremendous growth, would, it is 
feared, be destroyed. 


Why Bankers Are in Ascendency 


The predominance of the banking 
over the insurance idea is due in part 
to the ambition of many officials to be 
bankers rather than insurance men and 
this starts the disintegration of the in- 
surance idea. The suggestion is made 
that if the banking conception grows 
the fraternal orders are destined to be- 
come the true exponents of the insur- 
ance idea, since they deal with a class 
who feel the need of protection more 
than they have the means or desire to 
make an investment. Certainly, the 
sentiment that life insurance is a bank- 
ing business presents rather startling 
possibilities from an insurance stand- 
point and here in New York they are 
seen in all their vividness at the present 
time. If the ambition of the manage- 
ment of a company, it is argued, is to 
be the accumulation of assets for the 
sake of the power which their control 
will give in the world of finance, thus 
making the companies virtually bank- 
ing institutions, then there will be no 
more appeal in a life insurance proposi- 
tion than in a banking one and no more 
room for the sort of arguments which 
agents as a rule make use of most suc- 
cessfully. 


Missionary Spirit Will Wane 


The “missionary spirit,” which has 
made life insurance what it is, will cease 
to have force and life insurance will no 
longer be what it way once defined to 
be at a convention of the National As- 
sociation of Life Underwriters, “a be- 
nevolent business.” The _ difficulties 
which accompany a departure from the 
generally accepted traditions and cus- 
toms of life insurance are being appre- 
ciated and the feeling is growing that 
a return to first principles is the only 
thing that will effectually clear up the 
situation. 





Interstate Guaranty Contributors Sue 

Suit has been begun at Indianapolis 
to have the rights of contributors to 
the guarantee fund of the Interstate 
Life defined. The action was brought 
by John T. Dickes, on behalf of him- 
self and all other persons who have 
contributed to the fund. 

The petition approves of the reinsur- 
ance, but asks that the terms of the 
trust under which the fund was created 
be construed. It asks that the title of 
the contributors to the fund be quieted, 
and that the $85,000 paid by the Federal 
Life for the good-will of the Interstate 
be held to belong to the fund, contribu- 
tors to make up the deficit in the fund. 





No Dating Back in Ohio 

Superintendent Lemert of Ohio has 
ruled that the dating back of a life insur- 
ance policy for the purpose of giving the 
assured the benefit of a younger age, and 
consequently of a less premium, is pro- 
hibited under the antidiscrimination 
law of Ohio and subjects the company, 
its officers and agents to prosecution 
for a misdemeanor and also to revoca- 
tion of the license of both the company 
and the agent. Another law specifically 
Prohibits this practice, but provides no 
penalty for its violation. 





In the two contests started by the In- 
ternational Life for volume of paid-for 
business and of applications, Bailey Wil- 
kinson is leading, J. N. Tuttle is second 
and L. W. Chase is third. All are Mis- 


Souri agents. The prize in each contest is 
an automobile. 





NINETY-DAY LOAN CLAUSE 


WHAT COMPANIES WILL ADOPT 





Comment from Some of Them on 
Proposition Advanced by the 
Presidents’ Association 





For four weeks past THE WESTERN 
UNDERWRITER published letters from 
some of the companies as to what po- 
sition they will take on the ninety-day 
notice for application for policy loans 
as recommended by the Association of 
Life Insurance Presidents. Letters 
from other companies follow: 

Modern Life of Indiana—Our com- 
pany has made no decision on this 
point, but we are now considering the 
matter, as we shall have an entire new 
line of policies about Jan. 1. From an 
actuarial standpoint, I believe that the 
ninety-day clause should be inserted in 
all policies, for I think the operation 
of this clause in practice would be to 
the benefit of the persistent policy- 
holders. Anything that tends to em- 
barrass a life company or to decrease 
its percentage of interest income must 
in the end result unfavorably to the 
members of the company, and in times 
of money stringency life companies 
should be protected as are building and 
loan associations, and time should be 
required after notice is served for either 
loan or cash values so that the com- 
pany may be prepared without any em- 
barrassment to meet the demands. 

Though we shall issue new forms of 
policies—they will not contain many 
new features of importance, as we 
have found that our policies now being 
issued are exceedingly popular. We 
may put the ninety-day clause in our 
new forms, but that matter has not 
been fully decided. 

Midland Mutual—The policies of this 
company in relation to the loan clause 
are modeled exactly after the provisions 
of the Ohio form for ome policies 
and contain this language: “Such loan 
may be deferred for not exceeding six 
months after the application therefor 
is made.” It is not the practice of this 
company, nor will it be, except con- 
ditions warranting, to apply this pro- 
vision in cases where loans are desired; 
it is merely the safeguard provided by 
law which we deem it desirable to place 
in our policies for future protection if 


the same should be necessary. I be- 
lieve this feature, especially for 
younger companies with a _ limited 


amount of surplus, an extremely whole- 
some one and do not believe that any 
management of such companies pos- 
sessed with conservative underwriting 
ability, where at all possible to aymil 
themselves of its protection, is war- 
ranted in neglecting so to do. 
International Life of St. Louis—I am 
opposed to placing in a policy any loan 
provision, but the legislators of many 
states seem to have gotten it into their 
minds that life companies should be 
used for savings bank institutions, and 
have passed nonforfeiture laws, not for 
the protection of beneficiaries, but for 
the benefit of weak-hearted people who 
start things that they don’t seem to be 
able to finish. Consequently, in order 
to comply with the laws, a loan pro- 
vision has been placed in every policy 
that I have written, and in accordance 
with the prevailing custom I have made 
the loan available on demand. Further- 
more, the companies that appear to 
most strenuously advocate this ninety- 
day clause are largely the companies 
that are mostly responsible for the 
present situation; in their race for lib- 
erality they have, in many instances, 
placed their entire reserve at the mercy 
of policyholders who are “quitters,” by 
giving loan values up to the amount of 
the reserve. This, I have been very 
careful to avoid; consequently, the 
danger which menaces them will not 
menace the company which I am rep- 
resenting, and therefore, as I stated 
before, I will neither recommend nor 
advise the placing of a _ ninety-day 
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@ The Western and Southern Life, of Cin- 
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The Cleveland Life led all other 
companies in increase in Ohio 
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Cleveland Life 
Insurance Company 


WM. H. HUNT, President. 
HOME OFFICE: 


CHAMBER OF COMMERCE. BUILDING, CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 

The Western Underwriter. 


Say, Mr. Agent! You’ve looked for the square deal 
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of INDIANA 
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clause in the loan provisions of our 
policies. 

Commercial Life of Chicago—We 
have not as yet considered the question 
of requiring a ninety-day notice for a 
policy loan, and personally I have not 
given the subject enough thought to 
venture an opinion one way or the 
other. 

Other than “a half premium return 
if death occurs within the first twenty 
years from date of issue of the policy” 
feature on our while life and twenty 
payment life policies, we have not put 
any new contract in the hands of our 
agents. 

Reliance Life—The matter has never 
been brought to the attention of our 
board of directors and has only been 
casually talked over among the officers. 
We do not believe we would favor the 
clause. While it would be a protection 
to the companies, the companies still 
have to maintain the position that a 
man drawing on his life insurance pol- 
icy has almost reached his last ex- 
tremity. 

Cleveland Life—As to the use of the 
ninety-day loan clause, this has been 
the topic of some discussion in the 
councils of the Cleveland Life, and we 
have had the matter under considera- 
tion with the Ohio department. We 
are advised that the department will 
insist upon a requirement of at least 
sixty days’ notice for securing polic 
loans. Our present policy very closely 
approximates the Ohio standard form, 
which permits six months’ notice of 
policy loans or cash surrender. We 
have been using the six months’ limita- 
tion, but are now intending to reduce 
it to ninety days, to take effect in poli- 
cies issued Jan. 1 next, and thereafter. 
It seems to us that a ninety-day clause, 
as above suggested, is not unfair to the 
policyholder, and may be of great bene- 
fit to the company. The most desirable 
loans of a company’s surplus funds are 
frequently secured by long time mort- 
gages which cannot be immediately 
converted into cash without either loss 
or embarrassment. Savings banks fre- 
quently enforce a sixty-day limitation 
and it has been the means of safeguard- 
ing many a solvent banking institution. 

Dakota Mutual Life—The ninety-day 
loan clause as advocated by the Life 
Presidents’ Association would affect us 
very little. We have as yet practically 
no loan values on our policies and what 
we have would be very small and I see 
no reason why we should embody such 
a clause in our policy. The loan value 
which is placed in the poljcy is put 
there for the benefit of the policy- 
holder. We consider that it would de- 
tract greatly from this benefit to feel 
obliged to give ninety days’ notice when 
a loan is desired. In cases where the 
loan value is very great perhaps a short 
notice should be given to protect the 
company. However, it does not seem 
that ninety days is necessary. 

We have in the press now three new 
forms, namely, whole life, limited pay- 
ment life and endowment life, which 
will be written on a nonparticipating 
plan and will be standard policies in 
form. 

Bankers Life of New York—The loan 
clause stated in the policies to be is- 
sued by this company after Jan. 1, 1910, 
provides that loans may be deferred for 
not exceeding six months after appli- 
cation. These policies have been ap- 
proved by the department, and will be 
ready on Jan. 1st next. It is optional 
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You can add greatly to your in- 
come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
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The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 





with the company to enforce this stipu- 
lation or not as they see fit. It might 
be of advantage in time of panic, as 
the granting of loans practically means 
the surrender of the policy upon fail- 
ure to pay same. We see no disad- 
vantage to the company in including 
such clause, with the exception that 
possibly it might place in the hands of 
rival agents ammunition against the 
company. This company is introduc- 
ing no new features outside of those 
required by Section 101, Chapter 690 
of the laws of New York. 

Guarantee Life of Texas—Beginning 
with Jan. 1, 1910, the provisions in all 
of our policies in reference to loans 
will be as follows: 

After three full premiums have been 
paid, the company at any time while this 
policy is in force, will advance on proper 
assignment of this policy and on the sole 
security thereof, at a rate of interest not 
greater than 6 percent per annum, which 
interest if not paid annually shall be 
added to the principal and bear the same 
rate of interest, a sum equal to, or at the 
option of the owner of the policy, less 
than the full net reserve at the end of 
the current policy year on this policy, 
computed according to the American ex- 
perience table, and interest at the rate of 
3% percent per annum. 

The company, however, will deduct 
from such loan value any existing in- 
debtedness to the company on the pol- 
icy and any unpaid balance of the pre- 
mium for the current policy year, and 
may collect interest in advance on the 
loan to the end of the current policy 
year. Such loan may be deferred by 
the company for not exceeding six 
months after the application therefor 
is made. Failure to repay any such 
advance or to pay interest shall not 
avoid this policy unless the total in- 
debtedness hereon to the company shall 
equal or exceed such loan value at the 
time of such failure, and until one 
month after notice shall have been 
mailed by the company to the last 
known address of the insured and of 
the assignee, if any. No conditions 
other than as herein provided shall be 
exacted as a prerequisite to any such 
advance. 

American Central Life—On July 1, 
1909, we got out a complete new edi- 
tion of policies to comply with the 1909 
standard provision law of Indiana. All 
of these policy forms provide for loans 
upon the security of the policy with 
the option to the company of the de- 
ferring of the making of such loan for 
six months, as permitted by this stand- 
ard provision law. We have not as yet 
ever found an occasion to elect this 
option, but are in thorough sympathy 
with the position of the Life Insurance 
Presidents’ Association that the option 
is a valuable one and one that should 
by all means be retained by the com- 
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pany. We are not at present contem- 
plating putting any forms of new poli- 
cies upon the market. 





DIVIDEND SCALE ANNOUNCED 





Some of the Companies Say What 
They Will Do for Policyholders 
Next Year 





The following additional life com- 
panies have reported on their dividend 
scale for 1910: 

Mutual Benefit—For the dividends of 
1910 the company has adopted a modi- 
fication of the scale which has been in 
use since 1900, for 3 percent reserve 
policies. The modification of the scale 
affects the dividends for the first ten 
years; being greater for the first policy 
year and gradually approaching the 
present scale. 

Phoenix Mutual—We do not antici- 
pate the changing of our dividend scale 
in 1910. 

New York Life—Our dividend scale 
for 1910 is not yet ready for publica- 
tion, but we do not know of anything 


unusual at the present time which is | 


likely to affect the factors which go to 
make up dividends. 


Equitable Life of New York—There | 


is no published announcement we de- 
sire to have made regarding the divi- 
dends on our policies. If there are 
any variations in 1910 as compared with 
1909 they are likely to show in favor 
of 1910. 

Fidelity Mutual Life—It is not our 
custom to decide fully the questions 
with reference to dividends, or any 
changes therein, until after the close 
of the calendar year, and the operations 


and results of the year are carefully | 


considered, consequently we are not 
able to furnish very definite informa- 
tion at this time. So far as our ob- 
servations have gone, there does not 
appear to be any factor which has been 
abnormally affecting the question of 
dividends during this year. 


Penn Mutual Life—We have not as | 


yet determined on our dividend scale 
for the year 1910, and accordingly we 
are unable to inform you as to whether 
there will be any change from the basis 
adopted throughout the present year. 


Pacific Mutual—While we are plan- | 


ning to make an investigation next year 
in regard to our dividends, we are not 
in a position at this time to state 
whether or not any change will be 
made. Our action, of course, will be 
based solely upon the results shown in 
the investigation. 

State Mutual Life of Massachusetts. 
—Our dividend year runs from March 
1 to Feb. 28 and it will not be until 


some time in February that a definite | 


decision will be made in regards to the 
dividend distribution for the current 
year commencing March 1, 1910. 
National Life of Vermont.—In gen- 
eral it may be stated that the company’s 
first year dividends on term insurance 


will not be decreased, and that on all 
other forms of participating policies, 
without regard to their issue dates, 
there will be a substantial increase in 
the dividends of 1910. Such increase 
will arise from modification of all the 
factors entering into the formulae of 
surplus distribution and will imply 
both an improved and a continued sat- 
isfactory experience in mortality, ex- 
pense and interest earnings. The 
change in scale which will produce 
these increased dividends is the direct 
result of the company’s sustained poli- 
cies over many years as to medical se- 
lection, asset investment and office 
management and as a whole demon- 
strates a constantly increasing eco- 
nomic efficiency, 

Hartford Life—Our dividend policy 
for 1910 will be practically the same as 
that of 1909—except for a few slight 
changes uniformly favorable to our pol- 
icyholders. 








| SMITH WITH CLEVELAND LIFE 





Old Des Moines Life Superintendent 
Becomes ag 4 Manager of the 


| 
| hio Company 





Will T. Smith, formerly superinten- 
dent of agents of the Des Moines Life, 
who for some months past has been 
engaged in promoting the Rockford Life 
of Rockford, IIl., has become manager 
of agencies of the Cleveland Life. Mr. 
Smith has assumed his new duties. He 
succeeded in getting all the capital and 
surplus of the Rockford Life paid in 
and its plans of operation completed so 
that the management will have every- 
thing ready. The Rockford Life will 
select some one to act as secretary and 
manager. 

Mr. Smith is a live wire in the field. 
He started as home office special of the 
Equitable of Iowa. His education has 
| been in the school of straight life in- 
surance, free from speculative and un- 
| orthodox methods. President Hunt of 
the Cleveland Life says as to Mr. Smith: 

Mr. Smith came to us highly recom- 


p.4, ripe with experience, equipped 
| with all the necessary qualifications to 
| 





do just what this company desires to have 
done, viz.: a good volume of legitimate 
paying business, sold on proper and busi- 
| nesslike lines. The directors, stockhold- 
ers and officers of the company are firmly 
resolved that the Cleveland Life shall be 
a pride to this city, and that its opera- 
tions shall not be bounded by state lines. 





Suit Against Federal Life 


The trial of the case of the Federal 
Life against J. E. Griffin et al. was 
finally reached in the circuit court 
| at Chicago this week. Griffin was the 
| organizer of the company and had a 
contract for a royalty on each $1,000 of 
| insurance written by the company. He 
| began a suit several years ago to col- 
lect on the contract, but before it came 
| to trial the company began a counter 
| suit in equity to have the contract de- 
| clared void. It is the latter suit that is 
| now up for trial. The company claims 
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getter will appreciate the advantages. 
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that the contract was illegal because 
Griffin was a member of the board of 
directors when it was fixed. 

Burton O. Smith, a former director of 
the company, purchased an interest in 
the contract and last week he made an 
affidavit alleging irregularities in the 
management of the company. The 
affidavit was filed to support a motion 
for permission to examine the books 
of the company to secure evidence for 
the trial of the case. 





U. S. LIFE ENDOWMENT WINS 





Court Directs Verdict in Favor of Com- 
pany—Installment Policies May 
Be Forbidden 





Judge Dupuy in the circuit court at 
Chicago on Wednesday instructed a 
verdict in favor of the United States 
Life Endowment on all points involv- 
ing its solvency in the suit brought 
against it by Superintendent. Potter of 
Illinois. Judge Dupuy ruled that there 
is nothing in the Illinois law which 
requires an assessment company to put 
up the commuted value of deferred pay- 
ments as a reserve. 

The only point on which the com- 
pany lost was that involving its right 
to issue installment policies. The court 
felt some doubt on this point, but gave 
the company until Aug. 1 next to se- 
cure a construction of the law in a 
proper proceeding. 

It was shown that the company’s 
charter and all its policy forms had 
been approved either by former super- 
intendents or by Mr. Potter. The char- 
ter gives the company the right to issue | 
installment policies, but the court found 
this right doubtful under the general | 
law. Hence the policies issued are 
valid, but the company must cease to 
issue them on Aug. 1 unless it estab- 
lishes its right before that time. 





Bankers Reserve Life Deal 

The Bankers Reserve Life of Cincin- 
nati, which has reinsured in the First 
National Life & Accident of Pierre, S. 
D., had about $3,500,000 insurance in 
force, of which $3,000,000 is South Da- 
kota business. It has always been 
strong in that state because Frank B. 
Ainsworth, secretary and general man- 
ager, spent considerable time there, as 
he owns a big ranch near Sturgis, S. 
D. Colonel Ainsworth, it is stated, is 
to become a prominent official of the 
Pierre company. 

The Bankers Reserve operated under 
the Ohio stipulated premium law. It 
was organized in 1898. Its rates are 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 


about equal to the nonparticipating 
rates of the First National Life. The 
latter company will now open a Cin- 
cinnati office and push for business. 





Change as to Dividends 


The New York Life announces that 
hereafter, in the United States and 
Canada, the policies issued in the first 
quarter of the year like those issued 
throughout the remaining nine months 
will provide for the payment of the 
dividend on the policy’s anniversary, 
the first dividend being available at the 
end of the second policy year. Since 
the introduction of the company’s an- 
nual dividend policy, it has been the 
practice to provide for the payment of 
dividends on all policies issued in Jan- 
| uary, February and March, on March 
| 31. 
| The company says as to dividends: 


It is not the intention of the company 
to pay a dividend at the end of the first 
policy year, because no dividend is earned. 
The payment of a dividend upon the first 
anniversary of the insurance is an ex- 
pensive advertisement and an injustice to 
the other policyholders. Companies that 
pay unearned dividends at the end of the 
first year naturally hope to recover their 
loss in later years. If the insurance is 
continued in force, it is, of course, possi- 
ble for them to do so. It follows, how- 
ever, that if the policyholder surrenders 
his insurance before this deficit has been 
made good, the dividends paid him, and 
which his own premium did not earn, 
must come out of the pockets of the older 
policyholders. 











Fansler Gets Fine Position 


T. L. Fansler, of the Chicago office 
of the Northwestern Mutual Life, has 

been appointed general agent of the 
company at Philadelphia with Louis 

Hoffman, who has been in charge of the 
| Philadelphia office for several years as 
| cashier. The firm name will be Fansler 
| & Hoffman. 
| Mr. Fansler is the oldest agent of the 
Northwestern Mutual in Chicago. He 
is president of the Chicago Life Under- 
writers’ Association and is the only 
man not a general agent that has ever 
held that office. He will go east shortly 
after the first of the year. 

The agency with which Mr. Fansler 
becomes associated as one of its heads 
has been without a general agent for 
some years. It was being held open for 
a home office man, but he finally agreed 
to step out. Last summer the com- 
pany began casting about for available 
material. Even without a head, the 
eight agents have gone along and writ- 
ten a fine business. There is some 
$25,000,000 in force and the agency has 
added each year to the account. Mr. 
Fansler will leave for Philadelphia the 
last of the year, but will return to Chi- 





cago and preside at “Ladies’ Night” 
COMBINATION OFFER 
TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatie 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill 
Endowment Life, Accident 
And Health Imsurance 
Ona Plan Everyone can Afford. Contracts Up-To 
Date. O 


me Agent can represent both Companies 
giving him a complete equipment. - 


Address the Home Office 








A.G. BULLOCK, Pres. B. H. WRIGHT, Sec’y 


State Mutual Lite Assurance Co. 


of WORCESTER, MASS. 
Incorporated 1844 
50% Increase to July Ist. 
June Largest Month. 


WHY? 
Superior Selling Proposition 


Liberal Policy Conditions. Ampartial Judgment by 
Large Values. ebb’s Comparisons 
Low Premiums. ——— ” gives us 
highest score. 
Increased Dividend a Aqpestionment, 


Up-to-Date ———— Helps. 

Agency Department. } A A Matter. 

Our salesmen are a their incomes. you? 
Invest loin us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 


THE STAR OF SUCCESS 


shines over the fields in which our a ~ 
work. Why? Popular company, po 
that cover public needs, low net cost, it. 
erature that prospects read. 

Now writing the largest business in our 
history. 


For agency information apply to 
Chi L. BRA 
ene. x cy: pf ep pt. BEEROP. Manager 
Columbus Agency: 1003 Ou Building 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 





SPRINGFIELD, MASS. Inc. 1851 





49th 


YEAR 1909 


HomME LIFE INSURANCE COMPANY 


OF NEW YORK 
GEORGE E. IDE, President 


ASSETS . - §$21,708,901.70 
LIABILITIES, - 20,471,723.76 
(Including Deferred Dividend Fund) 

Dividend-Endowment 
- $1,970,463.00 


Fund, - - 
Delerred Dividends) 

Net Surplus, - - 1,237,177.94 
Insurance in Force, - 88,368,244.00 


THE RECORD FOR 1908 SHOWS THE 
FOLLOWING GAINS: 


Insurance in Force, - $2,174,947.00 
Assets, - . 1,704, 048.00 
Deferred Dividend 

Reserve, ° - - 175,443.00 
Contingency Reserve 

(Surplus) - - + 467,742.51 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THB PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 








Many Good Places Are 
Waiting for the RightMen 


Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities 5 
Policy plans receatly revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights. 


| ARE YOU ONE OF THEM? | 


UNION MUTUAL LIFE INSURANCE CO. 
PORTLAND, MAINE 

f FRED E. RICHARDS, President 
THORNTON CHASE, Supt. 

either: { 














84 Ada: Chicago, Ill. 
EDSON D. SCOFIEL D. Supt te, 
180 Broadway, New York City 

















Provident Life and Trust Company 


OF PHILADELPHIA. 


— in Force, $201,185,435 


NEW POLICIES of the Provident are 


ada; ility and liberality in all essen The 
set reduced ,* — ony Rig 


Assets, $67,324,334.35 


conciseness and simplicity of ry and for 
sop — the Provident are exceedingly low and 


CE WITH AGENTS SOLICITED. 


General Agent, Eastern Ohio - 

E General Agents - - - 

er, & PICKERING, General Agents - - 
ASSETT & REESE, General Agents - - - = 


~ 312 Union Trust pene. Cincinnati, Ohio 
- = 706-710 Garfield B , Cleveland, Ohio 
od The Nicholas, Toledo, Ohio 
cae Building, Chicago, I. 
1218-20 d Building, Detroit, Mich. 








Sell Life Insurance 


If you have 
selling abil- 
ity or think 
youhave.use 
it in a field 
that will pay 
you wellnow 
and in the 
future. 

THE PRUDENTIAL WANTS AGENTS 
WRITE TO-DAY FOR PARTICULARS 
The Prudential Insurance Company 

of America 


laseepesated 00 0 eds Com b: 
the State of 3 ad ’ 


JOHN FP. DRYDEN 
President 





Home Office 
NBWARK, N, J. 














Ghe 


of New York 
SUPERIOR POLICIES 
®IMBALL C. ATWOOD, President, 
290-292 Broadway. New York 




















STOCK SALESMEN 


If you want in, write or come to St. Louis by first train. Don’t hesi- 
tate. The new $10,000,000 Boat Line now organizing at St. Louis. “‘Every- 
body boosting.” Greatest lineup “ever.” 


Address 


Mississippi Valley Transportation Company, Subscription Department. 
908-914 New Bank of Commerce Building 


Phone Olive 2975; Kinlock Central 5687 


ST. LOU Is, MO. 
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of the Chicago Life Underwriters’ As- 
sociation next month. Mr. Fansler is 
one of the most conscientious: and 
efficient workers in the Chicago field. 
The Northwestern agents in Chicago 
will tender him a dinner next Tuesday. 





RECENT CASES COMMENTED ON 





Chicago Lawyers State Main Points as 
to Two Life Insurance Deci- 
sions of Interest 





Geo. J. Kuebler and Geo. R. Brown, 
insurance attorneys of Chicago, com- 
ment on recent life decisions: 


Wagering Contract.—The court of ap- 
peals of Kentucky has just restated the 
principle that “one not a creditor or re- 
lated to insured has no insurable interest 
in his life,” and applied it as well to 
agreements with strangers to pay pre- 
miums for a share of the policy proceeds 
at maturity. 

“Where a policy of life insurance was 
assigned absolutely, with an agreement 
that the assignee should pay the pre- 
miums and when the policy was paid 
retain the amount so paid and in addi- 
tion thereto a certain part of the balance, 
is void as a ‘wagering contract.’ ” 

But a stranger may hold by assignment 
a policy as security for premiums ad- 
vanced and upon maturity retain the 
amount so paid with legal interest. Such 
a contract is valid, and the court says: 
“In this kind of a contract the question 
of insurable interest is not involved, as 
the person paying the premiums has no 
interest in the policy except as security 
for the premiums paid.” 

122 S. W. R. 231. 

Damages for Amending Constitution.— 
An amendment to the constitution of a 
mutual benefit order increasing assess- 
ments and reducing benefits at the same 
time, by a lien against members, with- 
out the express consent of the insured, 
amounts to a breach of contract, entitling 
the member to damages. The Iowa su- 
preme court in the Legion of Honor case 
just decided says: “While the defendant 
(Order) may doubtless so amend its by— 
laws as to make reasonable changes, no 
change can be made which will deprive 
a member of a substantial right con- 
ferred expressly or impliedly by the con- 
tract itself. That is beyond the power 
of the legislature as well as the asso- 
ciation, for the obligation of every con- 
tract is protected from state interference 
by the Federal Constitution”—“The courts 
are not agreed, however, as to what con- 
stitutes an impairment of the contract.” 

The payment of assessments after 
amendment does not always ratify such 
amendments. The opinion cites over 
sixty cases and is one of the strongest 
ever written supporting the theory that 
a membership certificate is a contract. 

123 N. W. Rep. 224 





Warns Against Rhoduses 


The bulletin of the West Virginia de- 
partment has the following regarding 
the Consolidated Life Agency Com- 
pany: 

This is an Arizona company with head- 
quarters in Chicago. Among the incor- 
porators is found the names of Thomas 
and Birch F. Rhodus, who are now under 
indictment for using the United States 
mails to defraud the public while en- 
gaged in promoting similar concerns 
Stock salesmen are reported to be offer- 
ing stock in this company in this state, 
and we take this means of warning the 
Public to beware of them. 





Installment Benefits 

The installment values on the third 
page of the New York Life’s policy are 
based upon 3 percent interest. Begin- 
ning with Jan. 1, 1909, all policies there- 
after issued will provide for the pay- 
ment with each installment of such ex- 
cess interest over 3 percent as the com- 
pany from year to year may apportion 
to such policies. 





Fraternal Not Licensed 


The West Virginia department in its 
December Bulletin has the following 
to say regarding the Heralds of Lib- 
erty, a fraternal order of Alabama: 


This society was organized under the 
fraternal laws of Alabama and main- 
tains its headquarters in Philadelphia. 
The society has never had a license to 
transact business in this state, although 
application was made in 1908, whereupon 
&@ representative of this office proceeded 
to Philadelphia to make an examination 
of its affairs. It was found that the 
plan of examination was contrary to our 
aws, and license was accordingly refused. 

e are informed that the society has 
Since transacted some business in this 





state, although this office has been un- 
able to locate its agent or agents. The 
public is requested to report the name 
and address of any person found solicit- 
ing for this society in West Virginia, so 
the department may be able to institute 
proceedings for the violation of our laws. 


Holds Fraternal Can’t Raise Rates 

The court of appeals, the highest 
court in New York, has' rendered a de- 
cision holding that a fraternal order 
cannot raise the rates on certificates in 
force unless the right is clearly stated 
in the contract. A mere reservation of 
the right to amend the by-laws is not 
explicit enough to give the right to 
raise rates. The court holds that the 
contract must be construed according 
to the fair meaning of the language and 
that if a fraternal deems its rates or 
benefits merely tentative or experimen- 
tal, it can put an express provision in 
its certificates giving it the right to re- 
duce the benefits or increase the rates. 
The case was that of Dowdall against 
the Catholic Mutual Benefit Associa- 
tion. The attorneys for the association 
argued that the denial of the right to 
raise its rates would render it insolvent 
and unable to continue its benefits. The 
court replied that this had nothing to 
do with the legal question. 


BEEDLE COMMENTS ON YEAR 











Thinks Wisconsin Laws Have Been of 
Benefit to Both Companies 
and Policyholders 





Commissioner Beedle of Wisconsin 
in his annual life report says: 

There can be no doubt that companies 
in being compelled to place a limit upon 
their expenses have been encouraged to 
make substantial reduction in the actual 
expenses in addition to the saving which 
the new law has given to policyholders 
as a reduction of the premium 
tself. 

It is known that several life compa- 
nies are considering coming back into 
Wisconsin and before any company can be 
re-admitted, the law requires that it be 
thoroughly examined by the insurance de- 
partment. Recent disclosures in several 
eastern companies doing business in this 
state, urgently demand such examinations. 
However, as the law stands and is in- 
terpreted by the attorney-general, there 
is no way in which the expenses of such 
examination can be met, no matter how 
vital it might be to the interests of pol- 
icyholders of Wisconsin. 

Not only has there been a substantial 
increase in the business in force, but the 
amount of terminations has substantially 
decreased, showing a less amount of for- 
feitures. This is the more encouraging 
in that the business of the country shows 
an increasing amount of terminations and 
speaks well for the healthy condition of 
the business within this state. 


Mr. Beedle points out that during the 
year the policies in force in old line 
companies doing business in the state 
increased in amount almost $9,750,000. 
The increase in assessment life associa- 
tions was over $3,000,000; and in mutual 
benefit societies over $18,000,000. Only 
in assessment insurance is the increase 
in business in force less than it was in 
1907. In the fraternals the increase is 
greater by one-third and in the old line 
the increase has almost doubled. 

The new insurance provisions are ap- 
proved, particularly those tending to 
simplify and regulate the terms of poli- 
cies. 

The report refers to the discussion in 
the fire report for suggestions as to 
needed legislation and brings to the 
front the situation resulting from a 
veto at the close of last session of the 
legislature, whereby the department is 
practically prevented from examining 
companies. 





Rebating Devices Are Illegal 


The December bulletin of the West 
Virginia department has the following 
warning about the illegality of sub- 
— for evading the antirebating 
aw: 


Attention is directed to one of the 
greatest evils and demoralizers known to 
the insurance business. The practice of 
rebating exists in numerous forms. Un- 
tl recently unscrupulous agents would 
offer a prospect for insurance a cash re- 
bate, but since our laws have become 
more stringent, some more indirect meth- 





$3,400,000.00 ASSETS 


Of First Farm Mortgages. Lowest net cost of insurance 
of any company in America. That’s why we grow. 


Old Line Bankers Life Insurance Company 
LINCOLN, NEBRASKA 





Good Producers with Ability to Appoint and Assist Agents 
Can Secure Positions as Managers Under Liberal Contracts 


with The Germania Life Insurance Co., 
New York City. 
Assets $41,021,783.05. Surplus $5,815,065.71 


Write T. M. BALL, Inspector of Agencies 
210-11 Johnston Building CINCINNATI, OHIO 


THE INTERNATIONAL’S LIFE BOND AGENTS CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agent's work with 
PERMANENT LIFE INCOME 


LL ON OR WRITE 


THE INTERNATIONAL LIFE INSURANCE CO. 


JOS. A. WALSH, Manager Hartford Bldg., CHICAGO 








A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY + 

Life Insurance for protection on a Modern Reserve Fund System. Attractive, 
plain policies with Disability Benefits that appeal to bankers and business men. 

Write both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. _ Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. : 

If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district manage wanted in Mich., in ep Wis., Ill. iowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgt. NATIONAL LIFE ASSOCIATION 


DES MOINES, IO 





ROBERT A. MEIER, JR. 


ATTORNEY AT LAW 
Confidential 


84 Adams Street 
CHICAGO 


Information 





Accurate Inspections on Applicants, Agents, Examiners, Investigations of 
Claims, Evidence Procured, Affidavits, Depositions, etc. 





ADJUSTMENTS AND SETTLEMENTS 


PERSONAL ATTENTION TO CONFIDENTIAL MATTERS ANYWHERE 
IN THE MIDDLE WEST 





My experience covers six years of confidential work for life companies through the 
Middle West. My files contain over 7,500 reports. Correspondence solicited. 





1894 190 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 





Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted Assets; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts--Liberal Commissions—Renewals on New 
Pian—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 
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ods have sprang info use, notable among 
which, as an illustration, is such a scheme 
as selling a merchant a policy, calling 
for a premium of $200 and buying from 
the merchant an article, worth say $10, 
for $100. Another scheme is for the 
agent to take cash for half the premium 
and: a note for the balance, and after- 
ward destroy the note. These, and any 
other like devices, are as much a viola- 
tion of the law as the original plan of 
cash rebate, and the agent who resorts to 
such practices has committed an offense 
which is punishable by a fine of $500 and 
subjects him to losing his license for a 
period of three years. From the stand- 
point of the assured, the situation is even 
more acute, from the fact that a policy 
sold in violation of the antirebate law 
of this state is null and void. See sec- 
tions 15 and 16 of chapter 77, acts of 
1907. The department has determined, 
as far as possible, to stamp out this evil, 
and all persons are requested to report 
any violation of this law. 





Got $9 from Fraternal. 


The Minnesota department is inves- 
tigating the Order of Owls, a fraternal 
operating in the state without a license. 
The certificates appear to promise a 
death benefit of $1,000, but limit the 
amount paid on one life to the proceeds 
of an assessment at 1 cent per head on 
the membership. In one case the bene- 
ficiary got $9 instead of $1,000. 


Equitable Will Advertise. 

The Equitable Life of New York will 
follow the example of the Prudential 
and become a big advertiser in the 
magazines. The plan will be put into 
operation early in 1910. 


Doerger Goes with Berkshire 


Fred O. Doerger has been appainted 
assistant general agent of the Berk- 
shire Life at Cincinnati, associated with 
General Agent John A. Ringold. He 
was formerly cashier at the Cincinnati 
branch office of the Travelers. 


Life War on Tuberculosis 


The Metropolitan Life has recently had 
a list compiled of all institutions in the 
United States and Canada having for 
their object either the prevention or treat- 
ment of tuberculosis. It has divided this 
list into five pamphlets, in order to facil- 
itate their distribution, containing all in- 
stitutions in state groups. 

This list was issued in connection with 
a blank embodied in a pamphlet entitled, 
“A War Upon Consumption,” distributed 
among its policyholders. 


Inland Life of St. Louis 


The Inland Life of St, Louis began tak- 
ing subscriptions to its stock last week 
from offices in the Missouri Trust build- 
ing. The following board of directors has 
been selected; Roy C. Woods, mayor of 
Wellston, Mo., who, it is announced, will 
be made president; Dr. B. W. Gunn, W. A. 
Orr, broker; G A. Van der Sluis, fellow 
of the American Institute of Actuaries; 
Cc. A. Monroe, manager of the foreign de- 
partment of an express company; Dr. P. 
R. Baer, Dr. J. Demmler, Dr. T. Greiner 
and Dr, B. Shanklin. 





Shields Leads Hartford Clans 
Thomas Shields, manager of the Hart- 
ford Life in the First National Bank 
building, Chicago, led all the other agents 
of the company in new business for No- 
vember. 


Tallmadge Becomes Manager 

Trafford B. Tallmadge of Columbus has 
been appointed manager of the Fidelity 
Mutual Life for central Ohio. He moves 
from the Spahr building to the Columbus 
Savings & Trust building. Mr. Tall- 
madge’s previous experience has been 
mostly in the casualty and surety busi- 
ness, where he has been successful. He 
takes to the life insurance business a 
large acquaintance among Ohio agents 
and years of training in soliciting insur- 
ance and handling men. 


New Rates on Trust Certificates 
The Penn Mutual is issuing new rates, 
to go into effect Jan. 1, on its “Trust cer- 
tificate’’ policies. The rates will be 
slightly increased, with a corresponding 
increase in the nonforfeiture values. 


Gains Some Advantages 

As the Reserve Loan Life of Indiana 
has gone on a stock basis it will be able 
to enter a number of states where it is 
not now doing business, and also it will 
be able to issue both participating and 
nonparticipating contracts. By capitaliza- 
tion the surplus to policyholders is in- 
creased by $100,000, making that item 
nearly $250,000. 


Postal Life.—The Postal Life of New 
York has produced an order returnable in 
the supreme court calling on the New 
York superintendent to show cause why 





he should not be restrained from making 
public certain matter which the company 
contends to be objectionable. The de- 
partment has made an examination of 
the company and the report of the exam- 
iners has been filed at Albany. 


Old Line Life—The Old Line Life of 
Milwaukee will begin business shortly 
after the first of the year with about 
$650,000 of its capital subscribed and 
$450,000 paid up. Its authorized capital 
is $1,000,000. 


LIFE APPOINTMENTS 


Aetna—A J Fleming, West Frankfort; Griggs 
& Holland, Marion. 

Bankers, Ia.—W. W. Smith, Galesburg. 

Bankers Res., Neb.—R. N. Ballou, Chicago. 

Columbian Natl.—F. W. Goodrick, Jackson- 
ville; G. T. Walton, Chapin. 

Merchants, — D. Kinsall, Omaha. 

Mut. Benefit . Miller, De Kalb. 

Mass. Mutual—J. . Marsh, Danville. 

N. W. Mutwahwe L. Kaemper, Collinsville; 
Alfred Wacaser, Hartsburg; G. J. Siebens, De 
catur; G. Bartlett, Malta; H. B. Hunt, Ft. 
Wayne, Ind.; R. f Wallace, ‘Chicago Heights. 

ew ee i er, Buda; B. J. Hoff- 
man, Chicago; Tite, Milford; . ep 
Whiteman, a, 

Security Mut.—Wm, A. Schwartztrauber, East 
Carondelet. 

Travelers—R. A. Bratton, Galena; P. C. Bro- 
dine, Rockford. 

—— J. Mendenhall, Farm- 

Ind. 
Mut. Benefit—D, L. Bennett, Peters- 

Mass. Mutual—H. R. Corbett and C. P. 
Roberts, Chicago. 

New York—J. M. Osborn, Champaign. 

Travelers—J. L. Bennett, Decatur. 


Ohio 
Aetna—A. J. Stevens, Marietta; Albert 
Leipnitz, Cincinnati. 
Amer. Cent.—J. N. Sharp, Cincinnati; 
I. H. Ewing, Mt. Cory. 
Conn. Mutual—Wm. S. Truax, Spring- 


field. 
Equitable, N. Y.—F. H. Carpenter, Ly- 


ons, 

Equitable, Ia.—J. W. Fowler, Water- 
ville; G. D. Cole, Fremont; J. C. Under- 
wood, Portsmouth. 

Home—J. D. McConnell, Osborn; A. G. 
Ackerman, Warren; P. . Kahle, Lima; 
Kenneth Little, Bradford. 

Hartford—L. A. Koehne, Cleveland. 

John Hancock—D, L. Garber, Mt. Ver-—- 


non. 
Lincoln Natl.—Miller English, Van 


Wert. 

Mutual, N. Y.—G. E. Bell, Elyria. 

Pittsburgh L. & T.—E. E. Carus, L. B. 
Sanor and H. E. Stiffler, Salem; H. L. 
Jerles, Summerfield, 

Pacific Mut.—David Walsh, Toledo. 

Royal Union Mut.—C. W. Andrews, 
Pleasantville. 

State, Ind.—Edwd. Schuer, Springfield; 
R. A. Johnson, Grove City; D. P. Car- 
lisle, Hebron; L. K. Chambers, Genoa. 

Security Mut.—B. F. Reichard, Alli- 
ance; A. J. Stevens, Marietta. 

Travelers—Mansel La Follette, Crooks- 
ville; J. C. Fitzer, Wooster. 


Indiana 

Anchor—T. A. Craig, Rushville; M. R. 
soe, Wabash; F. J. Haight, Indian- 
apolis. 

Bankers, Ia.—J. K. Heffelfinger, Churu- 
busco. 

Commercial, Ind.—W. C. Adams, Cory- 
oO 


n. 

Lafayette—Wm. L. Gibbons, Lafayette. 

Liberal—H. P. Hardie, L. J. Burr, E. E. 
Luse and T. J. Nichol, Anderson. 

Lincoln Natl.—J. E. North, Columbia 
City; J. H. Sayre, Ft. Wayne. 

Merchants, Ia.—Earl Drake, Portland. 

Meridian—J. T. Crandell, Terre Haute. 

N. W. Mutual—Guy Hosier, Windfall; 
Fred Garthwait, Gas City. 

Prov. L. & T.—A. J. Arnett, West 
Lafayette; J. O. Keener, Lebanon. 

Public Savings—H. Head, G. W. 
Head, J. L. Kimmel, H. A. Benson, Leo 
Head, D. M. Loy, W. W. Henderson, F. S. 
Ayers, Samuel Sooy, H. A. Mason, Wm. B. 
King, Paul Korff, Wm. R. Lieber, Mart 
Walpole, M. D. Orebaugh, C. C. Pember- 
ton and Louis Head, Indianapolis; Robt. 
Turner, Kokomo. 

South Bend—H. E. Kleckner and J. B. 
May, South Bend. 

Travelers—F.. L. Jones, Ft. Wayne. 


Michigan 
P Aetna—C. W. Luxford, South Frank- 
ort. 


Des Moines—R. P. Warren, Ann Arbor. 

Equitable, Ia.—R. A. Weed, Sherwood. 

Illinois—R. C. Shoblaske, Munising. 

vane Hancock—Tadeusz Jozefowicz, De- 
troit. 

Mich. State—C. H. Cutter, Adolph 
Brassem, J. L. Burkhart, A. N. Sherk, 
J. L. Archer, E. A. Shewell and W. ; 
Bigelow, Detroit. 

Mut. Benefit—B. L. Brown, Bay City; 
J. S. Wittliff, Port Huron. 

Northern, Mich.—J. A. Dwyer, Hudson. 

Northern, Ill—P. C. Harris, Big Rap- 
ids; Albert Bruggema, Grand Rapids; J. 
E. Bennett, Muskegon; H. R. Bennett and 
H. M. Elliott, Shelby. 

Prov. Savings—L, D. Madill, Midland. 

Security Mut.—F. W. Humeston, Gay- 
lord; R. F. Lemon, Harbor Springs; J. A. 
Sullivan, Ironwood. 

Wisconsin 

Great Northern—C. J. H. Kirch, Madi- 

son; C. E. MeGoorty, Portage; H. M. Pic- 





THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES. 
Edward R. Millett, Supt. of Agents, Home Office 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is main with exceptional success. 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER. President. 
Indiana Agents—Attention! 


can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, ‘e INDIANAPOLIS, IND. 


__ “Nobody Can’t Make Nothin’ _ 
For Nobody For Nothin’ ” 


A bit of tramp philosophy clothed in crude English but nevertheless serv- 


ing in a unique way to express our sentiments to thousands of agents everywhere. 











Incaleulable are the number of men applying themselves diligently. but 
each year finds them no further advanced than the preceeding one. 


Why is it? How would you explain the steady advancement of a friend 
or acquaintance whom you are sure possesses no more ability than yourself? 


This person, if the facts be known, is a “live wire” charged with a high 
voltage of energy and initiative. He believes firmly that he “can't make 
nothin’ for nobody for nothin’ “ and loses no time in putting the conviction 
into practice by breaking away from old connections and stepping out of the 
“rut.” He identifies himself with people of a like calibre who think and work 
along similar lines. In a short time he is receiving a first class compensation 
and in return produces and “makes good,” knowing as he does that it is worth 
his while. 


Why don't you follow in the path of the successful man and do the same? 
Now is the time, for here is the opportunity, and opportunity waits for no one. 
This company will place you in a position that is attractive both in remunera- 
tion and proposition. Digest what has been said and get in touch with us 
either by a visit or communication, and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE COMPANY 
PHILADELPHIA, PA 


Home Office, Pennsylvania Building 
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ard, Peshtigo; H. M. Lord, Oconto; W. T. 
Cushing, Pardeeville. 


New Eng. Mut.—Eugene Silvermann, 
Milwaukee. 

New York—J. R. Whittaker, Stevens 
Point; G. H. Williams, Grand Rapids; 


A. G. Johnson, Owen; C. E. Bartlett, Ca- 
meron; A. L. Bouldree, Marshfield; A. J. 
Martin, Ladysmith. 

North Amer.—J. W. Windenwerder, Ap- 
pleton. 

N. W. Mutual—John Elias, Racine; A. 
F. Jacobs, Beaver Dam; ‘ . Morse, 
Lancaster; E. O. Wenninger and W. L. 
McCaul, Milwaukee; Emil Weinfeld, Eau 
Claire; Thomas McCaul, Tomah, 

Travelers—C. H. Huessemann, Apple- 


ton. 
Wis. Natl.—J. H. Martin, Green Bay; 
H. J. Altschwager, Columbus; A. F. Ross, 
~Mount Horeb; Joseph Rodish and William 
Kuhnke, Kenosha; William Dressen, Wau-— 


paca. 
West Virginia 
Bankers—L. H. Moore, Wheeling. 
Columbian Natl. J. A. McLane, 
Charleston; H. C. Harvey, Huntington; 
J. A. Sidenstricker, Marlinton. : 
International—W. H. Mahan and W. C. 
Armentrout, Elkins. 
Mut. Ben. Life Assn.—F. B. Kelly, 
Charles 


Parkersburg. 

Mut. Benefit—C. E. Bushong, 
Town. 

New York—J. M. Small, Martinsburg; 
Cc. R. Hall and L. W. Kelly, Fairmont; Er- 
nest and Willie Noble, West Union. 

Pacific Mut.—E. E. Livesay and J. L. 
Slack, Charleston. 

Phila. Life—J. S. Davis, Charlesburg. 

Security Mut.—Edwin Loosley, Park- 
ersburg. 

State—J. H. Bowman, Amos. 

Travelers—W. E. Duling, Spencer; L, C. 
Hoffheimer, Clarksburg; A. G rown, 
Morgantown. 

x W. Mut.—c. L. Spitler and F. B. 
Gorman, Huntington; S. A. Kenny, Pied- 
mont. 


LIFE NOTES 


Hrvatsko Debrotvorno Druztvo is the 
name of a new mutual benefit society in- 
corporated in Chicago. 

The Pioneer Life of Lincoln, Neb., 
opened an office at Omaha. E. N. G 
lett is the local manager. 


The Provident Savings Life has been 
admitted to membership in the Associa- 
tion of Life Insurance Presidents. 


L. H. Howe, assistant actuary of the 
John Hancock Mutual, has been appointed 
actuary succeeding the late W. S. Smith. 


The American Home Circle of Spring- 
field, Ill., and the Royal Benefit Society, of 
Washington, D. C., two fraternals, have 
combined. 

The International Life of St. Louis has 
gotten out a monthly income policy. 


The Wisconsin Life report for 1908 has 
just been issued. 

The Pennsylvania department has ruled 
that the new antirebate law does not 
apply to commissions on the personal 
business of an agent. 


Russell C. Burton, who has been in the 
actuarial department of the Pacific Mutual 
for some time, has been appointed actuary 
for the insurance department in Texas. 


The Northwestern Mutual has appointed 
Royal 8S. Goldsbury, one of the largest 
producers at its New York office, as gen- 
eral agent for western Pennsylvania, with 
headquarters at Pittsburg. 


The Missouri State Life has begun the 
issue of a weekly bulletin for circulation 
among its agents. The first number, dated 
Dec. 9, shows new business amounting to 
$1,164,290 written during November. 


J. J. Brinkerhoff, actuary for the Life 
Insurance Presidents Association, was in 
Chicago this week, being a witness for the 
Illinois department in its suit against the 
United States Life Endowment of Chicago. 


The Indiana appellate court held last 
week that where a life.company alleges 
suicide as a reason for avoiding a claim, 
the evidence must be such as to exclude 
mer? other hypothesis except that of sui- 
cide. 


The Illinois appellate court in Kotek vs. 
Court of Honor holds that any material 
misrepresentation in an application for 
life insurance avoids the contract, whether 
the insured knew the representation was 
false or not. 


Jesse R. Clark, president of the Union 
Central Life, has been elected a member 
of the executive committee of the Asso- 
ciation of Life Insurance Presidents in 
Place of Thomas A. Buckner of the New 
York Life, who resigned. 


George D. Beroth, head of the Order of 
Owls, defies the efforts of Commissioner 
Hartigan of Minnesota to prevent the or- 
der from doing business in that state. The 
“home nest” of the order is in South 
Bend, Ind., and Mr. Beroth says that if 
the people of Minnesota wish to send their 
money to South Bend the commissioner 
cannot prevent it. 


Allen B. Clemens, one of the hustling 
life insurance men of the Ohio capital, is 
the inventor of a new card game “Sweet- 

earts,” which is being manufactured by 
a Columbus, Ohio, company and is having 
a large sale. Clemens is famous as the 

eer up! One-a-day!” man in Columbus, 
and his friends are joshing him as to 
whether his usual advertising slogan ap- 
Plies also to the sweethearts. 


has 
ood- 





At the meeting of the Equitable Life 
of New York directors this week resolu- 
tions were passed eulogizing Thomas F. 
Ryan, who in the troublous times of 1905 
purchased a majority of the stock of the 
society, which he placed in a voting trust 
with the power to nominate new directors, 
and who during his ownership of the stock 
secured for the society’s policyholders the 
right to elect 28 of the 52 directors, and 
enable the society to rehabilitate itself. 

The Continental Life & Investment has 
announced that it will temporarily with- 
draw from California. The principal busi- 
ness of the company and the policy of 
which it makes a specialty is the combina- 
tion one of life, health and accident. The 
recent California legislature passed a law 
requiring the companies doing a supple- 
mental business to be in possession of 
$25,000 in addition to the minimum capital 
of $200,000. This would mean an in- 
crease of the Continental’s capital. At 
the present the company is of the opinion 
that inducements in the field are not suf- 
ficiently great to warrant this call upon 
the stockholders. 


Chas. H. Strauss.—Chas. H. Strauss, one 
of the Northwestern Mutual Life men in 
Chicago, becomes general agent of the 
vee England Mutual Life in New York 
city. 





LATE LIFE INSURANCE NEWS 


Doings of Companies and Men—Re- 
liance Life Adopts Modified Pre- 
liminary Term Plan 


The Reliance Life of Pittsburg will 
go on a modified preliminary term 
basis with 3% percent reserve on Jan. 
1. It has heretofore been one of the 
few western companies reserving on 
the old basis. 


The Equitable Life’s advertising 
campaign will cover thirty leading 
publications. Full page advertisements 
will be inserted once a month during 
1910. 

The Equitable Life affairs have re- 
cently been the subject of several con- 
ferences between Superintendent Hotch- 
kiss, J. P. Morgan and George W. 
Perkins. Further developments are 
expected soon. 


The directors of the Central Life of 
Des Moines have decided to establish a 
health and accident department, which 
will be inaugurated Jan. 1. The 
necessary amendments to the articles 
of incorporation were signed Wednes- 
day by President Peak and Secretary 
Everett. 


The Postal Life of New York has 
appealed to the supreme court to en- 
join the New York department from 
publishing the report of the examina- 
tion just completed. The department 
claims the last policy written direct 
was in December, 1908. President Ma- 
lone claims they have been devoting 
their time to business taken over from 

Mutual Reserve and the Economic 
Life. 


J. P. Stake, for the past five years 
field superintendent of the Central 
Life of Des Moines, has resigned to 
become agency manager of the new 
Preferred Life of Grand Rapids. Mich., 
assuming his new duties at once. 


Arthur E. Childs, president of the 
Columbian National Life, is expected 
home Friday on the Lusitania from a 
two months’ trip abroad. 


STREET TO BE THE MAN 
(CONTINUED FROM PAGE 1) 
knows him has a warm spot under his 
vest for “Joe” Lenehan. He is serving 
as president of the Western Union 
with distinction. Mr. Lenehan came to 
the Phenix as assistant general agent 
under the late Eugene Harbeck and on 
the death of Mr. Harbeck was made 
general agent. Prior to that he was 
assistant western manager of the North 
British, taking that position direct from 
the field in which he represented the 

Palatine. 

Mr. Street entered the employ of the 
Phenix twenty-six years ago as a clerk. 
He rose to the position of chief clerk, 
then second assistant general agent, 
and now assistant general agent. He is 





an indefatigable worker, accurate, pos- 
sessing a marvelous memory and has 
his hand on every part of the office. 
In many respects he appeals to Mr. 
Evans. He is a man of good under- 
writing judgment. Mr. Street has given 
his business his constant attention and 
study. 


Illinois Agency Appointments 


Svea—W. J. Hemstreet & Co., Chicago. 

St. Paul—L. D. Kirkpatrick, Aledo; Godfrey & 
O'Neill, Philo. 

Spring Garden—F. N. Rood, La Rose. 

Security, Ct.—B. E. Estwood, Rockwood; W. 
D. Masterson, Bluffs; F. Oswald, Alhambra; 
G. E. Groves, Oblong. 

Sun, Eng.—X. F. Siler, Robinson. 

St. Louis—John Percival & Co., Chicago; J. 
C. Kost, Galesburg. 

Virginia—Haentz & Wheeler, Chicago. 

Aetna—J. T. Emery, Oak Lawn; S. Wm. 
MacNurlen, Chicago. 

Atlas, Ila.—G. A. Stevens, Elgin; D. L. 
Gardiner, Aurora; L. C. Danforth, Geneva; 
Cc. L. Blanchard, St. Charles; Tivnen & 
Mattoon; E. . E. Orner, Franklin 
W. F. C. Livingston, Carpenters- 
. F. Halev. Dixon: C. A. Harring- 
ton, Morrison; H. J. Carpenter, Rochelle; 
A. A. Virgil, Amboy; A. C. Rodocker, De 
Kalb; G. W. Miller, Polo. 

Buff. Ger.—E. B. Hinman, Mt. Vernon. 

Connecticut—C, E. Duff, Clay City; Wm. 
E. Veitch, Jacksonville. 

Caledonian—C. M. Nichols, Hyde Park. 


L. F. Daniel’s Paper 


(CONTINUED FROM PAGE 14) 
panies as a whole, it cannot be claimed 
that it offered a very just standard of 
measurement as between one merchant 
and another, when you consider the im- 
possibility of computing the internal 
hazard of a brick store building from 
the middle of the road, which I under- 
stand was often the vantage point of the 
rate makers in those days. 

But we are glad to record a long step 
forward during the past few years in 
the methods of rating risks. If one stops 
to consider one must recognize the in- 
stability of fire insurance rates as a 
whole. They are affected by constantly 
changing conditions, such as new haz- 
ards and occasional great conflagrations, 
which are in turn more or less offset 
by new protective devices and improved 
methods of construction, 

>. * 7 

Rates Should Be Im —They can- 
not be compared with life insurance rates, 
which are based upon mortality tables 
and arg practically a constant quantity. 
While the inconstancy of the fire tax as 
a whole is well known it is also admitted 
that this tax should be impartially dis- 
tributed. 

In recognition of this principle, the in- 
surance companies some years ago adopt- 
ed what is known as the schedule system 
of rating. 

The work of rating by schedule has 
advanced to such a point that it has be- 
come the work of specialists, who make 
a business of estimating the relative firé 
hazard of various risks, selling the esti- 
mates to the insurance companies, or to 
anyone else who may wish to enlist their 
services. Thus we see that the property 
owner of today virtually makes his own 
rate. Should he believe his rate to be 
too high, let him consult the estimator 
in his territory, who will show him the 
make-up of the estimate and lend him 
valuable assistance in suggesting im- 
provements that can be made, which will 
bring a return in the shape of a reduc- 
tion in the estimate. 

It is in this direction that the success- 
ful local agent of today makes himself 
valuable to the property owner, helping 
him to reduce the cost of insurance by 
lessening the hazard, which is the only 
true way, as it does not mean shifting 
part of the burden on the other insur- 
ance taxpayer, but rather doing some-— 
thing to lessen that burden. 

. » . 

Discrimination Forbidden by Law.—In 
recognition of the justice of equal taxa- 
tion, the state of Minnesota in 1905 
passed a law prohibiting a fire insurance 
company from charging a higher rate on 
any property in this state than it charges 
for other risks in this state of the same 
kind or class. 

At the last session of the legislature 
another law was passed, making it a mis- 
demeanor for an agent to divide his com- 
mission with the policyholder. 

In devising a schedule for the purpose 
of measuring relative fire hazard, it is 
apparent that only the physical aspects 
of a risk can be considered. We all 
know, however, that the fire waste of 
the country is largely contributed to by 
incendiarism and carelessness. These con- 
stitute a factor called “moral hazard,” 
which cannot be measured by any phys- 
ical standard but, nevertheless, must be 
loaded into the rate. 

It is the work of the fire marshal to 
reduce this moral hazard. The fire mar- 
shal of Minnesota, however, is exceed- 
ingly hampered by lack of funds. Al- 
though the insurance companies are 
taxed to the extent of $18,000 a year to 
maintain the bureau, the fire marshal is 











limited to $6,300 for the salary and ex- 
penses cf himself and one assistant. 





EQUITABLE’S PRESIDENCY 


NAMES ARE BEING MENTIONED 


Interest in What J. Pierpont Morgan 
Will Probably Do as to Head 
of Company 


New York, Dec. 21—(Special Corre- 
spondence)—Various men have been 
mentioned for the presidency of the 
Equitable. One close observer is cer- 
tain that Gage E. Tarbell will be 
installed on the theory that he pos- 
sesses not only the dynamic force to 
inspire an agency organization but 
also the intimate knowledge of 
Equitable affairs which would enable 
him to guide it safely through its dif- 
ficulties. Another name prominently 
mentioned is that of George T. Wilson, 
who would perhaps accomplish as much 
in developing the business as Mr. Tar- 
bell and. who has full knowledge of 
Equitable affairs. The name of George 
B. Cortelyou has come up as a suitable 
representative of the new financial in- 
terests in control, succeeding Mr. Mor- 
ton, who represented the Ryan inter- 
ests. Within certain limitations Mr. 
Morton has made a good president. 
He has instituted economies and con- 
ducted a business-like administration. 
It seems quite likely that he could 
adapt himself to the new interests in 
control and give as good service as 
Mr. Cortelyou or anyone else. Now 
that Mr. Ryan is permanently out of 
“the game,” there is no good reason 
why Mr. Morton should not take part 
in the new alignment of forces that is 
going on and which is being shaped 
to a large extent by Mr. Morgan. 

T. A. Buckner Mentioned 

One of the hottest tips out is that 
Thomas A. Buckner, vice-president of 
the New York Life, is slated for the 
job. The favorable mention of Presi- 
dent Kingsley has but served to create 
sentiment in favor of a real insurance 
man, and of the available men Mr. 
Buckner stands head and_ shoulders 
above the others. If George W. Per- 
kins were still in the business Mr. 
Buckner might have to take second 
place. Some would place President 
Kingsley above Mr. Buckner, but 
there are a great many insurance 
and financial men who give Mr. Buck- 
ner the palm for life insurance organi- 
zation and place him second only to the 
incomparable George W. Perkins. The 
difference between Mr. Kingsley and 
Mr. Buckner is in some ways the dif- 
ference between John A. McCall and 
Mr. Perkins. They are not of the same 
school. Messrs. McCall and Perkins 
made the greatest life insurance com- 
bination ever seen, though they were 
dissimilar. Mr. Buckner is to the New 
York Life what Mr. Perkins was a few 
years ago. The power to enthuse, the 
gift for organization, the faculty of 
choosing the right man are all his. He 
is one of the really big products of life 
insurance field work, as Mr. Perkins 
was before him. Mr. Perkins is now a 
financier. He has learned much from 
his association with Mr. Morgan. He 
knows how to do things in a big way 
without arousing opposition. 

Always Work With the Law 

Nothing could be more finished than 
his work in the organization, for ex- 
ample, of the harvester trust. In this 
transaction he is reported to have made 
thirty millions for Morgan & Co. and 
some millions for himself. Morgan & 
Co. always work in harmony with the 
law. This is a fundamental policy. In 
this a divergence between the policy 
George W. Perkins would have fol- 
lowed and that which has been fol- 
lowed by President Kingsley of the 
New York Life, is seen. Mr. Perkins 
or Morgan & Co. would never have 
opposed Governor Hughes and the 
Armstrong laws in the way President 
Kingsley has done. The story is told 
from an inside source as to how Mor- 
gan & Co. secured the approval of 
President Roosevelt to the Tennessee 
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Coal & Iron deal. The editor of a 
prominent publication in New York 
went to Washington and appealed to 
Mr. Roosevelt’s philanthropic interest. 
Mr. Roosevelt saw it from that point of 
view and the deal went through with 
his endorsement. 
Perkins and the Nylic 

Mr. Perkins’ school in the old days 
in the New York Life certainly turned 
out a group of able life insurance men. 
Within the Nylic are many men today 
who know the Greek alphabet of the 
life insurance business backwards. A 
more enthusiastic and loyal body of 
men could not be found outside the 
Hickie Alpha Chapter of the grand old 
college fraternity of Yammi Hammi Ki. 
And Mr. Perkins, notwithstanding that 
he is out of the business, is its Supreme 
Grand Archon, its one perfect knight, 
the keeper of the Egyptian mummy. 
He may not hold any real official posi- 
tion, but every true Nylic keeps his 
image before lit candles in the inner 
shrine. Incidentally, he is one of the 
conservers of the Nylic fund and it 
has always participated in everything 
good that came within his keen-eyed 
vision in the field of investment oppor- 
tunity. The Nylic men follow the for- 


tunes of George W. Perkins as they do | 


their very own. 


LEADERS HELD A CONFERENCE 








National Agents’ Association Settled 
Ohio Tobacco Question and Com- 
pleted Personnel of Committees 





A number of leaders in the National 
Local Agents’ Association were pres- 
ent at the Cleveland conference last 
week. As already published, the chief 
matter considered was the report of 
the grievance committee respecting the 
adjustment of the complaint involving 
insurance written on the United Cigar 
Manufacturers Company, at Miamis- 
burg, Ohio. The committee reported 
that the case had been satisfactorily 
adjusted by an agreement on the part 
of the brokers to place all the insur- 
ance handled by the firm through lo- 
cal channels at the rates and rules to 
which the risk is subject locally. 

The particular line at Miamisburg is 
to be placed with local agents at that 
point and the surplus insugance, if 
any, is to be placed through nearby 
agencies without favor to any special 
company or agent. 

Those present at the conference 
were: President Fred Guenther, W. E. 
Metzger, Nashville, chairman executive 
committee; H. H. Putnam, Boston, sec- 
retary; A. W. Neale, Cleveland, chair- 
man joint conference committee; C. H. 
Woodworth, Buffalo, chairman credit 
men’s conference committee. 

Reports were received from other 
committee chairmen. 

The make-up of association commit- 
tees for the ensuing year was completed 
as follows: 

Bxecutive—W. E. Metzger, Nashville, 
chairman; A. H. Robinson, Louisville, Ky.; 
John C. North, New Haven, Conn.; Frank 
R. Leib, Harrisburg, Pa.; Louis L. Rauh, 
Cincinnati, Ohio; J. L. Dean, Opelika, Ala.; 


W. B. Stiles, San Antonio, Texas; C. J 
Kehoe, St. Louis. 


Joint Conference—A. W. Neale, Cleve- 
land, chairman; C. F. Hildreth, Freeport, 
Il.; E. B. Case, Chicago; C. S. Cadwalla- 
der, Buffalo; H. H. Hickok, Burlington, Vt. 

Credit Men’s Conference—C, H. Wood- 
worth, Buffalo, chairman; E. H. Forry, 
Indianapolis; D. R. McLennan, Chicago; 
W. L. Hatch, New Britain, Conn.; John 
Burns, Nashville, Tenn. 

Legislation—George D. Markham, St. 
Louis, Chairman; A. F. Barbour, Yazoo 
City, Miss.; J uffman, Des Moines; 
H. M. Smith, Terre Haute, Ind.; W. F. 
Train, Savannah, Ga.; F. E. Alfred, New- 

ort, Vt.; E. W. Beardsley, Hartford, 

‘onn.; O. H. Millican, Austin, Texas.; F. 

Wagner, Minneapolis, Minn.; C. W. 
Holden, Grand Rapids, 
Hyer, Pensacola, Fla. 


Western Conference—Clarence S. Pellet, 
Chicago, chairman; Charles B. Weil, Mil- 
waukee; James P. Thomson, Minneapolis; 
W. A. Eldridge, Detroit; Thomas H. Geer, 
Cleveland. 


Mich.; Knowles 


Finance — William Gilmour, Boston, 
chairman; EB. P. saeeenae. Worcester, 
Mass.; H. R. Vernor, troit, Mich. 





NEWS OF FIRE PROTECTION 


Kansas City, Kan., Improvements 

Plans are being drawn for two new 
fire stations at Kansas City, Kan. A 
$60,000 bond issue was recently voted 
for building and equipping three new 
stations, and the bonds have now been 
sold. One of the new houses, No. 8, 
will be located at Fourteenth street and 
Reynolds avenue, in the southern part 
of the city, and another, No. 9, will be 
located at Sixteenth street and Garfield 
avenue, in the northern part. A hose 
company, a ladder company and an en- 
gine company will be stationed at No. 
8. Two hose companies and a ladder 
company will be stationed at No. 9. 
There are now six fire stations in use. 








Commercial Club to Help 


The Des Moines Commercial Club 
next year will give attention to the 
methods employed in the construction 
of new buildings and their protection 
from fire. This is a sort of hobby with 
B. F. Kauffman, of the insurance agen- 
cy of Witmer & Kauffman, who was 
elected president of the commercial 
club for next year at a business meeting 
recently. It is thought that the com- 
mercial club can do much towards the 
passage of a building ordinance that 
shall restrict the use of combustible ma- 
terials in downtown business blocks. 
President Kauffman has named J. W. 
Warnshuis of the Home Fire of New 
York and president of the Iowa Fire 
Prevention Association as chairman of 
the commercial club committee on fire 
protection. 





Biwabik Has Good Protection 


Biwabik, Minn., a town of the Iron 
Range, with about 2,500 population, has 
recently completed a new city hall and 
fire station. Five men sleep in the 
dormitory, which is equipped with a 
brass sliding pole leading to the main 
floor, where three hose carts are kept 
with 2,500 feet of hose. There are 
twelve alarm boxes distributed about 
the town. The alarm sounds simul- 
taneously in the men’s dormitory, in 
the house of the chief and at the pump- 
ing station. The siren at the pumping 
station awakens all the firemen of the 
town. 

The water pressure is said, by the 
citizens, to be the best on the Iron 
Range. The water is distributed 
through 12,000 feet of four, six and 
eight inch pipe. 


May Turn Off Water at Chester 


Two citizens of Chester, W. Va., have 
secured an injunction restraining the 
city authorities from entering into a 
contract with the South Side Water 
Company to furnish water for fire pro- 
tection and street cleaning for a term 
of years. There is some fear that the 
water supply will be turned off, which 
would expose the town to serious dan- 
ger from fire. 








Natural Gas Causes Danger at Topeka 


Four serious natural gas explosions 
which have occurred in the heart of 
the business district of Topeka, Kan., 
in as many days, demonstrate the dan- 
ger in which the city is at the pres- 
ent time. Natural gas in large quanti- 
ties has leaked from the mains which 
supply the city with light and heat and 
one $15,000 fire loss has resulted and 
nearly a dozen men have been seriously 
injured. Two explosions have occurred 
in fire cisterns which are used for a 
reserve supply of water. One of them, 
holding 1,500 barrels of water, was 
totally destroyed. Natural gas exploded 
in the basement of the Topeka Daily 
Capital building and caused a loss of 
upwards of $15,000 and endangered 
property valued at $250,000. The con- 
duits carrying the telephone wires about 
the city, as well as sewers and cellars, 
are filled with gas fumes. While work- 
men were busy repairing the damage 
done to the telephone cables a block 





distant from the Daily Capital office, a 
second explosion occurred, which shat- 
tered windows and was felt for blocks. 





Fire Ordinance for Indianapolis 

It is reported that certain members 
of the Indianapolis city council will 
ask Corporation Counsel Matson for 
an opinion as to the legality of a pro- 
posed ordinance creating a fire inspec- 
tion bureau, as introduced at the last 
meeting of the council. It is an ex- 
tension of the powers of the cellar in- 
spectors, giving them added authority 
in the investigation of conditions in the 
downtown district and not confining 
them to cellars alone. , 


FIRE PROTECTION NOTES 
The Johns-Manville Company of Mil- 
waukee has equipped its plant with auto- 
matic sprinklers. 
The Signal Phone Company is installing 
its alarm system at Gary, Ind. Cicero, 








Til, has the system in use and is adding 
twenty boxes. 


It is reported that the fire hydrants of 
Racine were frozen when the fire in the 
Racine Manufacturing Company broke out 
last week. 


Sandusky, Ohio, has sent its newly ap- 
pointed chief _of the fire department, J. C. 
Harmon, to Cleveland to study the meth- 
ods of fighting fires in large cities. 


An effort is being made &4t Winslow, 
Ind., to organize a company to put in a 
water system, the town council not being 
willing to take the responsibility of in- 
stalling a municipal system. 


The board of works of Vincennes, Ind., 
has contracted with a New York firm for 
the installation of a fire alarm system to 
cost $1,800 and the annual maintenance 
expense of which will be only $25, it is 
stated, instead of $350 with the present 
system. 


Following an agreement between Chief 
Clancy of the Milwaukee fire department 
and Building Inspector Koch, no more per- 
mits will be issued for the remodeling of 
commercial buildings for theater pur- 
poses. The common council has also rec- 
ommended that permits be allowed only in 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. 


M. DeF. Sample, Sec’ y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CoO., 


411 E. Eighth St., Cincinnati 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Manufacturers 


Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 








es 


612 Howard Street 





safest and the best. Its features are universally endorsed by Fire Underwriters 
and City Ordinances. Write us today for Bulletin No. 32 or consult our representa- 
tive. We have one in every large city in the United States. 


S. F. BOWSER & CO., inc., FT. WAYNE, INDIANA 


1341 Arch Street 


San Francisco Philadelphia New York 
141 Milk Street Fisher Buliding 66-68 Frazer Avenue 
Boston Chieago Toronto 


As An Insurance 


M it is important that 
a i you be well informed 
on the best and safest 
system in use for the stor- 


age and handling of danger- 
ous liquids. 


Whenconsideringthe installation 
of a means for caring for gasoline, 
kerosene, etc., your clients depend 
upon you for advice. The system 
that meets my highest approval is 
the one that involves the least 
liability and risk. Your client 
wants your endorsement on his in- 
stallation because it means for him 
the minimun insurance rate. 


The Bowser System for hand- 
ling explosive liquids is tne 


50 Church Street 
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buildings erected for theatrical purposes 
and in accordance with rigid rules. 


The city of Marshall, Mich., is discuss- 
ing the need of a combination chemical 
and hose wagon and a new hook and lad- 
der truck. The city has no chemical 
wagon and the ladders in use by the de- 
partment are thirty-five years old. The 
present apparatus is antiquated and the 
hose wagon is liable to go to pieces in 
making a run. 


TO BE FIDELITY -PHENIX 


(CONTINUED FROM PAGE 1) 


H. Wiggins, vice-president Chase Na- 
tional Bank; Norman B. Ream, Chi- 
cago; Dewald Mackay. 

Two Companies Combined Forces 

The new company will have $2,500,- 
000 capital, about $13,500,000 assets, and 
$2,250,000 net surplus. The merger 
takes place on the basis of the market 
value of the stock. The Phenix has 
$1,500,000 capital, $50 par value; market 
value $3,750,000 or $125 per share. The 
Fidelity has $1,000,000 capital, $100 par 
value; market value $3,500,000 or $350 
per share, making the total market 
value of the stock $7,250,000. Phenix 
stock goes in at two and one half for 
one and Fidelity at three and one half 
for one. It is estimated that the value 
of the Phenix plant offsets the larger 
surplus of the Fidelity. Thus Fidelity 
stockholders receive slightly less than 
one half of the total. 

Mr. Evans will tomorrow send out a 
call for a meeting of stockholders of 
both companies to ratify the merger 
for about Jan. 24, the notice requiring 
thirty days. The consent of holders of 
two-thirds of the stock of each com- 
pany is necessary. 

Austin G. Fox, a well known New 
York attorney, is appointed counsel for 
the Phenix. 

It looks very much like Mr. Evans 
will be elected president of the com- 
bined company. 





New York, Dec. 22—(Special)—New 
York special agents of the Spring Gar- 
den have sent out a letter to agents of 
the Phenix suggesting that they sub- 
stitute the former for the latter in their 
agencies. President Porter of the 
Spring Garden had no knowledge of 
the action and denounces it as a most 
unworthy one. 


New York, Dec. 22—/Special)—lIt is 
stated the agency plant of the Fidelity 
will not be disturbed. The intimation 
is that an “underwriters” will be 
framed up to take care of them. 


New York, Dec. 22—(Special)—Late 
teports from George P. Sheldon, for- 
mer president of the Phenix, are that 
there is no hope of his ultimate recov- 
ery, notwithstanding contrary reports. 





No Successor to Hess Yet 

New York, Dec. 22—(Special)—A 
successor to Henry E. Hess as mana- 
ger of the New York Exchange has 
not yet been elected. It is understood 
that Mr. Hess recommends the prome- 
tion of E. R. Hardy, now connected 
with the exchange. C. H. Patton of 
the Cleveland Inspection Bureau is also 
mentioned for the position. 





Federal Lloyds Has Quit 
The Federal Lloyds of Chicago, 
which was started some months ago by 
D. O’ S. Mooney, has closed up its 
offices and evidently has left a number 
of creditors. 





Most of the Stock Subscribed 

Lewin Hewes, who is organizing the 
Standard Fire of Hartford, has all but 
a small block of the stock subscribed. 
Announcement will be made as to 
plans Jan. 1. 





Judge Brough in the common pleas 
court at Toledo, Monday, overruled mo- 
tions to quash five indictments against 


Circuit Judge Michael Donnelly of 
Napoleon, Ohio, president of the failed 
Ohio German. he indictments charge 
Perjury, embezzlement and obtaining 


money under false pretenses. 





ANTITRUST CASE AT TOPEKA 





Taking of Testimony Begins—Rater 
Eldridge on the Stand—Hearing 
Will Take a Week 





Topeka, Kan., Dec. 22—(Special)— 
The hearing of the antitrust suits start- 
ed by Attorney-General F. S. Jackson, 
against the Aetna and seventy-seven 
other companies doing business in 
Kansas, opened in the district court to- 
day. The suit was filed in 1907, and 
has been postponed from time to time 
since then and was brought for the pur- 
pose of forcing insurance companies 
doing business in Kansas te discontinue 
the use of the Eldridge rating bureau 
schedules. 

The entire day was consumed in 
questioning Charles R. Eldridge, the 
author of the ratings in question, and 
the attorneys are not yet through wtth 
him. His testimony is an admission 
of the existence of the Eldridge Rating 
Bureau, and a contention that he has 
a right to sell his products to insur- 
ance companies or any one else who 
may care to purchase them. He stren- 
uously denied the allegation that the 
issuance of his ratings conflicts in any 


way with the antitrust laws of the | 


state. 

The contention of the attorneys for 
the insurance companies is that Eld- 
ridge has a nerfect right to issue his 
schedules and that the insurance com- 
panies have a right to purchase them 
just as they would any other com- 
modity which is necessary for the 
transaction of their business. They 
also contend that the insurance com- 
panies purchasing the schedules are in 
no way bound to enforce the rates 
named. 
before the passage of the insurance law 
last winter that “disastrous” cutting 
of rates existed extensively among the 
insurance companies doing business in 
Kansas. 

The attorney-general contends that 
a combination exists among the coim- 
panies using the Eldridge ratings for 
the purpose of maintaining certain 
rates, and that this constitutes a viola- 
tion of the antitrust laws of Kansas. 
Dozens of witnesses are yet to be ex- 
amined and hundreds of depositions 
must be read. The hearing in all prob- 
ability will be prolonged until the lat- 
ter part of next week. 





MISCELLANEOUS NOTES 


The Monongahela takes the place of the 
St. Louis Fire in the agency of President 
Jalonick of the Austin Fire. 


A fire of unknown origin wiped out the 
business district of Seymour, Iowa, Tues- 
day. The loss is estimated at $100,000. 


Senator Gallinger has introduced in 
Congress a resident agents law for the 
District of Columbia, applying to fire and 
casualty insurance. 


The Burley Tobacco Company of Ken- 
tucky, which proposed to insure the 
tobacco of members pooled with it, has 
decided to drop the insurance feature. 


E. T. Meredith has purchased the home 
office building of the Capital of Des 


They point to the fact that | 





| 
| 





Moines. The building will be made part 
of the Savery hotel when that hostelry is 
enlarged. The consideration was $30,000. 


Marsh & McLennan of Chicago have se- 
cured the insurance on the Alton, the 
Iowa Central, Clover Leaf and the Minne- 
apolis & St. Louis railroads, which are 
controlled by the Hawley syndicate. The 
total amounts to about $10,000,000. 


POINTERS wt 


FOR LOCAL AGENTS. 














Question—Certain parties are carry- 
ing the 80 percent coinsurance clause 
on their policies. Some agents attach 
a regular 80 percent coinsurance clause 
while others attach the 80 percent re- 
duced rate average clause, intending it 
to mean the same. As I look at it and 
from the reading of same they seem to 
me to be separate and distinct clauses. 
They read altogether different than the 
three quarter value clause. It seems to 
me from the reading of them that it 
means that the company is only held 
responsible for 80 percent of the loss, 
no matter what the loss might be. 

Answer—The 80 percent coinsurance 
clause and the 80 percent reduced rate 
average clause are exactly the same in 
effect. 

The straight-out 80 percent coinsur- 


| ance clause provides that the assured 


shall carry 80 percent af insurance to 
value, and that if he fails to do so he 
carries the deficiency himself and must 
bear his proportion of the loss. 

’The 80 percent reduced rate average 
clause provides directly that the insur- 
ance company shall be liable for no 
greater proportion of any loss than the 
amount of its policy bears to 80 per- 
cent of the cash value of the property 
insured. Thus on property valued at 
$10,000 a $2,000 policy would contribute 
to a loss in such proportion as $2,000 
bears to 80 percent of $10,000, or one- 
fourth. For instance, on a $1,500 loss, 
a $2,000 policy would pay $375, regard- 
less of whether other insurance was 
carried or not. By carrying $8,000 in- 
surance the assured would not have to 
bear any part of the loss himself. Of 
course, if more than $8,000 insurance 
was carried the $2,000 policy would not 
have to pay as much as one-fourth, 
under either clause. 

There is absolutely no difference in 
the effect of these two clauses. They 
are intended to protect the companies 
from covering a large amount of goods 
exposed to loss for a small amount of 
premium. In other words, they are in- 
tended to compel the assured to carry 
enough insurance. 

The three-fourths value clause is used 
for just the opposite purpose. It is used 
to prevent the assured from carrying 
too much insurance, which might cre- 
ate a moral hazard. Under such a 
clause he will get every cent of a par- 
tial loss, unless the loss amounts to over 
three-fourths of the sound value. Every- 
thing over three-fourths of the sound 
value he must bear himself. 

The three-fourths loss clause does 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high class English 
Companies for SURPLUS BUSINESS: 





CentralInsurance Co.ofLondon Essex é Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


compel the assured to bear one-fourth 
of any loss, large or small. It also is 
intended to prevent moral hazard. 

Question—Can you give me a correct 
list of the senior mutuals writing sprin- 
klered risks? 

Answer—We enclose list of mutuals 
in the senior group which we think is 
correct up to date: American Mut., 
Providence, R. I.; Arkwright Mut., Bos- 
ton, Mass.; Blackstone Mut., Providence, 

. L.; Boston Mfrs., Boston, Mass.; 
Cotton & Woolen Mfrs., Boston; En- 
terprise Mut., Providence, R. I.; Fall 
River Mfrs. Mut., Fall River, Mass.; 
Firemens Mut., Providence, R. I.; Hope 
Mut., Providence, R. I.; Mfrs. Mut., 
Providence, R. I.; Mechs. Mut., Provi- 
dence, R. I.; Merchants Mut., Provi- 
dence, R. I.; Paper Mill Mutual, Bos- 
ton; Philadelphia Mfrs. Mut., Philadel- 
phit, Pa.; R. I. Mut., Providence, R. I.; 
Rubber Mfrs. Mut., Boston, Mass.; 
State Mut., Providence, R. I.; What 
Cheer Mut., Providence, R. I.; Worces- 
ter Mfrs. Mut., Worcester, Mass. 


Question—Will you kindly give us 
the definition of what is meant by union 
and nonunion companies? What is the 
object of both and for what reason are 
they divided into what is known as 
union and nonunion companies? 

Answer—Union comnanies are those 
which belong to the Western Union. 
The Western Union members pay 15 
percent flat commission to local agents 
that represent union and nonunion com- 
panies and 15, 20 and 25 percent to 
agents representing only union com- 
panies. The Western Union is the leg- 
islative organization and maintains de- 
partments devoted to fire protection, 
fire department examination, under- 
writers’ laboratories, electrical work 
and so on. In the old days the West- 
ern Union had charge of all the rate 
making and is responsible for the 
schedule system of rating now in vogue. 
While the nonunion companies are in- 
dependent as to commissions, rates and 
so on. each following its own will, yet 
many of them contribute to the rating 
bureaus. 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 


Agents for Milwaukee Fire, Virgin 
State, Hawkeye, State, Calumet 
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Want Column 











EXPERIENCED insurance man of family, 44 
years of age, sober and industrious, desires 

ition with home office or general agency of a 
re insurance company. Prefer field position in 
the west or middle west. References furnished. 
Address 64-L, care The Western Underwriter. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 











Only legitimate surplus lines at full tariff rates entertained on the 
heavy value risks after the capacity of the local agents is exhausted.— 
Your business protected.— Strong Companies.— Standard form policies 
issued without a Warranty Company.—Losses adjusted and paid through 
this office. Prompt attention. Applications may be addressed to 


HERBERT DARLINGTON 


Keep this *' Ad" —You may Need our Facilities. 


171 La Salle Street, CHICAGO 
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THE WESTERN UNDERWRITER COMPANY 
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ILLINOIS LIFE 


INSURANCE COMPANY : CHICAGO 


JAMES W. STEVENS, President 


reliable and 
Cliee» ensepticnst indecrmnate to oulishto on eqeroine wap who ane experienced to ot who would like 


Address the HOME OFFICE; 


FORT DEARBORN BUILDING 14 MONROE STREET 


NORTHERN INSURANCE CO. 
oy NEW YOO 152°. St 


N BE Ww YoR K 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Atlas Insurance Company of Des Moines, la. 


Betabiiewhed im 1892 


FIRE TORNADO AND AUTOMOBILE ‘INSURANCE 


A conservative company, but a liberal writer with the right ~ 
kind of agencies. 


Childs, Young & Wood, General Agents for Cook county, 152 La Salle 
St., Chicago, Ill. 


W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiara 
and Mississippi, Memphis, Tennessee. 


For agencies in all other territory, address the Home Office 
WILLIAM WILKINSON, President. 

















T. H. NELSON, Secretary. 





INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 
and Southern Michigan, 33 North High 


M. F. GRIM, General Agent, ilo, Kentucky and Sou 
MONTGOMERY & FUNKHOUSER, Gen. Agts. tonecots and Upper tichigun 190 baSal 


Street, Chic 





The Empire City Fire Insurance Company 
New York 


Surplus, $196,560 


ACENTS WANTED IN OHIO 


Capital, $200,000 Assets, $725,882 


- MURRAY 


F.F ee Special Agent 
F. W. WEISENBERCER 


Assistant 


Commercial-Tribune Building .. .. Cincinnati, Ohio 





As e 56th ANNUAL STATEMENT 
Capital - - - - - $ 500,000.00 
4 Assets (to protect policyholders) - 3,063,437.16 
Net Surplus to policyholders - 1,286,779.14 


of WatartoneT.¥: 786,779.14 


W. H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
B. S. FRECMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


Net surplus to stockholders 





W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


i171 La Gallic Street, CHICAGO 














UNION LIFE INSURANCE CO. 


OF CHICACO 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 





HOME OFFICE 











WANTED— 


District AGENTS AND AGENTs IN OHIO 





TO SELL 





Tue Best Lire INsuRANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 





“PERFECTION” POLICIES 


are issued only by the 


Contin ental Casualty 


ompany 
CHICAGO, Illinois 
When better Accident and Health policies oar 


be written, we will write them. 
Good Contracts 


in Good Territory to Good Mea. 
Producers address 


H. G. B. ALEXANDER 
President and General Manage. 
8208 Michigan Ave., Chiesgo. Ill. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Mer 
Is Solicited. 


TWO OR THREE 


real district managers are wanted 
by the “Little Giant of Pittsburgh” 
for splendid territory in Penn- 
a New Jersey, Kentucky, 

irginia and West Virginia. We 
want to cover this field THOR- 
OUGHLY and will pay top-notch 
commissions. 


ORDER OF UNITY 
824 Lewis Bldg., Pittsburgh, Pa. 


GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 








ORGANIZED 1859 


Cash Capi - = $1,000,000.00 
™ $5,874,016.00 


Assets, - - - 
Net Surplus, $1,509,442.33 


Surplus for Policy Holders $2,609,442.33 


HEAD OFFICE: 
William and Cor. Cedar Streets 





Prominent Cbteago Agents 


Members of the Chicago Underwriters Association 
=e 

FRA BF=EpDP S$. JAMES & CO. 

Agents for the Connecticut. 


National of Hartford, Alliance 
North British Mercantile, Calumet, National Surety Co 


























GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 
Sole Agents: Phoenix of London; Springfield F. 
& M.; American, N. di Commercial Union; Spring 
Garden; Security, Ct.; County, Pa.; den; 
— La.; Pelican; Western Reserve; Common- 
wealth. 


CHAS. A. NEWTON & CO 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 








Leading Agents and Brokers. 


: . 77a 
PETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 














Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


F CHURCHILL WHITTEMORE CO. 
i SUCCESSORS TO WALL & WHITTEMORE 
118-120 North Fourth Street, - - - ST. LOUIS 
Commission allowed non-resident agents 
on insurance on St. Louis properties. 


fire Adjusters 
JUST WIRE ,.S2: 


ave Surplus 
Losses or Emergency Special Work to 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 


= 


—- 








MPROVEMENT in the relations 

among the field representatives of the 

casualty and surety business is notice- 
able in many directions. Local surety 
associations are now numerous and pros- 
pering. The past year has seen much 
getting together among liability men, es- 
pecially on the question of automobile 
insurance. Even where no organizations 
have been formed, the attitude of agents 
towards each other is better. There still 
is plenty of “knocking”’—entirely too 
much of it—but it is growing less, espe- 
cially in the large cities. It is a peculiar 
thing that casualty agents have been about 
the last one to recognize the excellencies 
of a very large proportion of the men en- 
gaged in their business. If the general 
public had had as poor an opinion of 
them as they have expressed of each 
other they would scarcely have been given 
a hearing. Enlightenment is dispelling 
blindness and fairness is taking the place 
of prejudice, for all of which there is 
reason to rejoice. 





The fact that the liability reserve 
laws of several prominent states have 
been the salvation of some companies 
in the liability business is now pretty 
generally recognized. Some liability 
men still complain that these laws are 
destructive in that they hamper the 
operations of companies with small 
surplus, but this is a near-sighted 
view. The laws merely compel every 
company to find out “where it is at” 
every year instead of letting it run on 
in imagined prosperity when in fact it 
may be accumulating future troubles 
which will overwhelm it. If it finds its 
surplus going into the claim reserve 
too fast, it is fair warning to go more 
slowly or more carefully. 

One great trouble with the surety 
business for the past five or six years 
was the want of such laws as those 
under which the liability companies 
operate. What nearly wrecked a num- 
ber of companies was the bobbing up 
of old claims for which insufficient pro- 
vision had been made in the reserves. 
An officer of the National Surety said 
that for a time after the Joyce adminis- 
tration took hold big claims seemed to 
spring up out of the brush to eat the 
surplus as fast as it appeared to in- 
crease. Other companies were in a 
similar position. For two or three 
years about half the companies have 
been reported to be “cleaning up.” Had 
severe claim reserve laws been enacted 
three years ago they probably would 
have driven into insolvency several 
companies which now are sound, pros- 
perous institutions. That would have 
been a catastrophe, but if such laws 
had been in force before the compa- 
nies accumulated these great, and often 
underestimated liabilities, they would 
have checked the orgy of rate cutting 
which prevailed up to a year ago. Most 
of the surety companies presumably 
now have their claims fairly well 
cleaned up. If the insurance commis- 





! 
sioners, from the information that will 


be secured within the next two or 
three years as the result of questions 
on the blanks, shall be able to deduce 
any rules based on the law of average, 
for computing claim reserves and 
shall have such rules enacted into law, 
the chances of the recurrence of the 
bad surety conditions of the past few 
years will be reduced. 

Unnecessarily to hamper companies 
in their operations should be frowned 
upon, but a good service is rendered 
both stockholders and policyholders by 
compelling a full disclosure of future 
probable liabilities and thus presenting 
true conditions to officers and directors 
who may think they are making money 
when in fact they are not. 





Commissioner Hardison’s discussion 
of the value of capital to an insurance 
company has been well supplemented 
by recent events. The Massachusetts 
commissioner spoke of capital as the 
margin of safety to policyholders. 
Now comes the report of the examina- 
tion of the American Credit Indemnity, 
showing its capital impaired over $600,- 
000. Had its capital been small it 
would have been declared insolvent. 
As it was the impairment still left it 
over $350,000 of capital, an amount 
larger than some companies in the cas- 
ualty business ever had. 


The best test of a casualty agent’s 
nerve is his ability to let a premium get 
away from him if it promises to give 
a loss instead of a profit 


To the newly appointed casualty 
agent it looks as if the older agents had 
all the business in the town. They may 
have all that is being written, but 
usually that represents only a small 
fraction of what ought to be written. 
The development of the casualty and 
surety business, outside of the large 
cities, is, as a rule, very limited up to 
the present time. A little of nearly 
every line is written, but only a start 
has been made. Furthermore, the older 
agents have not a tight grip on all the 
business on their books and some of it 
can be taken away by perfectly legiti- 
mate methods and without recourse to 
rebating or rate cutting. The casualty 
business does not receive the attention 
it deserves, and accordingly the as- 
sured does not receive the service to 
which he is entitled. In hundreds of 
small cities and towns there is a good 
chance for a bright, active, energetic 
man to build up for himself an agency 
which will give him a good living and 
be a valuable property to leave to his 
family, if he will specialize on the vari- 
ous lines of casualty insurance and 
bonds. 





“The agent’s enthusiasm and con- 
fidence that can’t stand it to have the 
ice passed to him occasionally is a 
‘deader.’” 





History of Two Old 
Liability Insurance Cases 


Recently the London Guarantee & Ac- 
cident settled two eniployers’ liability 
cases which are of peculiar interest be- 
cause of the length of time which has 
elapsed since the accidents occurred. 
Ordinarily a liability company is sup- 
posed to be relieved of liability within 
seven or eight years after the policy be- 
comes effective, but these cases were 
not cleaned up until eleven and over 
thirteen years after the accidents oc- 
curred. Because of their interest, the 
legal department of the London was 
asked for a history of the cases, which 
is given as follows: 


Case of Gustav 
Schwinn & Co. 

Gustav Horn was a foreman in the em- 
ploy of Arnold Schwinn & Co., marker of 
bicycles. He was injured Jan. 7, 1898, 
while adjusting a punch machine for one 
of his workmen. Notwithstanding the 
fact that he was a foreman and solely at 
fault for his misfortune he brought a suit 
in the fore part of 1899. While that suit 
was pending we endeavored to negotiate 
a small settlement with him, and on ac- 
count of our inability to do so, and his re- 
fusal to let us conduct an investigation 
or prepare the case for trial, still being 
in the employ of the company, we brought 
the matter to the attention of our assured. 
On their own initiative, and without our 
advice, they dismissed Horn from their 
employ, giving him as their reason our 
demand that he be discharged. This was 
not the fact, and the man was dismissed 
from Arnold Schwinn & Co.’s employ over 
our protest. Nevertheless, with the help 
of the assured he brought a suit against 
the London Guarantee & Accident Com- 
pany for wrongful discharge in addition 
to the suit against Arnold Schwinn & 
Co. for the alleged act of neglect. The 
case for wrongful discharge against this 
company came on for trial in March, 
1901, and resulted in a verdict and judg- 
ment for Horn of $800. We prayed an ap- 
peal to the appellate court, and that court 
affirmed it on March 6, 1902. We then 
brought the matter into the supreme 
court of this state by a certificate of im- 
portance, and that court affirmed the 
judgment in February, 1904. 


On Trial Many Times 


The first trial of the suit for the al- 
leged negligence of Arnold Schwinn & 
Co. came on for trial in September, 1900, 
and resulted in a verdict of $3,500. We 
prayed an appeal to the appellate court in 
October of that year. In March, 1902, the 
appellate court reversed and remanded 
the case for further trial. In June, 1903, 
the case again came on for trial and the 
jury disagreed. It was set down for an 
immediate trial, and on the third trial re- 
sulted in a verdict for $4,500. A new trial 
was granted by the trial court. The case 
was not again tried until October, 1903, 
when the jury returned a verdict in favor 
of the plaintiff for $8,500. A new trial was 
granted and the case was not again tried 
until October, 1904, when the trial court 
directed a verdict for the defendant at the 
close of the plaintiff's evidence. The 
plaintiff in January, 1906, appealed the 
case to the appellate court, and that court 
again reversed and remanded it for fur- 
ther trial. In February of 1906 the suit 
was dismissed for want of prosecution 
and again reinstated only to be dismissed 
again in March of the same year for want 
of prosecution. The plaintiff then 
brought a new suit in March of 1906. 
The case was then tried in November, 
1907, and resulted in a verdict by the 
jury of not guilty. There was a judg- 
ment on this verdict and the plaintiff 
appealed to the appellate court, and that 
court in November, 1909, affirmed the 
judgment and denied the petition for re- 
hearing. 





Horn vs. Arnold 


Another Peculiar Case 


Case of Timm vs. Heywood-Morrell 
Rattan Company. 

To give the details and steps that were 
taken in the litigation of this simple per- 
sonal injury suit would fill volumes. The 
rough outline of the case is about as 
follows: 

Chas. Timm was injured June 4, 1895, 
while helping a fellow employe unload a 
small heater from a wagon that had been 
backed up to the receiving platform of 
our assured. Through the tilting of the 
heater Timm had the misfortune to lose a 
portion of the small finger on one hand. 





This accident bore our claim number 
8451. Our claim numbers today are 
312,000. In April, 1896, a suit was 
brought against Heywood-Morrell Rattan 
Company. In November, 1898, the case 
was tried and the jury disagreed. In 
October and November of 1899 the case 
was tried for the second time and again 
the jury disagreed. In November, 1901, 
the case was tried before the late Judge 
Tuley and resulted in a verdict for the 
plaintiff of $2,500. There was a judg- 
ment given on this verdict and we prayed 
an appeal to the appellate court. In per- 
fecting the appeal bond we found thai 
the assured, Heywood-Morrell Rattan 
Company, were no longer in existence, 
and there were no officers of the company 
who could sign the bond. We therefore 
appealed by way of writ of error, and 
the judgment was affirmed by that court. 
A writ of error was then sued out of the 
supreme court of this state, and on Oct. 
26, 1908, the judgment was affirmed. 


Assured Defunct, Plaintiff Insane 


During all this litigation, and particu- 
larly from the time the judgment was 
rendered and on account of our inability 
to furnish an appeal bond on account of 
the insolvency of the assured, and the 
further fact that they were out of ex- 
istence, the plaintiff on April 25, 1902, 
filed a creditor’s bill on judgment against 
a number of companies with somewhat 
of a similar name. There was no action 
taken on this creditor's bill for the very 
good reason that there was no one in 
existence upon whom service could be 
obtained. Shortly after the judgment was 
obtained the plaintiff was sentenced to 
the asylum for criminal insane at Chester, 
Ill. On account of his condition being 
hopeless and doomed to spend the re- 
maining days of his life at that place a 
conservator was appointed and the litiga- 
tion in recent years has been carried on 
by the conservator. Although we have 
used our greatest efforts towards locat- 
ing next-of-kin or relatives of Timm, we 
have been unsuccessful. Rather than 
string this litigation out over another 
period of ten years we thought it prudent 
to settle, as it was much valuable time 
saved as well as money. On October 20 
of this year we effected settlement with 
the conservator of Charles Timm. We 
did not know to whom to send the re- 
lease, as there is no one at this late date 
actually interes¢ed. 





CANVASSING DONT’S 


_ Don’t ask your prospect too many ques- 
tions. 

Don’t fail at all times to use your own 
common sense. 

Don’t talk for the sake of talking. 
SAY SOMETHING! 

Don’t dodge a question or an objection. 
Answer it fairly and squarely. 

Don’t flatter. Sincerity in business is as 
commendable as sincerity in religion. 

Don’t hane around the office waiting for 
the mail. Spend your time in front of 
your prospects. 

Don’t assume to know more about his 
business than he himself does, for you 
cannot make him believe it. 

Don’t talk ALL the time. If the pros- 
pect wants to make an objection, let him 
make it. It is better out and answered 
than sticking in his mind. 

Don’t antagonize your prospect. Act as 
if you knew you were going to get on 
with him all right—not as if you were 
prepared for a hard struggle. 

Let your manner be as conciliatory as 
possible, but put into your arguments a 
firm grip of conviction that he cannot get 
away from. 

Don’t “tease” your prospect to insure. 
Make him WANT the policy. When an 
agent begins to beg it is a sign he has 
no more arguments to offer. 

Don’t take an argumentative attitude— 
but don’t fail to have your arguments on 
hand in case of need. Seem to be going 
along with your prospect while you are 
really making him come your way. 

Don’t forget that every man has his own 
peculiarities. which must be met in a cer- 
tain way.—The Fieldman. 





“The only thing to do with good ad- 
vice is to pass it on. It is never of 
any use to oneself.” 
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Surety and Fidelity 


The present prospects are that all 
the surety companies will make better 
statements this year than in a long time 
past. The National Surety, American 
Bonding, Aetna Indemnity, United 
States Fidelity & Guaranty and Title 
Guaranty & Surety, among companies 
doing a general business, have increased 
their capital. A number of companies 
have taken advantage of an increased 
income to clean up all possible old 
losses. If any companies fail to show 
an increase in surplus they will be 
marked exceptions to the general rule. 

Agents should be encouraged by 
present conditions. Those whose com- 
panies have been the subject of criti- 
cism because of their financial condition 
will have less to fear from this source. 
A year’s trial has shown that the com- 
panies themselves are determined to 
place this business on a higher plane. 
Rate cutting is a thing of the past. 
Agents are now on an equal basis as re- 
gards rates and it is up to the best man 
or the best company to win in competi- 
tion by fair means. Most agents have 
made more money the last year than 
in any previous one, as they have done 
more business and received more pre- 
miums for what they did do. Freed of 
demoralizing competition on rates, it 
is the plain duty of surety agents to 
devote their chief energy to combat 
personal suretyship and extend the 
business of themselves and their com- 
panies. 





Comptroller of the Currency Murray 
a few weeks ago gave the directors of 
national banks who do not direct a se- 
vere call down. Not only had many of 
these men been recreant to the interests 
of the stockholders, but of the deposi- 
tors also. Still another improvement 
would be the requiring of presidents of 
banks to give bonds. Ifthe moral effect 
of bonds on subordinates is good, why 
should it not be also for the president? 
If a bank is able to recover from the 
surety of a defaulting employe, it ought 
to be as well protected from the de- 
faulting head. The need is in a way 
greater, for if the president goes wrong 
he is not likely to stop with taking any 
small sum. 





A surety man who has specialized on 
judicial bonds says: 

“The result of my experience is that 
90 percent of the judicial business is 
controlled by the lawyers and not by 
their clients. It is well to keep con- 
stantly in touch with the members of 
the bar, visiting them, telephoning them, 





and talking to them about their cases 
when meeting them in the court room. 
Lawyers are, as a rule, very lax in de- 
tail and a good surety man who will 
take this off their hands when they re- 
quire a bond will probably always re- 
tain their business. I have spent man 
hours doing the work which a practi- 
tioner would have had to do himself, 
and I have found that it has paid. It is 
always well, too, to keep in touch with 
the recent legislative acts of your state 
apnlicable to bonds, as in a great many 
instances you can cive valuable assist- 
ance to your lawyer friend when he 
comes in a hurry for a bond, and has 
not had time to make special investiga- 
tion as to the proper procedure in the 
case.” 





When you run across a surety man 
who thinks nearly every other local 
representative of a bonding company is 
rebating, when you find one who is 
given to talking about what a cut-rate 
concern could do under present con- 
ditions, you will not be in great danger 
of doing him an injustice if you set him 
down as a weak solicitor. Probably 
every large city has at least one or 
two surety “has beens” who imagine 
themselves the only “just men in 
Sodom,” the constant victims of the 
machinations of the unprincipled scoun- 
drels in the business. hen a man 
gets in that frame of mind his useful- 
ness is about at an end in the surety 
business. 





An experienced surety man says: “In 
executing a bond for an administrator, 
it is well to inspect the court records 
to see that the first administrator com- 
plied with all the orders of the court 
and made proper accounting of his acts. 
The same thing applies where a guar- 
dian’s new bond is under consideration. 
I know of a case where one of the com- 
panies sustained a serious loss in this 
city on the new bond of a guardian be- 
cause its representatives failed to in- 
vestigate the conditions surrounding 
the cause of giving the bond. If they 
had done so they would have found 
that another company, which was on 
the first bond, had petitioned the court 
to be relieved owing to serious im- 
proper and illegal acts of this guar- 
dian.” 





It is fully as important for an agent’s 
permanent success that he acquire a 
reputation for writing good business as 
that he acquire one for being a great 
producer. There are some men who 
can write an immense volume that no 
conservative company would appoint 
as general agents because of the bad 
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loss ratios they have had. On the 
other hand, an agent never knows when 
his good reputation is going to be of 
material value to him. Recently the 
representative of a small company had 
a large bond to place. He had to get 
nearly $100,000 of reinsurance and the 
proposition was one that on the face 
of the papers would not look very good. 
Yet his reputation for almost unerring 
judgment on that particular class of 
business enabled him to get the whole 
amount in one of the most conservative 
companies. This agent practically has 
unlimited facilities for this class of 
bonds, while, if he had acquired a bad 
reputation, everything offered by him 
to other companies would be treated 
with suspicion unless it looked entirely 
favorable. 





Agents sometimes make a mistake in 
not furnishing their companies full in- 
formation about applicants for bonds. 
For example, it often occurs that a con- 
tractor cannot make what would be 
regarded as a first-class financial state- 
ment. His resources may look rather 
too small for the job he has under- 
taken or he may have too many other 
contracts under way. The company 
can judge only by the information at 
hand and a careful underwriter would 
decline such an application. Yet there 
may be circumstances of which the 
agent is cognizant that would cause 
favorable action on the application if 
presented fully to the company. If the 
contractor has done much work for 
the architect who is receiving the bids 
and their relations are good, this fact 
influences an underwriter’s judgment 
favorably. The contractor’s personal 
habits, his relations with his employes 
and with the men from whom he buys 
material are also important. An agent 
should not hesitate at the trouble of 
writing long letters to the company and 
laying all these facts before it. This 
may result in the issuance of the bond, 
and, if it does not, it will at least en- 
able the company to explain its re- 
fusal in a way that will cause the agent 
to feel that he is not being treated 
arbitrarily. 





A surety man will do well to learn as 
he has opportunity who the clients of 
various lawyers are. Frequently the 
surety agent is closer to the lawyer 
than to the business man. When he 
learns that some deal is on which will 
require a large bond he will have a bet- 
ter chance to capture it if he knows 
who the lawyers of the interested par- 
ties are and can go to them. 





Miscellaneous Lines 


The following table shows the vol- 
ume and growth of the plate glass 
business in the United States for the 
past ten years. It was compiled from 
the casualty charts, which do not in 
all cases show the business of obscure 
companies which are starting or the 
last year’s business of companies which 
have retired. This information has 
been supplied from other sources as far 
as possible. Business of mutual com- 
panies is omitted entirely. The fol- 
lowing is the table: 








Year No. Co’s. Premiums Losses Ratio 
BBs cccccce 18 $1,379,308 $ 679,509 .506 
1900........ 1 1,665,188 793,851 477 
BOS. ccccece 15 1,919,184 793,507 413 
1902......0. 14 2,047,498 709,449 346 
BOB. wccccee 14 2,221,153 767,902 346 
WGOb ec cccccce 15 2,309,730 771,718 334 
1905........ 7 2,423,508 791,826 327 
1906........ 17 2,604,436 998,739 376 
BOOT. wccvves 18 2,951,379 1,227,867 416 
1G8B. ccccces 20 3,170,824 1,213,592 .383 





$22,692,208 $8,747,960 -386 

The foregoing are the figures of 
twenty-four companies. Nine of these 
were in business ten years ago and have 
continued in it to the present time, viz.: 
Aetna Indemnity, Fidelity & Casualty, 
Lloyds Plate Glass, Maryland Casualty, 
Metropolitan Casualty, New Jersey 
Plate Glass, New York Plate Glass, Pa- 
cific Surety and United States Plate 
Glass. Four companies which were 
writing plate glass ten years ago have 
since retired or dropped that line: Cen- 
tral Accident, Frankfort, Frankfort 
American and Union Casualty & Surety. 
Eleven companies have entered the 
plate glass field as follows: Philadel- 
phia Casualty, 1900; Pennsylvania Casu- 
alty, 1901; American Casualty, 1903; 
Casualty Company of America, 1903; 
New Amsterdam Casualty, 1903; Em- 
pire State Surety, 1905; Pacific Coast 
Casualty, 1905; United Surety, 1907; 
Aetna Accident & Liability, 1908, and 
Peoples Surety, 1908. 

The total plate glass premium income 
of all companies increased from $1,379,- 
308 in 1899 to $3,170,824 in 1908, a gain 
of 130 percent. The nine companies 
which have been continuously in the 
business had a plate glass premium in- 
come in 1899 of $1,229,614 and in 1908 
of $2,595,343, a gain of 111 percent. The 
four companies which have quit the 
plate glass field had premiums of $149,- 
694 in 1899. Their income collectively 
increased and decreased from year to 
year till the Central Accident finally 
went out. The eleven companies which 
started since 1899 received plate glass 
premiums of $575,471 in 1909. In 1909 
the ratio of premiums received to losses 
paid by all companies was 38.3 percent. 
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that of the nine old companies was 37.2 
percent and that of the eleven young 
companies was 41.7 percent. 

If the loss ratios for the various years 
are an index of the prevailing rates, 
the plate glass rates have shown a pe- 
culiar similarity to fire rates. From 
1899 to 1901 fire rates were demoralized 
and plate glass companies showed rela- 
tively bad loss ratios at the same time. 
Fire rates were boosted in 1902 and the 
same year plate glass loss ratios show 
a marked decrease. For the past two 
or three years fire rates have gone down 
considerably and plate glass loss ratios 
show an increase. It is not likely that 
these facts are related to each other 
further than that fire agents produce a 
large part of the plate glass business 
and when they are demoralized in their 
fire business it is likely they become 
unsettled also in other lines. 

This table readily explains why young 
casualty companies enter the plate glass 
field. When the main bulk of the busi- 
ness is done for ten years at an aver- 
age loss ratio of 38.6 percent and the 
business is not one in which the service 
element cuts a large figure, it is likely 
to prove a temptation to new companies 
to take it up. 





The entrance of the Hartford Steam 
Boiler into the field of fly-wheel insur- 
ance is likely to stimulate that branch 
materially. Being the oldest of the boiler 
companies and having by far the largest 
business, the Hartford is in a position to 
do a vast amount of educational work 
among owners of machinery when its 
big agency force sets about it. This will 
benefit the agents of other fly-wheel com- 
panies in the long run. While they may 
lose some business to the Hartford 
agents, the general increase in the vol- 
ume will more than reimburse them. 

One reason why other minor lines of 
casualty insurance are making no more 
rapid progress is that so few companies 
are pushing them that most of the public 
does not knew there are such kinds of 
insurance. 





The following shows the strange way 
in which plate glass sometimes acts: Re- 
cently D. Sommers & Co. of Indianapolis 
completed a ten-story reinforced concrete 
business block. The street sides are full 
of plate glass. On the morning of the 
day of the opening, five show windows 
collapsed, at a loss of about $1,000. The 
architect attributed the loss to wet 
weather swelling the frames, which had 
not been oiled or painted, thus causing 
the clamped glass to break. The city 
building inspector thought insufficient 
bracing against wind vibration was the 
cause. Others attributed the trouble to 
the settling of the new building, but the 
architect claimed such a building could not 
settle. The accident shows the desir- 
ability of plate glass insurance and the 
danger companies run in granting it on 
glass in new buildings. 





There are over 20,000,000 accidents 
and illnesses each year, but only 80,000 
fires. Disability insurance is 250 times 
as serviceable as fire insurance. 





If a man’s house burns, he can re- 
place it—but he can never replace time 
lost on account of an accident. 





Liability Insurance 


The act to provide for the health, 
safety and comfort of employes in fac- 
tories, mercantile establishments, mills 
and workshops in Illinois goes into 
effect on Jan. 1, 1910. Some of the 
liability companies have been distribut- 
ing literature and calling the special at- 
tention of their assured to the pro- 
visions of the new law. What the re- 
sult of the law will be on the liability 
loss ratio in Illinois is as yet prob- 
lematical. If employers are careful in 
its observance there is little doubt that, 
it will reduce the number of accidents 
materially. If, on the other hand, em- 
ployers are careless, factory inspectors 
lax or inefficient and the liability com- 
panies not sufficiently insistent, the act 
will be of comparatively little virtue in 
preventing accidents, but will make em- 
ployers liable for many accidents for 
which they would not have been liable 
under the old laws. Some risks will 
doubtless show a largely improved ex- 
perience. The question is whether 
others will be permitted to offset this 
by showing a worse one. At this junc- 
ture those companies which have the 
best organized inspection departments 
are likely to secure a marked advan- 
tage. 











Agents often will find a knowledge 
of the law concerning the liability of 
landlords and tenants valuable in so- 
liciting business. Especially in power 
buildings occupied by several light 
manufacturing concerns, printing offices 
and the like, there is likely to be mis- 
understanding as to where the liability 
of each tenant to employes or the pub- 
lic ceases and that of the landlord be- 
gins and as to where one of several 
tenants may be liable. The Travelers, 
replying to numerous inquiries from its 
field men, publishes the following dis- 
cussion of this question by T. U. Ly- 
man, head of its liability claims depart- 
ment: ; 

“(1) Liability to invited persons and 
travelers on premises. 

“The question of the liability of the 
landlord or tenant generally depends 
upon the fact as to who is in control of 
the premises. Ordinarily the one in 
control is responsible for a defective 
condition, if one exists. If the prem- 
ises are leased and there is no agree- 
ment on the part of the landlord to re- 
pair, the tenant is responsible. If a 
portion of the premises is leased, the 
tenant controlling the leased portion 
and the landlord controlling the bal- 
ance, the question of liability depends 
upon the fact as to whether the acci- 
dent occurred on the leased premises 
or on the premises in charge of the 
landlord. Should the landlord control 
the operation of any portion of the 
premises, such as the roofs to the 
buildings, or any passageways, he is 
primarily liable in such parts of the 
premises. Where parts of the prem- 
ises are used in common by various 
tenants, these parts are customarily in 
the control of the landlord and he is 
responsible for defects in such portion 
of the premises. Suppose there is a de- 
fective condition in the leased premises, 
then, if there is a distinct agreement in 








of Minerica 


HOME OFFICE 
NEW YORK 





Casualty Company 


Tnsurance 


Accident 
Disability 
Fly Wheel 
Liability 
Boiler 
Plate Glass 














the lease on the part of the landlord to 
keep the premises in repair, this agree- 
ment is held to show such control on 
his part as to render the landlord di- 
rectly liable to the person injured. In 
practice this agreement must be spe- 
cific and clearly proven. The landlord 
as a general rule is not responsible for 
concealed defects—the doctrine of 
caveat emptor applies. If the defect is 
one of which the landlord had knowl- 
edge and which a reasonable inspection 
on behalf of the tenant would not have 
disclosed, the landlord may be liable on 
the theory that a ‘trap’ is being main- 
tained by him. 

“(2) Liability of landlords to tenants. 

“As a general proposition the tenant 
takes the premises as he finds them and 
cannot sustain action against the land- 
lord for defects that existed at the be- 
ginning of the tenancy. In the absence 
of an agreement on the part of the 
landlord to repair, he is not liable for 
any defects arising during the tenancy. 
He may be liable to a certain extent 
for an injury occurring in a common 
passageway. The mere failure to re- 
pair on the part of the landlord, even 
if he has promised to repair, does not, 
necessarily involve him in liability to 
the tenant—that is, it is not a sure or 
sound basis of an action in tort,—his 
remedy is for breach of contract; but, 
if a landlord undertakes to make these 
repairs and makes them negligently, 
then an action in tort lies.” 





The general agent of a liability com- 
pany states that he finds it more satis- 
factory to pay fire brokers a commis- 
sion merely to steer him against busi« 
ness rather than to take the applica- 
tions. He says that many fire brokers 
dislike to solicit liability insurance) 
They are thoroughly familiar with fire 
insurance and have the confidence of 
their customers, but they are afraid that 
in attempting to talk liability insurance 
they will expose their ignorance in a 
way to shake that confidence. Further- 
more, they appreciate that if they make 
mistakes in getting liability applications 
they may result in future trouble which 
will endanger their fire lines. 

On a tip from a broker as to where 
business may be secured this general 
agent solicits the business himself, tell- 
ing the assured the broker sent him. 
He gets an opportunity to look over 
the risk, sees that the assured gets com- 
plete coverage or understands that he 
is not paying for complete coverage, 
and knows that the policy is written 
right. While this takes time, he fre- 
quently gets a larger premium than the 
broker would have done and handles the 
business in a way more satisfactory to 
all parties concerned than the broker 
could. 





The death of Miss Stella Levy of 
Pittsburg illustrates the need af a dent- 
ist carrying a liability policy. Death 
was caused by swallowing the point 
of a drill with which a dentist was fill- 
ing a tooth. The point became loosened 
in its socket and slipped down her 
throat, causing a week of intense agony 
and then penetrating her heart. 





The more a man talks the less he can 
be depended upon to deliver the goods. 





Accident and Health 


Professor Jeremiah W. Jenks, the 
well-known economist of Cornell Uni- 
versity, is reported as saying in a lec- 
ture recently that the cost of sickness 
to the United States every year was a 
billion dollars, and that minor ailments, 
which do not require the services of a 
physician, probably cost a quarter of 
that sum. He was discussing so- 
cial problems and their relation to 
health, and in the course of his lecture 
is reported to have expressed himself 
as follows: 

“According to some of the best au- 
thorities in a country like the United 
States the loss through sickness on the 
average by every member of the popu- 
lation is thirteen days, resulting in a 
monetary loss doubtless of more than 
a billion dollars a year. Minor ail- 
ments which do not result in the call- 
ing of a physician, cost not less than 
$250,000,000 a year.” 








An official of a prominent accident com- 
pany says: 

“The brightest men in every business 
admit that they do not know all there is 
to know about the business. They are 
always open to suggestions. Conducting 
a local fire insurance agency is no ex- 
ception to the general rule. So, if a plan 
can be suggested to an agent whereby he 


| can increase his business, he ought at 


If it has 
If it has 


least to carefully consider it. 
merit, accept and follow it. 
not, reject it. 

“Every agent knows that a big fire is a 
great stimulus to business. People com- 
mence to appreciate. Delinquents will 
pay up their premiums. But big fires 
are scarce. Thev happen so seldom that 
they do not furnish all the stimulation 
to the business that the average agency 
requires. Something to take its place is 
what is wanted. Here is a little history 
that carries its own moral: 

“Owners of a large fire insurance 
agency were approached by a representa- 
tive of an accident and health insurance 
companv and asked if they did not want 
to handle disability insurance as a side 
line. No, they did not. They were al- 
ready too busy with their fire business. 
Not busy enough to refuse more fire pre- 
miums, of course, but too busy to take 
on the accident company. So the rep- 
resentative went to a competitor who did 
not have as large a fire business. He 
saw everybody in town worth seeing and 
talked accident and health insurance for 


a while. He wrote quite a number of 
policies, incidentally for some person 
whose fire insurance happened to be 


placed with the agency first approached. 
Now, it happens that every fourth dis- 
ability policy placed during a year pro- 
duces a claim and it was not long be- 
fore claims began to materialize on the 
fair volume of business that was written. 
One of the claimants was a man whose 
fire insurance was placed with the agency 
that refused to represent the accident and 
health company. A check for a good 
sized amount arrived one day and was 
duly taken to the convalescent. It was a 
new experience for him. He had always 
paid out money for insurance before. He 
had never received anything back. This 
was the agent’s opportunity. The upshot 
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of the whole matter was that the smaller 
fire insurance agency with the accident 
and health side line obtained the fire in- 
surance line which the competitor has 
controlled.. The agency that was too busy 
to carry a side line of disability insur- 
ance was the loser. It is just as well for 
fire insurance agents to be in a position 
to frequently pay somethine back to their 
patrons.” ; 





A. E. Forrest, secretary of the North 
American Accident, said recently that a 
good percentage of the $150,000 gain in 
premiums the company has made this 
year has resulted from using the holders 
of its coupon policies as prospects for 
regular policies and following them up. 
Mr. Forrest says that the sentiment of the 
insurance commissioners, which formerly 
was strongly against coupon policies, has 
changed materially and they recognize 
that these low priced contracts are legiti- 
mate insurance propositions as far as they 
go. The trouble with coupon policies has 
been largely due to the misrepresenta- 
tions under which many of them were 
sold. With a view to minimizing this 
evil, the North American Accident has dis- 
continued selling these coupon policies 
through registry companies, except two 
which still have a supply of the policies 
on hand. The company’s coupon poli- 
cies are now sold by general agents who 
specialize on this line. . 

The company has a system of sending 
literature to holders of these policies and 
furnishing their names and addresses to 
its regular agents, who call upon them 
and show them the need of other policies 
to supplement rather than supplant the 
coupon policies. Mr. Forrest says that 
many persons get their first acquaintance 
with accident insurance through the pur- 
chase of coupon policies because they do 
not cost much. 


The United States Health & Accident 
has gotten out a new accident policy for 
select classes that presents advantages of 
real value. While the premium remains 
at $25, the weekly indemnity is increased 
to $30. The death indemnity is $5,000 if 
paid in one sum, but at the option of the 
claimant the company will pay $6,000 
in sixty monthly installments of $100 
each. If accidentat death occurs after 
the third policy year the indemnity is 
$5,000 cash or $6,500 in monthly install- 
ments; if after the fourth year, $5,000 
cash or $7,000 in monthly installments; 
it after the fifth year, $5,000 cash or 
$7,500 in monthly installments. 

The company points out that 95 per- 
cent of the money paid out in claims 
under accident policies is paid for death 
benefits and weekly indemnity, and only 
5 percent for “frills.” This brings out 
the importance of the increases in the 
two main items under which claims are 
likely to occur. 








The percentage of those suffering acci- 
dental injuries among the general pub- 
lic is estimated to be about 12 percent. 
Among men engaged in nonhazardous 
occupations, such as professional men, 
clerks, commercial travelers and the like, 
eliminating those under 20 years old and 
those above 55 for health insurance and 
about 70 for accident insurance, the Trav- 
elers estimates from its own records that 
about 8 percent suffer from accidents and 
about 16 percent from illness every year, 
This is a strong argument for disability 
insurance for select classes, 





Officers of some of the accident com- 
panies are watching with deep interest 
the movement in several states for work- 
ingmen’s insurance. One of them said 
recently that if laws are enacted such as 
now appear likely it will largely do away 
with employes’ liability insurance in the 
states affected. He purposes to have 
contracts meeting all the requirements of 
such laws ready for his agents to sell on 
the days the laws may go into effect. He 
thinks that legislation within the next 
two years is likely to open almost un- 
limited opportunities for the extension of 
accident insurance. 





I'd rather be convinced by the other fellow 
than go to a hospital. 





Industrial Disability 





The successful industrial disability 
agent is to be complimented. He meets 
and overcomes many obstacles through 
perseverance and pluck. He studies 
his rates and manual and knows policy 
conditions and explains them honestly. 
He is “on the square” with company 
and insured. He likes his business and 
applies himself in the right direction. 
But he must be well acquainted with 
the business and his territory and know 
how to overcome the many difficulties 
that present themselves. This is not a 
hard task for any man if he really de- 
sires to make money for himself. In 
the first place he must study the 
manual and rates and policy condi- 
tions. He must know more or less of 
the other companies’ policies and rates. 
It is a simple matter to get these by 
asking his manager for them. Compe- 
tition is not always easy to meet. Many 
times the competing agent is unscrupu- 
lous and will “knock” unjustly. He 
will study up some certain clause in 
your policy and twist it into some 
other shape so that it will operate 
against you when canvassing. Do not 
fear such men. Merely take your time 
and honestly and fairly explain the 
clause. Then ask for copy of his pol- 
icy and no doubt you will find the same 
clause in it. You will win if you adopt 
this plan. 





The “twister” is ever ready to steal 
your cases and agents should have 
their knives sharpened for him at all 
times. He adopts foul tactics. It would 
be impossible for him to “twist” most 
cases by honest argument so if you 
will study your policy and his and keep 
in touch with policyholders each month 
you will be on the safe side. The 
agent who visits each policyholder at 
least once each month will have the 
smallest ratio of lapses in the end. At 
the same time he occasionally writes 
other members of the same family. 





Retention of renewals seems to worry 
some men. They feel that the writing 
of the application and collection of the 
fee is the limit of attention they should 
give to the case. That is where they 
err. Renewal incomes in industrial dis- 
ability were never built to a large size 
by this plan. If the attention that is 
necessary to hold renewals is irksome 
to the agent then he should try some 
other business, for business that is 
worth writing is surely worth collect- 
ing. 





Don’t misrepresent when writing an 
application. If the risk is in class “E” 
quote rates for that class. Never prom- 
ise class “B” rates or benefits to a risk 
in class “E.” Never describe occupa- 
tion in such a way as to mislead the 
home office in order to get a better 
class. If you do this there will be 
trouble when a claim arises, and you 
will lose the business and the business 
of the friends of the insured—to say 
nothing of losing the opportunity of 
going back into that territory to get 
more business. Sell honestly or not at 
all. Explain all at the time of writing 
application and you are bound to build 
up a renewal that will be easy to hold. 





Don’t ask impossibilities from your 
home office. If you have a maimed 
prospect or one over age, or a pros- 
pect who is debarred for other reasons, 
save time and annoyance by refusing 
to accept his application. No fire in- 
surance company desires to write a risk 
where the fire has started—apply this 
to health and accident insurance and 
then think it over. Difficulties have 
been encountered in the industrial life 
business and have been overcome. They 
still exist in many ways and in every 
territory. If the men in the field in 
the industrial health and accident busi- 
ness will study their lesson well and 
apply their energies in the right direc- 
tion they will have the same success. 





“Faint heart ne’er won fair ladye” and 


heartless work in this line never met 
with success. 





The controversy arising in Wisconsin 
over the policy fee subject is an inter- 
esting one. Wisconsin has an anti- 
rebate law applying to lines of insur- 
ance other than life passed by the last 
legislature. Two agents of the North 
American Accident wrote some policy- 
holders of the Time Indemnity of Mil- 
waukee. The agents simply charged 
these policholders one month’s pre- 
mium. Charges were filed against them 
before the insurance commissioner. At 
the hearing it was declared the North 





American charged a policy fee of $5 
which its agents failed to call for in 
these transferred cases. The North 
American agents in answer claimed the 
policy fee is not fixed. A maximum 
amount is given but it is up to the agent 
to charge what he desires. It is not a 
part of the premium and the company 
takes no account of it on its books. 

In transferring policies from one 
company to another the agents alleged 
that the universal practice was to 
charge one month’s premium. 





“Ever notice that a man is usually 
true to his first love—himself?” 
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We Have Solved the Problem. 
The man who tums you down because he cannot afford the 
large annual premium required under a Regular Commercial 
Accident & Health Policy and who will not carry an Industrial 
Policy because of the limited benefits— 
CAN BE LANDED 
in three minutes with one of our Semi-Commercial Policies. 
Send for samples of these Commercial Policies sold for an 
Industrial Price WITHOUT a policy fee. Surprisingly attractive 
commissions if you're open to an agency proposition. 
The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice Pres. 


694 Linden Street, Scranton, Pa. 
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Massachusetts Bonding § Insurance 











Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 


J. T. BURNETT, Sec’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Sale St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 

JOHN S. SPANN & CO., Ine., General Agents for Indiana, 46 N. Pennsylvania St., INDIANAPOLIS, IND. 
CHRIS. SCHROEDER & SON CO., General Agents Southeastern Wisconsin, 


83 Michigan Street, MILWAUKEE, WIS. 


HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehihorn Bidg., SEATTLE, WASH. 





Three or four experienced 
WANTED Accident and Health Field 

Men to organize and devel- 
op territory in our Commercial, Industrial 
and Railway Installment Departments. 
Good contracts, salary or commission to 
right parties. 
COLONIAL CASUALTY CO., Huatingten, W. Va. 





“THB Univ COMraNY 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OBIO. 
Capital $500,000.00 Fully Palé 


Becomes Surety on! Bonds. 
Chartered Under Onto Laws. 


200,000 Doposited witb Insurance Commissionst 








in force in thirty States. 


Cash Capital and Surplus, $260,000. 


WANTED 


Hustlers desiring top notch contracts in growing, progressive Company 
Popular Up-to-Date Health, Accident and-Death Poli = sks 





icies. 30,000 risks 


Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


FEDERAL CASUALTY COMPANY, Detroit, Mich. 





Earn More! Write 
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Wanted 
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Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 SURPLUS AS TO POLICYHOLDERS, $121,297.94 


Indiana & Ohio Live Stock Insurance Co. 
CRAWFORDSVILLE, IND. 


No real com- 








